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Our OME main aim is to make buying or selling residential
property as easy and stress-free as possible. Always ensuring
our ciients enjoy a positive outcome. Whether that's iinding
the ideal proparty at an affordable price or optimizing the
value of your home when youn sell it.

Finding the best real estate agent to help you to achieve your home buying or
selling ambitions and dreams is vital. ONE that ensures you make confident
decisions, leaving you with no regrets, and the best solution far YOU.,

That still leawves you with a lot to think about though, o0 where do you start?
This complementary guide helps you to navigate the best ways to sell a home,
things to ook for when buying a residential property.,

It includes insights fram Realty ONE Group's many years of experience in the US
property market, condensed down into OME handy guide.



Ay////////////w

\

B - SRR R A R TR
I FT AL R TR TR WITE TN T Y X

o i il | R pr——" s G ———— e e

AT RN AR RS R
NEEoy YRR REEES TR

Ty IR AR IR AEaY
R R T R B REE AE
gl af 1T e -
IR ELS A T8RN TR d -
SESTHEEE R |EEE EHE
FIFFFFFEENFOENEYEEE

I
O A, e e T, e e, T e, W o LB B R
TN TR N G T ETY ey g




rwa;rtn Yy P
-: """" I'.. 'I-'--'

WHAT TO EXPECT o,  WHY CHOOSE US?

Whan yvou're in the marﬂ-ﬁikmg houze, v naed E'i!alt_-,-' 2ME has spent 3 long timem

o work with a provider that ta 5 the work out of relationships with eading corporate rty

finding the night property in'thE'riﬁgt place at the providers across the country. We only x'.ﬂm:ﬂ::.-'rlth

regfil price, Do experls will do-all that for you, the more reliable landiords and only selact the
hest of th‘m{lprnperties. All s we can guarantes

All you need to oo i tell Ls what yoil want, where tha-quatity a lus of the rentals we provicde.

\ and when you want it and leave the rest to us. .
IF you bave special reguirerments we gan usually Lhere are Tour key areas thal makes Really ONE
‘N"U&,‘_.L satisfy those too, We can find any property !.:gﬂg;, stand out:.
e arwnasnere [Tt exists, we can finc , P

= We deliver an " r requiremenits on time, sl
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Realty OME Group Leaders employs a wide range of experienced real estate
professionals and our reach extends across the county. Our global platform
enablesz us to effectively serve the property reguirements of tenants,
landlords, investors and developers worldwide but our local professionals

are perfectly placed to serve you.

Az market leading realtors, Realty ONME hold our missions and values dear. We developed them befare
we even had our first client and still live by them every day 10 years on. It is our ambition to deliver and
exceed your expectations every time you work with us, We will do everything we can to deliver on our
promises and on your requirgments on time all the time,

Integrity
Chur inlegrly ssancradibly imporlant o us, As well
as clelivering on our promises 1o axoesn wour
expectations, we sisC ensure we never break

aur work to foster trust, Trust is exceptionally
irnpartant in business and thats sormething that
We dare mors than aware of

That's wivy. when vou wark with Reaity ORNE, we
co webrat wea say winon wie sy, o we say.

Value

The concept of value far cutweighs the concam
of cost. By ofering more for bess, we ansure youl
recaive the best value possiblein each and avery
trarsachicr We nurburre Leng Leerm relaborships
ancl ansura we offer tha hest value for maoray
anywhersa

Our Team

QU team of agents are ready Lo help yvaul reach
wiour real estate gosls by making your nesds cur
numibar cne ariorty, We recognize fou have

a chotce when it comes o working with & real
estate profeéssional, Qur team of agents ook
Ierward Lo earning your rust and nelping vou
dizcaver the srnarter way o buy ar sell 3 homa.

Experience

svery U ME of our brokers has the support, tools
and Backing of tneé enlirg brokerags and brand
benind them When you combing the expensnce
of a brand that has shaped the industry bo what ik
I5 todsy, our brokers will abways be on the cutting
edge of Wormorrows choenls necds,

Marketing

Eective real astate marketing & mush mare than
putting a proparty on a listing service. Were a8
w=am of real estate profaessionals with a passion
for rmodern markcting. Aftor years of expericnce
In the incustry, warking 2loncsicde landiords

and brokers, we saw the need 1or a team of
creatives and technology-fooused exgerts to gut
asice outdated real estate marketing tacbhos and
leverage today's best digital marketing practices.

Technology

As early adoplers of techrnolasgy. aur goal is 1o
soilve the dated issues halding back the raal
estate industry. Cur platform leverages markaeting
and streamlines busines:s ceveloprmant which
creates real-tirme Tansparency with chienis

anil simmultareaushy allows brokarsfzgents to
focus on the desl We have reinvented the

way vou approach real estate witn customized
and technology -driven solutions dessgned b
Faximmize value and deliver resilts
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How to choose the best real estate agent...

Yol knces we are gondg ta suogest there 15 oniy ORE answer ta this question, of course, However, bonse G
you decide which realtor to-use when sellng a residential property?

' iy
Bedowe arcrmportant goestions you noed 1o sl to get argreat redl estate agent on board. Meanwiile, here
are some of the reazons you need 0o start by cantacting Baalty GRE Group ?—- oy
Whether you are selling a house. apariment, condo Tio match your home selling aims
or a commercial residantial property, you need a =
realtar whao 15 aqually effective onling or in-parson, to alocal re th Iﬂﬂ'ﬂ.ﬂ'ﬁ.
: y g . r
Proseating vour home in thie best light, to sccura Eﬂlli!l'ﬂil and outreach, here's
maximum interest and the best possitietsale price what you need to.ask them
It starts with constructive listening - and making sure  »  How many vears” sxgerience haveyou got in
wour home selling aims are understood. Than, good resl estate? -
communications must cortinue throughout the Wi i q ¥ I
Rorme selling process, o you make greéal decisons ; '3_tﬁqu'3l.l ':fm}r'? ¥ !!'I':I:_L'.Jh i e
bhased on lats of valuahle informaticn RIS R SR A TR A T
‘ 1 = .
: ; ' « What's your track recard for futting sales targets
= Including tha EEEFE.'_-."IZI-J can take o make 'j.'cur. A
forme more.attractve to buyers: and get the highest .
possibic =ale proe. « How many hstings da you have on average? o I
Reslty ONE Group provides 3l of that - and mora « How quickly goovau sell homes that yoa list?
- OME place. |
" F o What marketing methods do vou use Lo promote
hewma salasy
. . .
e Whatfees and comvmission do you charge,
. including upfrant paymeants?
o Do vou provide cwner inslghts 1o make homs
sales more succassful-
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Home sale preparations
to add value

Even whern you find ONE real ostate
aqant that cives you all the richt arswers,
there ars still things you nead to do
Tasks Mat can ma<e suce your home sells
sriacthly, swiftly, and ata great sales

RrCe

This cauld mean investing in cosmetic
nepairs or staging technigques, that help
buyers connact o your home instantly.

It canm ne as sirple as;

A fresh coat of gaint

Minor repairs to fll gaps and cracks,
and make structures ook solid

Replacing cr regainng faded, jaded or
outdated Attings

Telving Lup anc leaving surfaces clear

Making aathrooms and the kitchean
:‘;ﬁl:ltl.::.g

Letting your garden looking graat
Keppinog s stull corralled away

Rermowing pet furard othor datrs
ot of ling spaces

Keepinc wincows and qlass coors

Adding fresh flowess TG roams

improves looks and smells).

Dol Farget wour frant vard and docr!
First impressions really mattar when

selling a home



Hom o make yOur ROome Mmore

atiractive to buyers...

The idea is to help homs viewers feslinstantly. .at
home! They should guckly see bow they could
FTIEie WO aroperty hoir awn.

TOP TIP: ASSESS YOUR HOME
LIKE A BUYER WQULD DO

A gooc way o approach ths s to explore yvour
o Borme and look at it with fresh eyes’. How
witl it Lok 1o first time visitars, and o can you
rriake o look and snelll even beller?
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DECLUTTER

Thes is whiy it's a great idea 1o Cut down on personal
clutter and make your home warm, welcoming

but mnore of a 'Blank carvas’. That can mean a faw
sacrfices short term. Remowving lots of perscnal
lLarmis can make your home feal bess waur awn’ [or
i whnle. However, = well worth ihwhen you gel d
oot price and 3 guick szlel

CREATE 'LIVABLE ROOMS

Also, consider whethar somea rooms nesd axtra
furriture and plbregs W shose er full ootential,
qGuch as, colld that packed spare room ke
trarsformead into 2 quest bacraom with barrosad
furniture and a fiew tasteful fabnos?

Youw may need 10 switcn soma rooms hack o their
original purpose o show their value o viewsars. Or
showw Feone il - purpose Soamse ancas are, such as
can a family room oe arganized into a play area and
Fiome afficey

PLAY TO ALL THE SENSES

People rmake decisions based on all their sensos not
5T what they see When dolng viswlngs or open
Fowse evenls, having colfes bresng or fresh llawers
Can acd o yaur propertys apaesl. Mavbe some
fresh bread baking oo, ifyou really want to go all
out with homae staging.

You certainly nead to chack fior and remove any
urpleasant Sdors, such as lingerirnd smoke or el
srclls o yvour upholstery or Carpet.

Even the sounds your home makes can matter! |15
rotb just noisy music frosn your teenager s den that
can ba off - putting though. You may need to fix
spjueaky doors and creaking floorboards too

HOW FAR TO GO WITH DECLUTTERING?

IHis s & reatly importanl question. Staging 4 horme
to supnort a quick and favorable sale can't be just
superficial,

50, stuffing vour kids toys and unwanted furniture in
& garage or workshop might not work, nor will Aliing
draves and cupboards unbl they overtlow.

The wisest home ouyerss will ook Beyond the “picturs
perfect rooms you creste. They want to ses zll areas
of the property, iIncluding inside storage fiktures and
additional structures like your garage.

It rmedans you may need toclear away clotler
complately. such as using a storaqge lockers or
somecne alsa's home for wour stufF.

sroembor, yow need & blank canvas and to shioy
wiawers there is notning hidden bhensath yaour
belonglngs. The good newsis — by clearing youl
homea to improve its sale prospects you get ahead of
thz garm when it comes to mowving out.

CREATING A FAMILY FRIENDLY ENVIRONMENT

aust orewsrd of caution when it comes to making
wor nome ook attractive to viewers. Don't go too
far, and maxe & ook bonng or clinical

This is especiatly true when salling a family home.
Tou need 1o impress all ages. not just the fnancial
decision makers. That can mean having a lew
slrategically olaced Loys of garoen playsels Lo
showsase what 3 great family aption it 5 ard make
kids feel ‘at home’.

LAST MINUTE TQUCHES

We have mentioned some S the Tinlshing touches
for s13ging a hamea wiawing ar opan housa but hee
are moare tips on showing off the property well.

o eptch onlights o omake reoms look spacious
ancl attractive

Cpen alt biinds and curtains. to let in as muach
natural lght as possible

« Ul onsome ambient music or a family film on
tha TV

o Selroom lemperatire al a universal level

« Doa thorowgh last- minute check for off-putting
sights, srnells or sounds

v Heop everyone cut of the property, while your
skillad reaibor works thesr rmagic



12 [ O HOME IMPROVEMENTS
TO IHCREME PROPERTY VALUES

W el your garden - especially your front yard and parking-area = looking smart and w_:a:ﬂ
maintalned

w Replace or paint your front door, and make sure your baltcohy; porch, and stoop look
great '

wr Power wash your doveway, garden paths, patic, and other outdoor surfaces

- Add tasteful planters and baskets 1o a garden that's a little sparse

w Clear and repair gutters and drains

- fnvest in some throws and other fabrics to cover or enhance furniture

e Make sure door and window frames gre filled and painted properly

- Get tarp&ts FLIgs, WDCH:I ﬁ-:::-:-rg and uph-::-lt.t&rj,.r r.'-rl':leﬂ.E-IE-r'laH}f cleaned

- Add mirrors and mirrar tes to I:-ﬂthrn:umrnz. to make them ln:n-:-k I:-l-g-gcr

- UL-E wEII. placed E.pt_}l:llght&- t-:_:- v:rEE:tE spaEE an-:i |r'1t|.=_-rEEt I lwlng Fl::llill’ﬂ'ﬂ

o Buy or borrow tasteful artwork to improve walls and create statement features



Getting the best onr of your
realtor...

What are the steps and decisions involved inwerhing
with a real estate agqent?

SETTING A SALE PRICE FOR YOUR HOME

Al the wors o improva Do atiractive your property
s must run alongside setbing an achievaible salos
wrget, Something a skilled realtor can help youl

2 do, based on things ke your home's location,
presHimity to schools and fransaoart opticns, size,
wyoe, agea, layout, and state of repair.

| hey also use the prce you paid Tor the proparty
an recent home s3les in your area, @0 help v
arice your home confickently. In fact the CRA
yComaarable Market Analysisl is one of the most
valuable taals a realtor has o manage a clicnt s
expoectations onthe valae of their property,

Anather thing that can impact the value of your
home = any preferances on your completion and
maving date. For example, you can keep the sales
warget high if yoau are hapoy ta be patient, SF drop
cirery Lo gel & quick ssle.

&l part of the guidance and advice you get from the
hest real estate agents.

e n mind any sales target you have for a homs
sale needs 1o cover the capital vou need to release,
but also the fees you will pay o your real estata
agent. ard the costs of moving into your new home,
Jsing a competithely priced realton with 2
transgarent leefcammission systemn helps keep your
calculaticns clesr,

UNDERSTANDING REALTOR FEES AND
COMMISSION

Howee much real estate senvices cost depends on the
level of Invalvament they provide in the sale of your
e, a5 well 35 the type anad size of property you
ara sellirg

Teodl can acust e amoudnt of Closig SOmmisses
ol will gay Troam wour Ninagl sales poce, by daeciding
whiat kind of realtar serdce Ats vour needs best.

WHAT'S A FULL-SERVICE AGENT?

[ gl Comarenensne and wide-ranging aclivibies
v shoasrcase and sell your Forme, o reecd Lo o &
fuli-service agant

That's becausze a full-zarvce agent uses dvarse
angd far-reaching sales methods= o attract buvers,
inciuding ML Listing, an effective website and
bradilicnal meddhia acyerhising

They also advise and guide you constantly, and
celrer viewings and open houses Lo increase the
chance of a successtul home salé. Some oven use
virtual taurs and ather ondine markating meatnads oo
witden the net

This inwolves being prepared b pay relevant closing
commiss:on, However, the reverse side of that coin
|5 that a full-service reaitor increases the Lkalihood
of you getting a quick sale anc reaching your targst
price

Il sineds wou Uirrne, Passkes ard distress from
concuctrsg your own yicwings and bover relations.

CLOSING A HOME 5ALE

COnce you have an accepiable offer on vour
property. the next things you need Lo conssdar are.

The detail of the offer, Inclucing the ouyers'
expectations on Axtures and fttings left in place.

s  The types of surveys and inspections the DLIYEF 65
progressing.

»  [Does the offer include pre-sale home
iImpravemants and alteratons you must doy

= Whather vour Buyer has access 1o any lending or
funcls to rmaxe This offes wable

¢« |5 the auyes preparan 1o arovine evicenca of 2
mortgage application?

e What is a feasible date for the buyears eamest
manay deposit 1o be placed in escrow?

= [Dwe diligence procedures, such as attomey
irvelvarment for seller anc ouyver arotection

= Are there expeciations on final walk-through,
contract exchange deadiines and moving dates?

bk “Using an experienced agent
like Realty ONE, who knows
the market and has a network
of potential buyers can help
sell 2 home 32% faster than an

inexperienced agent.”



FINAL STAGES OF A HOME SALE

With reassuring ann mformatve neln froen a lesding
realtor, the fast steps i G'E'"Ir‘-i_'l WOILIE Froie i hede
finalizing

Reagings for utilities such as water. gas and
eLectricity

Buyer readiness o complete, including funds
wirad to tha title campanty

Closing decumeantation provicen oy the bitle
Company

Correct wording of 2l amer sale documentation,

inciuding papensork for the mortgage, property
baxes, cscrowy and hinal payrment

Yo wonld then slgn clasing documents at the ttle
compary and recaive payment for yvour homea,

Congratulations on a successful home salel
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1 really cannot ﬂg on ﬁﬁ#h

great things about Bluegrass
and their incredible team of

~‘professionals at Realty ONE" -




WE'RE EXPERTS WHEN IT COMES
TO MARKETING YOUR PROPERTY
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TOP Home
Renovations For
Maximizing Your

If you're selling your home, there is value in \
knowing which home improvement projects will :
net you the most return on investment (ROI).

ALWAYS REMEMBER THE 'CEILING VALUE®

Bear in ming that there s a ceding value™ - a maximum value that
ary properly can achieve — 5o you Can't just go o adding space. Al
ol shage whien renovaling you will be spendmg money Thal you
willl never get nack.

The bast way to identify tha ceiling is to look at what other paople
have rmanaged to got for ther Romes sehen they've sold and that
infarmmation i fresly avzilable onlkne.




UPGRADED LANDSCAPING

What's included: Add pops of color with flowernng shrmubs or trees,
imstaling a flagstone walkway platers, feesh rmoich ard moree.

COST TO COMPLETE: 54,750
RETURN ON INVESTMENT: 55,000 Pfi}' : fﬂ g%

NEW ROOF INSTALL

ARIIE Yoy neos & new roof Shergles are massirg, cwrlingg wps or
covered in moss, The sun's shinirg nrougn wour attia, You natice stains on
tne ceilings and walls. Your enargy bill s sky high.

COST TO COMPLETE: $7,500 K)E}f 106
RETURN ON INVESTMENT: $8,000 : - o

HARDWOOD FLOORS

Harchwooo floors are a timeless classic. Refnishing tham is a no-orainer .
You won't regrat adding new hardwood flagors ta vour hame eithar

COST TO REFINISH: 52,500
RETURN OH INVESTMENT: 51,500

COST FOR NEW: $5,500 “@f _ &
RETUHRN ON IWEE’:TH ENT: 58,500 p 2 rﬂﬁ -"“:

PATIO OR DECK INSTALL

Cutclooy spaces add curh appeal and 3 place 1o enoy all of your naw
Land=caping. Why not add & new patic or decld?

COST TO COMPLETE: $6,400 P@ r . 402
RETURKE ON INVESTMENT: 56, 525 . T

™S




WHAT ELSE ARE BUYERS LOOKING FOR IN A HOME?

A horme is not lsurious wnless it has a grang entryway with 3 Llarge bwo-story stsircase and an expansive, airy
spen foor plan. Infact, an open floor plan = the nember one critena cived na 20132 luxary horme sumeey.

IN-HOME TECHNOLOGY

We canhol shy away ftom the aver-increasing swarm of techrological Innovaticons. Todays homeaowners want it
all when it comes ta techrolagy. ard e builders that cater to this t2ch-trenc are the cnes whe stay at the top
of tha real astate markst

Liberally, withy & toush &Fa Bullan o wour TRNCS ol Can noas O your doors, Sonbral your horreas chmals,
contral ighls and control your alarm sysiormd & Trcrm e otbaer sioe ol the countryt Thes2 are the baitk-in
features tnat oday s (Eury Rame-nuyerss ara ioaking fol

Buslciers whic install thess warcless home aulomation devces are sool-onowitn e trends hat lasary horme
puyers wank, O the opposite eng of the technology spectrum s @ grossang trend ior reclarmed matorials.

| mnecaners ara increasingly nesaming ware af thelr enviranmeantal imprint anc are lesking for homes that use
old reclaimad materials such as wood beams, wooc flooring and doors

__T
WALK-IN CLOSETS

& high priority for wealthy
mdividuals is a place to
store and display their
exdtravaciant purchases
SUCH as shaoas and
purses. Waomsan and men
akike =cerm o have an
INCIEasng degire for a

I _'-.r|£1 [ - arate roodm [or
drassing and dizplaving
their high-end garments.
Thi= area of the home
il reguere walls Lred
Wwith caclar shelves, racks

and neckties. and of
coures plonby of lighting
and rnirrors to model
WOILIF CNGSen OUlnt or

aaply makeup.
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THE WORD LUXURY BRINGS TO
MIND PLENTY OF CONVENIENCES
SUCH AS, POOLS, SAUNAS, AND
IN-HOME GYMS, BUT WHAT ARE THE
AMENITIES THAT LUXURY HOME

i F



Coverage you need, savings
you want.

Let us help you find the right home insurance
at a price you can afford

ILir Mumani

Insurance Agenl

Ehbll N Rartbrasst Hay

=k AN

- Chicagn, 1L BOR2113543

www countryfinancial.comfilir pumani
ilinnEmani@eaunt refinancizl.oam

Qfloa: {TTEIE3-20049; Mabile; (630]574-1972

Folces issucc oy COLRTRY Mubeal Insirmnos Domoany®, LURINTHY Caniaiy beorano: Company®,
U OO Y Frofiered revrame Compasn ™, Boomington, (L.

JOGZ- B 8 1= ESE SN 200
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o= Tl
1 AN pfter a full suite ot services that consist of building and customizing a design
£ ] Sl - e - o o = - o " 1 . .
— -ﬁ*ﬁ:r each individual homeowner during the initial consultation. We provide industry
. -J £ F'I' " " ] [ ] ] L]
?‘{‘ o Expertise on site surveying, maintenance and repair and solar panel installation.

Building and + Submitting permits
customizing a design for « |nstalling, maintenance, warranty system
each individual home « 51,000 for each referral

. Site Survey lambassador program|

Brandon Taylor
(1)847-529-1125 (=) brandonpowur@outlook.com

WE DESIGN AND BUILD
SKYWAYS AFFORDABLE APPS

The Benetits of an App for Your Business:

e

Bs visible to rustomers ot all timas

——

Craate & direct marketing channe
Provida vatus 1o your sustormsrs
Bucld wour orand ang recognidion

Improve CUstomer engagement

Starnd cut from tha cormmet it

~] O Ch o dw ol M

Cultwate custormer [oyvalty

Book Your Demo: 702.329.6677

L

Disvenlopd on the TEBIAT AT DM
' App Store }’ L.{H]-L;h: play
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Home Buying Insights

Buying a new hame 5 a great adventure, but alsa a
serious investment. -

That rmakes getting good ddvice al overy 5:[.'.1&'1: =
and knowing the best way to chonse 3 property

- absciutely wital it will save you from headaches,
nasslas and neartache, out it coulo alsc potentially
sid wou a grest deal of money,

Using & reliabde and knowledgeatibe real estale
nrofessional can also make it aossible todfing your

drearn home without months of searching and dead
ends. domething that's especially crucial it You have
a deasdiine dus lo relocale or a growing I'Ermj[?.

T make home hunting and Buving a property evan
more pleasurabie and confident, here is our guide
1o all the steps vou need o consioer.
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RESIDENTIAL

REALTYONEGROUP ‘ @ COMANDIS®

LOCATION
hoosirg an arca you wank ba bve s
the start of & ot of decsion-making, Yol
may want to factor in schaol districts and
prosirmity b hichwiays and ather transpor
sy shems too

HOW Sloss 00 voul wanl 1o-be 1o g
community hub or urban facilities, oris

green space or a beach front part of wour
glar? It is oftern usaful to heve 5 plan B
- ary alerrabne ared i vour hirst Shica

chnice of proparties

! ; SIZE, TYPE, AND AGE
TR e S _' Rty o Mext work out vour preferances and
. T R B~ tastes. As well as the sort of home that
P T & Wi st wodr '|!r:--:.l::.'lf'* MNapds o ard
n the future. That smart caondo in the ity
May 528N an urwise cholca whan you
nave Litkie ones running apound!

SET A BUDGET AND CHAT TO
e : i b A REALTOR
—— Sl ciscesssan with one of e
vnawlacgeable real astate agents will give
vl a hettar icea of what you can afford,
to match your aims and lifestyle needs.

Wak TEHILS PROAVIDEL BY YOUR
: REALTOR TO SEARCH
- . ' sbart gathenng debtals of suitable
' - AN aroperties 0 the ares of interast, using
it g i, E T ' anline and physical pronerty getails from
= wiodr realtor

RESEARCH THE NEIGHBEGRHOOQD
Build yvour knowladge of the anca of

nterest to coubie check it Hicks all WOLIF
noxes’.



LEADERS

REALTYONEGROUP

GREAT TOOLS FOR HOME

SEARCHES
Yol can research avallanls
homes 1o buy in your chosen

arsalsl im various ways, tha

These include:
Imteractive webzite mans

Aoredl estate app that

nighlights homies o by

Saarch taols withie
wiabisite listing of

propertics for salc

Fhysical propsrty

(0l L [ | B g

o ergage he bost real estate agerd
For wour chiosan area, they will give vou lots of
advice on the attractive and well-priced homes
curranthy on the market.

bonls ol
Name hidnbingg, WL Car 2as I:_.' SaWE WOl S2Erc
parameters and ‘hot prospects’ to maks your
research more streamlined. You Can also
COMpare 2reas and propesties iz WDoical Wway, as
O f L 0l WO I Al borme Bun
All great ways to make the process excitinrg anc
fun but alsc productive.



REALTOR INSIGHTS ON ASSESSING
HOME LISTINGS

It eany ta oet really enthusiastic about a property
listing, oy to fing the reality is a whale diffarerm
story. Who needs that kind of ime wasting and
frustrabion ! What sork of thing do you neod 10 fecus
o, when revieswing property listings? Cur experts
sugoestions are

-Hﬁﬂfgnﬂ 3 bathircor ot

|
Slurnbersof lving roorns

sRoom dimensions

The logic of the room layout

Ayailzhility @nc situation of Qarage and
oLkl ngz-k

Garden and yvard sive

Age of the praperty, and Bkelibood of nigh
H
mamiznance demands

Promimmily to raads and other potentiaingse
polluticn

s there a dog park or kids play area nearhy

Armount of green soace arcund [ proparly

AS A BROKERAGE WE OFTEN

EXCEED THE EXPECTATIONS OF QUR
CLIENTS, WE ALWAYS LIKE TO GO
THAT EXTRA MILE...

WE ACHIEVED A CUSTOMER
SATISFACTION RATE OF 100% IH
A RECENRT SURVEY OF CLIENTS

CHICAGO HAS AN
AVERAGE SUMMER
TEMP OF

' L T
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PINMNING DOWN YOUR PERFECT
PROPERTY

From all tis initial research - and Qood acdvice
from & nowlang=able realtor wiath local insights -
vyl are ready to stast locking for vour ideal home.
Che thad rmadches vour budgel, Lfesbele, Tulure
rizeods and proferonces,

Evaryone nas thair own vigw onwhiat a perfact
aone o5, but here are eight tings you may want to
consicer,

FIXER-UP

Lroyctd wiant 3 home vau can aazpt and changs,
ncluding structural smproverments? O parhans
a promerty that needs just cocsmetc updates
woLlhd suit wou rreore, Makc sure you cost ot o
enovation or refurk budget that makes a homae
genuinely affordanle

READY TO MOVE IN

You may prefer a property that s already laid out
and decarated in a way that suids you down to the
ground . Some follk relish walking through the door
aof a new, fully furnished resicdences toa!

LAYOUT FOCUS

o family homes are laicd cur to create large
cpen planning living areas, ang kKid-friendly play
areas and Bodrocms. You may prefer a room
Layout that provides mare opporunities for
AFVECY, SUCh a5 places o put 2 home office,
leisure room or reading arsa far examola.

POTENTIAL FOR DEVELOPMENT

LRO W0 Nl @ Roimee ou Can extenc ar ailer af

g laler daley You miay wanl o ook al opliones for
furara loft corvarsion or externsions when buving
an affordabie property.

GROUMNDS, FOOTPRINT AND LAYOUT

Yol miay want a new home with a large garden,
or 3 nousa with a5 little catdoor maintenance

as possiolae. Maybe vour ideal Borme will have a
aalcory andd nothing mare than a window box
Hroperles wilkyvangs and plenly Gl parking can be
mpartant for families

AMY SERVICE OR COMMUMNAL I55UES

[his 1= & factor that particularly ofccts conda
auying or choosing an apartment. Though

some getached haomes are bullt In areas with
communty covenants and niles too. Make sure
any compliance requlations ard servica charges
are included in your consiceraticns. That condo
acal and gy may prose less atlraclive when you
s Bhe anfaal serelor charges!

LOCATION, LOCATION, LOCATION

It 1= worth emphasizing that whare yvour aroparty
5 Can Do just as important as what's behind the
fromt goor. Mot just in terms of schood districts and
orcsmity Lo wWorkplaces and lranspor] oplons,

Researching the neignabournacad must inclds
taking a good lopk st the location of any property
b intergst. Preferably by wisiting il at diflerend
times of the dav taa. For axampls, & quiet hause
o a tree-lined street may cel nnisy when a local
school spills cut, or cars use it as a commuter
short cut.

Walk tha walk too, and ook around for attractive
ocal featuras, or things that could make ving
thers arabiematic -




NARROWING YOUR SEARCH DOWN

Yol can mondd start 1o narroswy dosen vaur biunt for a
new home, to a few properties to view, This will be
s o all tbese consrderations, e greal reallor
search tools we offor and our signiposting. servicas
for ioeal local aroperties '

Yo will nave bockmarkad "hot prospects that Tick
all your boxes, sot's time to loak inside!

Whhat If you can't physically ook around he
properties vaurself? This s often the case when
hoarme bunsers want to save time, and view only a
small selecton of prospects. O, winen horme buying
ol Of siate or rorm overseas:

Fortunately. our responsive real estate agants can
use your oraferences and needs as a template. and
soreent propertios on your behalf.
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THE FIRST 5TEP; VIEWING PROPERTIES

To find properties to view, we take a detailed brief
oyl Irluding askirg questicns @ creale g
strong prohle of wour weal horme

If wviou are availabls to-do viswings in persan, We
agres & schedula etk you. (We ne=no at l=ast A8
hiowrs notice please w make sure we can gaek te
appointments with the sedlars)

Presading us wath a List of a few hat prospects can
hielp streamiline the viewing phaze. However, adding
multipie properties to one viewing sesson can get
Coniusmg, SO s2eirg no more than exghl ina day

iz praferrabla. Thers is always anather day for your
home hunting|

Bormmrmber, s can vicw yvour hot prospacts onvour
behalf and provide a detalled neport if you Can't be
RSB OF WAt T S time
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MAKING AN OFFER ON A PROPERTY

Deciding what to offar for 3 home can be a tricky
EBusinegss, Thare 5 no zet formiela, andd every
transaction 15 unigue. Moz least that buyers and
sellers atl have their owin idéas on property Yalues
ar il price Lrrgels.

Hovw long the property has oeen on the market. and
Fowe eager the buyer 13 to complete the sale. can
play & beg part in negobsting dowrswards from the
asking price Alterpativer IF It 15 a really attrastive
ared well pasitioned progpedty |8 can trigger a Bidding
weal whan it comes on the market. Leading to it
incroasing n value fromeshe original ashing price,

- .
Keen in mind thalyour positian may help smoath
the ceal. Tha seller may he willing to accept an offer
based on speedy completion or proof that you have
funds ready to support the transaction. Beyond
that, it 2l corrses down @ onsightiul and conticent
recotiaticns between you and the seller, suppaortec
By a realtar whais firmiy i yourteam

E.I-:..| -|r.'.— R "'; e ol g = ) M

JORIATION oiTANegles

What can you do, o increase the chances of a home
affer b=ing acceptad?

KNOWLEDGE I5 POWER

I assisl youd pegiliations, knowing e marsel
value of the property can belp The s2lier may have
ret 3 phce hased an their lending situation and
capitsl reguiremants
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Yo may be ahle 1o prasent 2 more reslistic offer of
what the homea is worth

Choeck county public records loften accossible
orlinel b, toqather mare eviclence to back upa
lcever offer.

OFFER CASH

Being in a position ta complea the transaction
gQuieckly can seal the deal. Makimg a cashallfer San
b2 aven more of 3 swwestarnar L may avan make 3
lovver offer realistic. At the very least, make your
offer armen with loan approval 1o show you maan
Basirpess.

DONT GO TOO LOW

Starting negatiations with & heavily discounted offer
can insult the nomeowner or lead them o belisve
you are rob a sernous bover, Decide an offer poce
that tesks the wator, withoot Deing unrealistic

KEEP COMMUNICATIONS POLITE
AND POSITIVE

You may heve concaerns aoout this proparty that
bFawve led to a low offer grica. Such aswork you nead
to do to make il strocturaily =cund or aesthcetically
preasing However, you nesadd to paint out the
addtianal ¢osts vou face, withcaut being insulting 1o
the seller. This home could be teir prde and oy,
and hearing your negative viesws an it could make
them resistant to negotiations.

:-'.I'Fl" i ) r
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GET PROFES5IONAL ADVICE AND
VALIDATION

Hawing nsighl bul advice Trorm a redl estato
professicnal - and specalist inspecticon reports -
can halp aod credibility to an offer that's betow the
asking prica.

Theuugh the best realtors-acting as yolir buying
agert will alsa tell yau whnen youl are getting a
great des! too, =0 make sure you listen ta their
professional advice ckher way!

Lse their local knowledge (o good effect 1o,
including insights that car help you see the bioger
piciure when sunmitting an affer

Home Inspections

Home inspactions are 3 crucial way 1o make sure
thus s 2 golden opporlunly, not a rmassive rmslake
It o5 a-way booprotwect the major imvestrment
iFreclved in homea ouying

L &
What are the steps invalved, and what
shiowld you look for from horme
Inspectcns?

HIDDEN COS5T3

|z weark requirac on the property
for urgoent repairs? This could cover
updating electrical wiring, waste
dramage cramblbing structures or
corracding pipework for example

e "-'! |
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POCOR DRAINAGE

& prodossional eve can spol proporky issues hal
nave been concealed dusing viewings. SUcn a5
meffectual drainage that could causa the crawl
spaces of basements o flooa, or could leac 1o
darriaged foundations or darmp, moldy walls-and
frarmes

ROOFING TROLUBLES

Roofs in a3 pocs state of repair can b= haroc 1o
spot frarm belows I can be crocial to know if the
oropetty features aging materials, & few inose
shingies-or a racd badly In need of a complete
Upcate,

FOUNDATION ISSUES

Sirmilarty, what lies bolow floor fovel may affect
the property's true value, Profassional home
napections can spot signs of foundation level
mowemaent, such as doysall cracks, unowen
floors, and il fittng doors, and windows. &
structural engineerss reporl may be needed to
asges major stractural damage

MOLD AND DAMP

Thizs car sometimas be identified by fecling walls
and llacnng. and oy the smell of The property
Howeewer, & tramed eye can sometirmes spot
carefulby concealed ssues withmolod and damp

CUTDOOR I55UES

MOL all name snspaclion prdrites are witkin the
groperty. | ere coutd e tfings outsios thal
cetract freem 115 value and lead to costs further
down the line. Such as guttering jssues, extemal
arsaches or poory laid ouwt garcens that ara
dirccting water into the strochuro.

USING THE HOME INSPECTION

Much degapds on how many
1ssues The reparl uncovers, and
by ekl weark ancd cost 5
irmvalveg in putting things right.
You may feet it is "all too much’
r, thal this properby s shll an
attractive ancl affordanle hame

for wou



“3-«..‘ Finat Steps in Home Buying

. .
LOAN APPLICATION TERMS WITHIN
PROC EEE_H YOUR OFFER
Yo should already have 2 IF vl Bramee mmiade an affor
lernding plan in place iF ol based on the seller carrying

need 3 martgage. As Ecﬁr_llaE out repairs, then you need 1o
you have an affer accepted S allow enaugh tims for them
nd a homednspection report te.do those tasks, As well as

nplace, yau néed Lo make agrecing a deadling far youl 1o
an appointment with wour do a final Neme inspection, 1o
larnder 1o sign the mortgage check the weark matchas your
Paperwors Expectatons. >

Tour reattor Can provdd you
with a copy cantract to shone
the iender, and you may be
askad for a loan applicatian
o

THOROUGH.



Tips on Last Minute Matters

Tkiz haome buying guide includes 3 hancy chacklist for the beld up to
closing the deal and moving inta your new hame

I-I-c::-x".ﬁi".-'E'r. Fiere are a few maore Ings [ak c2n |"|Ii‘.|.:- et Rl 1[5 R G Lo [l €1 L g P
L5

=  Souyrce areligble mowing services Arm o weall in advance, to ensura theay
are avarlable for vour moving day.

= Ask your realtor for the contact details of relevant local servicas you will
reeed for your nesw horme;

= Make sure vou notify atility companies aoout the change of ownership,
and relevant contract end and start dates.

= Your nealtor will-do a Anal walk throogh of the properby, e make suro all
repairs are complee, and it has been left in a =uitable =tate for you to
gatelal gl (s

a  We can alsd ensuré ail |'I.Ef,"';- are collected '.-:.‘-gli‘l.hi'r. and thal youw nave
secuin by Coos and Sther support 1o manage aCcess Lo your forme from
day ane

« Youwshoutd arrange for mail b be forearrded from o your presvious
acddress in advance, ta ensure N past qoes astray during your move,

»  have receipts from the moving process, ciuding evidence of any
things donated to charity. These could De used for your tax reporting or
ta claim back expanses for corporate relacation far example.

Finally, we overses the final exchange of papereork, money, and keys,
b cinse the transaction Then vau get Lo move Inle your new home and
stamp vour perscnality on the property. Enjosy!

HOME OWNERS'
INSURANCE

We recommeend Lhat you starl
to fird the nest homeownes's
aclicy in atvance, Bartly as
finding the right policy ano
proriurn can take Erse. You
need to be sure your niskes

are fully coverad from the
minuis yol close this bome
aurchase ransaction




It's time to
get moving!

FOUR WEERS TO GO

L

= B Al 6 S G Al

File a change of address form with the post office.

Motify creditors and subscription services of your new address.
Research doctors and dentists in your new location,

Set aside items to be sold or donated. Have a garage sale.

Arrange time off at work.

Buy moving supplies like boxes and tape, etc.

Inventory your items. Assign a value to them all.

Arrange utility services to be turned on/off at your new and old homes.

Motify your child’s school of your impending moves.

THREE WEEHKSE TO GO

AN F R i

Make a list of important names and phone numbers you'll want to remember.

Make a plan for moving pets and planmts.
Make arrangements with your bank, including moving your safe deposit box.

Review your home insurance to see if moving s coverad.

Transfer your insurance to cover your new home.



TWO WEEKS TO GO

O BTSN W ) DR

If shipping a vehicle, clean it out and have fluids topped off.

Start packing.

Make travel arrangements.

Arrange for appliance servicing.

Dizspose of hazardous/Mammable items like gasoline, bleach, and aerosol cans.

Discontinue newspaper delivery, trash pick-up, lawn sarvice, atc.

OHE WEEE TO GO

u
o
O

Arrange for driver payment at your destination.

et azlde valuables and personal items that will travel with yvou.

Drain fuel from gas-powered equipment like lawn mowers.

THE DAY BEFORE YOU MOVE

0oL

oL OO0 Cbd

Set aside a specific move-in box full of items you'll need immediately at your new
home. This contains items like towels, paper plates, and a vacuum cleaner etc,

Make sure everything is packed.
Have important documents related to the move ready.
Defrost and clean your refrigerator,

Plan to be at tha home when mowvers arrive.,

Your driver should have a utility parts box to ensure all loose parts are together and
easy to access at your destination.

Take a final walk-through of your home to make sure nothing has been overlooked.

Sign the Bill of Lading, electing your valuation protection coverage and double
checking that your new address and phone numbers are correct.

Lock all doors, windows, and turn off all switches,
Try to arrive early to werify that utilities are connected and working.

Be ready to provide payment to your driver.

Unpack and get settled in your new home,



IMPORTANT CHANGES OF ADDRESS

Electricity

aas

Water
CablefInternet/Phone
Cell Phone{s)

Trazsh

CoCooC

Employment [HRPayroll]
Bank= and Credit Cards
Loan Agencies {Mortgage, Auto, Student; etc.)

Insurance {Auto, Medical, Home, Dental, Life, etc.)
Investmeant Broker

COCO0CLC

social Securnty

Department of Revenue
DMV (Licence Registration)

LSPS Mail Forwarding
Voter Registration
Business License Cffice (If you operate a business from home)

DOoC oo

Professional Associations
Magazines/Subscriptions
Gyrms

Churches

Community Groups

Alma Maters

Civic Drganizations

Licensing Boards

Dther Extracurricular Activities

CUCOCCCOC

Home [(Lawn, Delivery, Housekeeping, etc.)
Childcare (3chool, Daycare, Babysitter, etc.)
Doctors

Lawyers

Accountants

Vet Groomer

CLOOCCL

Business Cards
Friends/Family

Eim



YOUR BEST
CHOIGE
FOR HEROIC:

MOVING - PACKING - STORAGE

FREE QUOTE

For All The Right Moves, Call Mighty Moving!

There's more to moving than packing and unpacking boxes or
loading and unloading trucks. To us, it's not about moving things.
It’s about moving people, their families, and their lives.

Our Services:

= Residential & Commercial = Climate Controlled Storage

a Any Size = Packing Services

= Local or Long Distance = 24/7 Surveillance

E MOVING &
STORAGE

825-699-8999
MIGHTYMOVING.COM



Why A Newly Constructed Home
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Why a newly constructed home
may be a better option...

Many buyvers who are frustrated: with submittirg
miuitiple offers and losing out are looking at new
Fearryes as a preferred ophion, Mozt nes homes have
fxed pricing, so na oidding wars

You can alss customize yvour home the way you like
IL Everythirg from tha paint, Lo floonng, applances.
an in marny cases the floarplan can be cusiomized
Also, who can argue with everything belng new!
Dual pane glass, thickar insulztion, and energy
pfficient appliances are Common i new hormes,
wihich can reduce utility bills.

There are some downsides (o new canstruction, bka
dalays, You may not be able o ooy and occuny the
home immediately. Fomes can take 12-18 months
or moare Lo bulld witk all of the parls ard rmanpowvesr

""'!..hurl.:lt_;:':. Flus, these gelays canocour right up
unti vaL were planning or closing, making it rore
difficult ifyou have a home o sall.

There may also be waiting lists in popular arcas.
Instead of & trdding war, many oullders use a walting
list b getermine who owill beralgible. | you are

naot rezdy when the hameplan Yol wan: becomes
available you may lese your opportunity. Homes are
released a few at a time, 5o the lot you wantmay
reob became avadlable when you are ready. Also
rmary huilders pra-plan which homes will ne nlased
o each laT S0 vol may have to settle for eithear a
different floor plan or a different lot. Be areparad for
Fighar pacing ©n the more desirabala ots.

Anather issue |5 finding naw homeas for sale when
thay become available. If you want 2 home right

awaly ane want a beter deal, look for homes that

are immegiately availabla, These are usually deals. e
that 1all through anae the builger needs Lo sedl them N
smmediately, often at & discaunt or with an upgrade '-.H

credit.. S

=

Dort L want Lo drive arcund frorm builder o buitder e
to see Avaliability? Mo problem! We nave exclisive

ACCELs T bull-::ler_l.-:-me:f, before they are placed on

tha MLS far sale. e can have amails sent when

HOETICS, |.|'I|;]|'._J'I!1I'_"E|I your size, bodrooms, prce and

arca are. avaitablel Reach out to cur office or one of

our begkers for more information
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Our Guide
to the

Financial
Aéﬁuf 5

Financial Aspects

Maortgaces are generally avallable for purchases L tﬂ-_?ﬂf'-'i af the propermy's value dapanning o
which the property is locawed. Mast are on a repaymentibasis, the maximum tenm is 30 years, i
rales and loan Lemes bend Lo vary depending on the property peand the exact locetion.

Linil=ss vkl have a Close retalicnship with-a Barker;
Yol shouin tzlk with 3 local mortgage bro=er, The

regsce it s imporiant 1 allowith somebody local 1=
that some statas can be giferent encudgh thal arr out
of towen lender may not be well versed inthe issues
arcund a local haomea momgage.

IHTEHHEE_I:‘EHD ERS

e have seenin recent years several ransactions
collap=ain Lhe linalweek Decause some Internel
lernder did not do scmething required 1o get the
trarsaction closed Mamy gquote fantastic rates but
often times cangot deliver. If any'issues come up
during the transaction we-may have a difficult time
getting them solved. There 1= nothing worsathan
Faving gone threugh the process enly (o find an
iIzsue i the 11th hour. This s why we suggeast going
with thiose lenders with lacal krowledge.

LOCAL h E BROKERS

AND LENDERS

e ﬁﬁ‘ﬁ"wlth several lencers on a reqular basis. We
ORly work with lenders whorhave 3 proven track
record-af treating our customers professionally

and who nl:'\a;ci-:-mpnt'rti'.-i::' Wi would not send our
customers to'sgme one that has substandard service
ar cannal gerfarmm as promised. [ather words,

we hava an anaoing relaticnship based on their
parformance in the past Yoo are not cnlinsted to
use any. of tham but they are a good Arst place o
slarl |f you have someoriesdn mind that vou would
lkes ey wse that's great! Just et us o swho and
we're RBppActo wors with them Who knows; we may
recommendyour lender to'a future buyear if thay
meat our standards. '
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KNOW YOUR PRICE RANGE

e chective 1= o and out wwhat you

cary alford, whal closing costs meay be

-'|=--.'4|Jir'.-=:r:' thie bype af loan best suited

Lo WOUe SIDUATon, and the al important
ars- -:r-r oval letter that we will need for

ary offer we rmay write, Finding your

J[_'-[_'-r'r' amit also l:|i.-':: : oL |::-":|:-: af rmind

I e Romies ok al are within

WERIP DL .:j--r We -||'-'ul r':i-.-.-r..'r.-n i That

.'. a Sl can arced mede, it sometimes
makeas sense to set aself iI'I'||:._l.1'I'-':| L rmit:

oweer than whal the lemdar says |1 r!-}.-_

a lot of sense to shop aroun: j il I.I:I:I_._ b

ALt wee can oo that after we fing 3 house

BECOMING AN ALMOST CASH
BUYER HELPS

Whnen it comes tomaking an offer that is
conbingent an hirancing, having a kerdaer
=.|' arowal letter froem a local lender gives
il thie advantage of being the closest
tI' g b a cash b WEr as oo -"'lhln- YoL are

givingg the sciler an assarance tnat o thoey
commit b your offer and take their home
aff tha market, the [ari ::|._'1::||‘ir::.' R "|--:;|I"|
that & clasing will occur,

The approval will also spell out the

ler s O | AaLr |'|'1r| el need o e
neorporated o tha offer we mase.
Tarms can |f I-..||JI.!-! Interast rate, the nvpe
of loan, down payment the amount of
Lirme Lhe lencer reguares Tor aoproval 2nd
closing costs. These items are r-:-:.lu:rr_'-'_1
to set imits in the contract of what yo

are paying. Ths way, r‘ rates ware to ju T'|::
nefr are Yo ] ok n. 1 hEn —l‘[l‘||_-l|||_'||‘| SIR =
avaluate your di cision to proceed.






7 BUDGETING
TIPS WHEN

SAVING FORA
DOWN PAYMENT .

saving crnough moneyfor s down payrment can e
challerging, but some discipline ard a plan may nelp
DI Yol claser to "IEZ:f'I'I'E!i:-'."-I'I'I'E!r"":|‘I|} HEre are Some
Tps to get vou started,

1. TRACK EVERY DOLLAR

Find owit exactly where your meney Jgoes each
montn by kesping track of every single itemn or
SOMVICE YO purchose aver 30 Says. Sevicw your
credit card and bank staterments tocategonze whore
WEILL SEEND qcn oollal

2. RATE EVERY me:ﬁ

SEPVICE ','I'.II- Ale ._J|::||".|' A5 A3 W .=.|FIT ] A r'IF'_.-.-":'l

3. 5ET SAVINGS GOALS

Jsing vour "wants” and “needs” st determine whers
vou can realistically cut spending. Use the budget to
zat monthly ano yvearly =svings goals.

4. SET ASIDE FUNDS

C-reate 3 saparate savings acoount for your dosen
paymant B not only easier ta track, but Blocsing
off the funds may maskeyoda think twice before
Qippira] Nt Hal money 1o somethimg other than
wour felure Rorme.

5. SAVE AUTOMATICALLY

[T wou are gard through direct deposd, Chances are
wou Can spdt your paychecks inta mors than che
account. Set it up far reqular deposits 1o he made
into your neywy “down payment savings account

6. SAVE YOUR TAX REFUND

Tha RS estmates that more than 150 millicn tax
rFetlipas will be filed this year Save your tax refund
arid goply T L vOur down paviment.

7. MAXIMIZE YOUR RETURNS

e vy have 3 hit of maoney saved. talk to a
hnancial professional about placss you can invest it

to-get a bigger retum than you would by keeping it

I eour 5:|'.-'in§5 arcount
account or aCartificate of { LGl

FaTPIdsE o MIDrely rrar met
Ill.-[':ll



| el R o s
=R
e B g Uil

= E‘l -II_‘l ) :'- :::...-.I -...- .II

U W YT QTR G e e e
FANANGE WUES LIUNG

WHAT DOCUMENTS WILL | NEED TO APPLY
FOR A MORTGAGE?

Cocuments neecded for getting 2 martcans are
aretty straightforward. Other than having satisfactory
credil, the lenders ypicaily care aboul your incorme
and dosn -payment for buying & horme or eguity in
wiodlr hicrmne oyl are refinanaineg, Thus, iF you are
auying a home, the lender will need 30 csys worth
of oay stubs, (381 nwio years Was ard tax retumes,
driwer’s license along with teee months complete
nank staternents ta verify assets being used for
dawn- payimant

WHAT I5 A GOOD INTEREST RATE ON A LOANY

Cetarmmining what 15a good Interast rate on & nome
toan depenins onvour credit scares and whether

of ot you want'the loan with the lowest closing
eels or Lre loswast rabe, U s imiporiant 1o spaak to

g local mortgage broker thak wall take the time o
analyze your short and leng-term qoals for the home
Loan that vou are appiying for. Typecally, IF yvou are
plarning on k=eping 3 mottgage short-term then it
makes mone sense to talke anoirterest rake that has
Lttle ar ng closmg costs associated with it

WHAT IS THE APR ON A MORTGAGE?

The APR on a martgageﬁis the trua cost of a

loan, yvour mortgage paymentis hased an your
nabe ratd that s albwayes loaeer than the APR.

Fof instance, if there are no discaunt points
associated with a morigage rate then the AFE will
he very closa to the note rate. However, If you a7e
paying discount points then the gap bebween the
nate rate and the APR increases depending on
the number ol discount points or arginabion fees
associated with the instant rate. & lotaf anline
aclvertizernents focus consumers attention an the
note rata rather than the APR. Consurmers should
Py parbcubar attention Lotk hine prents when
shopping for the loawiest AFE mortoage rates

ARE HOME EQUITY LOAN RATES DIFFERENT
FROM MORTGAGE RATES?

Yes. Homse cquiky loan rates are most otten bed
w3 The prirne rate anc dependading on market
condtians can be lower ar higher than 20 year
Axac mostgags rates. Alsc, home equity loan
rates are typically adjustable rates that fluctuste
rnanthly -

e TR




Iy arg [ocsmd [or Rome equily Wan rates [hal ara
Txan, chances are that tha rate will alwsys b= higher
nan a traditicaal first lien Teed martcage. When it
comes o harme equity loans, your best bat i= 1o deal
directly wilh & jocal bank as ey offer the besl ng
clasing cost opticns for consumess that also bank
with e

ARE SECOND-HOME MORTGAGE RATES
LOWER THAN OWHNER-QCCUPIED HOME
RATES?

Saconcd-home rates ace slightly higher than cnanar-
cCoupied rates. However. the reguired down-
payment for secord homes is higher ang directly
affect the interest rates you are offered. The higher
the down-pavmeant the loassar your second home
martgage rate, i yvou are researching for best rates
cnling, knowe that FHA lcans are not quaiited for
purchasing a second home, 5o, be sure b ook for
conventional rates online and nat FHA rates

WHAT |5 DEVELOPMENT FINAMCE?

froperty development finance is funding for eithe
FTiApor ey bunlcing projecls or comprehcnsive
rencwations. Think new housing estates, luxuny
homes, ofce blocks converted Lo flats, etc

WHAT FEES MIGHT | EXPECT TO PAY?

Prooerty geveloprrant inancecomes with an
asaortment of faes and it's 2 gocd idea te know what
you'll need to forlk out for before you get started.

Take a look at the fees saction for full details.

HOW MUCH CAN | BORROW®.

Loans are based on a percentage of the gross

chovoioproent value: For more details take a look at

i ovensess of finance,

IS REFURBISHMENT FINANCE THE
SAME THING?

Mo Refurishment Anance (s for much sratler
projects like vwou ses on lots of TV shows wheare 3
cevelopear does up a proparty and tries 1o sall it on
for a profit.

I'VE NEVER DEVELOPED PROPERTY BEFORE,
CAN | GET FINANCE?

Maybe, Mozt lenders prefer property developers to
B experienced but 1L s sometimes oossiole 1o gel
linanca if you have ro caperencs, particularly il you
plan to employ a team of professionals too. To geat
the best second home mortgage rates you would
need o have at least a 20% down-paymeant and a
minirmurn credit seore of Fa0.

WHAT ARE THE' REQUIREMENTS FOR

A VA LOAN?

You rmust obtain awalichCertiincate-of Eligrbnity 1O0E]
that mestz minimuym tme and dischange status as
par veteran business adminiatration. in addition,

thie veteran must mest the credit and income
pualifications set forth under VA loan guidelines,

HOW DOES MY CREDIT AFFECT MY HOME
FINANCING OPTIONS?

Horme finanding options are often brmdted bas=ced
On your oredd score The higher the credit score,;
the lowier the nome financing rates and Lower the
Chon N -mAavment requiraments for first fime home
buyers. Home fnancing optlions range from FHA
loans, VA loans, Jumbo loans, US04 loans and

lraditional convenbonal ioans, Be aweare thal not
every margace landear participates in the ahove

hiome Anancing opticns and that using a mortogages
braker typically results i being preseniad with more
fmanciryg oplicns,



Our Guide
to the

Euving or selling a home can be aconfusing proces:s.
aopeCiatly 100 Eeour first Dime. |1 yol dreé gdlng through
the procass righl nosey, the [eloeansg provides basic
irformation an some kay rightsand some tonies buyers
ard sellers should be aware of ;. homastead axempbons
ard buyers deposit rights.

I toclay's wolatile real estate markat, expenanced
represerntabon 15 Crucial I protect wodlr interasts auring
=2ach ano avary step of 3 real estate transaction. Buying
ardd =ellirg propoerty in Both commercialand residential
markets is more complcated than ever baefora.

Fieal estate atiomevs rapraesent clients in all phasas of
thesa transactons, including preparation ancd revaw of:

a Feal Fstate Purchase ana Sale Agresments
. L arnd Supreeys

g Precd Restrictions

" Firmrting Docurnents

g losing Documents

1.'
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KMOW YOUR RIGHTS CONCERNING
REAL ESTATE DEPOSITS ON NEW
HLIMES

Fong s Bbuying a newe homie, & queshion
that ari=es is whether or not wo place your

oFEe IAe ||_I!'II':|:5
> the nuilder. The buyer has a choicsa

and must decide in writing which option

to choose. At 3 first glance the decision
Wit AppEar sumpde JUst pul e mmaney
N ESSOngs '..'I.'l' P 1K '_-.-_|| AN =00 F
Henmawar: tha decision requires carefully
weighing factors, such as whether or not
tne builder iz likely 1o completa the proact.
as well as the genemb sk lerance of the

L=l

[ the buver elacts to placs the earnast
rmaney deposit inescrow, the builder

hias the right to charge the purchaser the
Bisilders oSt of BOrroding Mal amaun

af roney, less any interest that the builder
i5 ahle ta obtain on the esorcws whila the
depasits are being held in the bank

Fyeald wouldd li%e 1o 2nod more analls WAL
Fights and ather leqgal and Anancial benefits
af homeownersnip, thare are many real

estate atbormeys who may be able to help,




INHERITED PROPERTY OPTIONS WHEN SELLING AN

| he process of selling an inberited Bome c2n INHERITED HOME .

become very complicatad. There are different AL this ot e have the specifos ot ol the Wiy
procedures that have to beworked through before in regards to the inheritetheale process. Thoseinitial
ealling the property. The more you know on the steps can become very comphlicated.

spociic topics, the casier it will B2 far you toomanage

the sale L as Bt wou take She eadra shep-and continue 1o

educate yaursalt sooyvod will e mare comfortabie
throughout the pracess. We hope that you nos
Lnderstang the greliminary steps and the tax

IS THERE A VALID WILL?

Tha first 572p in the orocess will be to determine irmplcations of the sale.

wehebner the deceased indnedual has a vald will,

When a ] cliss A Tneyy laave awil 1'|"F!"|.' alg wWhen It rameas ta thesalg |:I':: :r-|-_||__|| FIEE'I prﬂﬂer[}._
raferred 1o .as & “testate” It the decedent passes there are & couple options that vou can consider.
without leaving a will, they are referred to as an Each option offers itscwn unique benefiss to the
intestate”. There are typically owo different estate neve homeawner.

proceedings that will be followed, they are:

el ¥ BT o a3
« Probate: If the parson who died had a will, then Hhe oplionesu choose will depena on.
wou will be forced to 9o through probate o

; The market conditions
diide up the assels i queslion

Your current Anancial status

«  Adrmrastraton: U ihe porson dees without a will,
then you will fila for an anminisirator: and the s Theconditicn of the hame
propearty will fe divided by L

The location af the Heme
Frobaie is the court procass oy winich & wall s prowved ' :
ether valicd or iresalid.

rYour knowdedgr of rval pstate

: rour intentions for the nome
This pracass 5 hald in the bands af the surrcgaia '

cort ard they will need o see that the will is proved
b satisfaction. Once the will is deemed valid, the THE FOUR PRIMARY OPTIONS

execulor, who is named in the will, wili be 3op0nted  There are faur prmane optic :Iﬁnat wou have wher it
b distriabe b astale. AL ths Dme they will altempl comes to selling yaur property s,
bG manve farwancd with the wishes of the indasdual "

whi passed. « Listing with an .s-lr?_:|ert "
= «  Selling toa real estzle investor

FILING FOR PROBATE . S Vo

Begure thil you flst el of e “heirs” on the prabate i :

petition. The "neirs” must also be served with a « Renting the hame out

notice. Onoe this happens, the surrogate courts will
not hava control over the "heirs’. At this point, the
nobice that wias dr_'li'.-'ur-c_'dt'.-.- [Lrmakc She “Beirs” awarse
that the executss has filedifor the althorty of the
'-He-sra:e | -

If the will has befeficiaries that are due to receoive
gssets.in the will, they muost be notified of the
profate proceedings



LISTING WITH AN AGENT

aeilneg your horme adith @ real csiate agent s the
traditianal route tnat maost haomeaownears use to sell
I tis 15 the vehicle that you intend to use, hiring

= ~2al 2stste agent does Not meaan that you ars

ro lorger imyolbved i the transaction. You showld
d ST resrarchn on Yo Local market4-his will
haln vou hetter undersiand the rmarkat conditions
Fimdirng cut if you are in a buyer's markst ar saliar’s
market can alsc help.

e Benehis of belirg vour horme sath oo real cslabe
agant are:

= They oo undersiand the markst and the
cordibions.

«  Thoy have the tools to price your borme nght.
»  They will handla zll The negatiations.

« They ara incharge of the snowings/cpen
ACLISEE,

+  They handle the markating ano
DERETWOrG.

»  They shauld hava 3 netwaork of other
agents, who can bring potential buyers.

= Hawve access o the MLS to list




GLOSSARY OF TERMS

All you're looking for ans sonmve-stralaitfionaand
AnSwars wWith o jargen, Thial's why we've Craated
This simals dist of tarms

ADJUSTABLE-RATE MORTGAGE (ARM)

Thers ara two Tynes of conmanbional loans: tne
nixep-rate and the adjusizbie-rate rhortgage. In

an agjustable-rate mortgage. the intarast rate can
change over the course of the loan-at fed-, sever s,
o ten-year intervals: For hameawners wha alan o
stay-in-their home for more than a feyw years, tis i5 &
Fissy lzan as rates can suddenly skyracket dapancing
ol rnarket conditors.

APPRAISAL

Ah appraisal is required to gather the estimatac
valoe of a piece of real estate. During the home

=ale. the mortgage lender sends out an appraiser

1o gel & prodessonal opinicn of the salue of Ine
arcnerty This helps the lender cecidea if the propersty
15wt thie armount of the locan the potential huyer
i seeking.

A5 15

A property marketed 10 %as 157 congition wsually
indicates that the seller s unwilling to perform maoss
if not all repairs. It could alsc mean that it s priced
“as s, wimich is typically lower than market pricing in
thearea,

BUYER'S AGENT/LISTING AGENT

A buyar's agent. also known a5 a selling agent, is
d boonsed meal eslale prolessional whose job s
o locate o buyer's next property, represent e
mterasts by neqgotiating on behalf of that ouyer to
oatain the best pnce and purchasing scenarno fior
tnat huyer as possinla. This agent is a Aduciany far
the buyer.

Ihe Ishing agenl, also Kndwin as the sellecs agenl,

i5 & licansed real estate arofessicnal whosea job s

o market the =zeller’s property, and to represent the
saller’s best interast oy negotiating on baehalf of the
soller Lo secore e best prce ard =2lling sCedario as
possible. This agent s a Aduciany for the saller

CLOSING

Clasing s when the harme sale s conssderad finad,
wltich typically inciudes all parties’ signatures an

alt required documsants, il monies conveved, and
whan a lender s-irvodved, wizn fulciender’s approval
For sorre rmarkets across the nation, recording e
deed with the county clark's office s the ulitirmate
anad final step of closing Once all these items are
completed, then 3 auyer's access to thea property Is
thien provided, and tHe Boayvor s comsidered the row
hornecwrer,

DAYS ON MARKET (DM

DM fs-defined as the number of days fromes the dae
orn wihich the property s listed for sale.on the local
real eslabe rokers. maoilpnle hstng service (M5 TD
the date whien the salier nas signen A contract for
the sale of the propermy with the biysr 8 ralatad
metricas the average DOM for hames sold in =
rmarsct durirng o spoecied period. Sclowes avorage
DOM indicates o strong marset that favors sellors. &
high-average DOM signals a weak marzet that favors
buyers. Seasonalty can alsc be a factar.

EQUITY

Loty s comnership, In Bomeoswnership, equily
refers Lo Pt rmuch of your borme you aclually e
- meaning how mich af the arincinal youo've paicl
off. The more eguity vou have, the more Anancial
flaxibility vou have, as vou can o refinance against
whatever equity yousye buill,. Pub another wey, cguity
is the differance betwaen the fair parset value of

the home and tha unpaid balanca of the morigage.
If vl Bave 5 5200000 hame, and vou 51l cwe
5150.000 on it you have S50.000 inm equity.

ESCROW

Escrons 15 an accaunt that the lerder sats up that
recevas monthly payments from the boyer. The
escrony holder is the agent and depositary (impartial
Lt - par by v coclecis e manay. wntlen
Instrnaments, gocuments, personal proaerty, ar ather
things of value ta be Pald wntil the haopening of
specifad avants ar the parformance of described
conditions, usually st forth in rmutoal, wetben
instructions from the partics.

FIXED RATE MORTGAGE

Weith Axed rate mortgages, your intorost rate stays
the =ams for the duration of the loan. They are cften
available as 10, 15, 20 & 20-year loans with the miost
popuar being 15- and 30-year.



HOMEOWNER'S ASSOCIATION (HOA}

A Porrieowner s assocalicn s g prvale assscialion
That manades 3 plannen community or
corndomirium. When you purchase a property that
i5 managed by an HCA, you agrese to.abide by the
HA s rules and pay ks monthbyor annually: 08
dues. [fyos fail to pay andior comply, they ofen
Aave the ability ta Ale a ller against the property
andfor foreclose an the propery.

HOME SALE CONTINGENCY

A Pome sale contirkgenay 15 [ora buyer Lo ndicale
0 & saller That part of thelr condition o purchase
the seller's properoy relies on the bover's abilibyr to
fnalize a Close on their current proparty, This is
citen negobiaiod with 2 Cladse i a contracl o wikh
an acdendum to a caontract. An example of how
such acontingancy can be used wiould bedf a buyer
nesds to sell their praperty in order to have tha
dawen payemient required on e purchase of e ncw
properoy or would ratber use their =ale proceseds
mnstead of thesr savings o make the down gayment

Dapanding an the market, it could hamper
negotiations with a seller when a contngency is part
ol Ine piclure,

INSPECTION

AN inspecticn happens whan ouyers pay a lcensed
profassional inspactor to visit the home and prepare
d report on ks conditicn and any necded repairs.
The insaecban offen tapnens as aart of the dus
diligenca pencd, 50 buyers can fully assess if they
Want b buy a particular bome 25 is ar ask tha seler
o either complete or pay-for certain repairs.

INTEREST

Thiz is the cost of harrgwing maonsy for a heme.
mterest s combined with principal o determing
monthly mortgage paymants. The lorger a
rreclgage s, e rere oo el pay i inlerest wnen
viald have finzlly paid off the loan

LAMD LEASE

radtionatly. whorn wou purchase & noeme, you own
e home and the land the property s built n
Thers are some circumstances thal involve a land
leaza, which means vou woug own the haome whils
paying rent oo the lardowner for the lanc.

MORTGAGE BROKER

| her Lroker @5 an individual or Sompary. that s
responsinle for taking care or all aspects of the
deal between borrowears arnd lendars, whatner that

‘be orgonating the doan or placing it with a furnding

sorrce such -as a bank.

MORTGAGE PRE-APPROVAL LETTER

l‘.']ett-ng A mormgaqe pra-aparovsl letter s mpoartant
bocause it gives home buyvers an idea of what thoy
can afford, A mortgage pre-approval etter s issued
by the lendergnd identifies The terms, doan tbype and
lean armaunt the buyer quaslibes for after checking
the buyer's debt -to - income ratos alomg withcash
on hand and credit history.

Many-sellers or theair agents require a mortgaqe letter
with amy home offar that isn't all-cash since it acts as
proaf tne buyer has besn qualified T2 get fnancing.

MULTIPLE LISTING SERVICE {QOR ML5)

A MLS Is a catabase that allows real estate agent
and bhrokar members 10 access and add information

about properties for sale in am area. When a home
i= listee for sala, it gets logged inta the local MLS by
a listing agent. Buyer's agents often check the MLS
Ly sen wehah s on the market and wehal siernlar formes
have sold for Accorairg to Inman.coem, thara are
over 900 MLS organizations in the United States.




MATURAL HAZARDS DISCLOSURE
(MHD) REPORT

& report required by mast siates that-discloses I
nroparty 15 0 an area that hasa nighes risk of natural

hazards: The repost is aypicallypaid for by the-seller
and given 1o the buyer-during escrow.

The following natural hazard zones are covered ina
WD repars

«  Lpecial fiood nazard area
= arca of potentiz] locding
« Nery high fire nazarg severiby zone

= Wilgiang arca that may contan substantial forest
fre risk and hazards

=  Earthgualke fault zone

Seismic hazard zone

OFFER/COUNTERQOFFER

Huyvers make a formal offer on the home they wani
o nurchase, The offer can be the fll list orice, or
what you and vour agant deem a fair marke: value,

The buyer's agent puts the offer o writing, asks you
wesign it and then sabmits it o the sellers agent.
The sellar right immediately accept it in which caszs
it necames the parties’ purchase contract, or may
rmake what's known as a counteroffer,

FRELIMINARY REPQRT

A prelimn nary reacst revaals a0y issu=s with a title
tnat need to be deslt with by the seller in order to
clizliver & Clear bitle. U gives delails such as ownership
Fistory, licns, ard casements. The btle-cormpearsy
gathers this repart by searching existing property
records at the county recoroar's office.

PROBATE SALE

i profata sale Nagpens When a Nonenwher dias
el LRSSl & widl OF Leaving & properly 1o
someane. lnsuch situations, tha probate court
wiould authonze an estate attorney, or cthar
representative, to hire a real estate sgent to setl the
Fiarme,

The totzl pracess will wsually e a bit more
complcated and therefore will taze more tims thar
d conventional salc

PROOF OF FUNDS

Whierr vou make an offer. seilers wall reguire vou Lo
submit preaf of funds. [Fyo e buying a hause with

-a mortgage; it shows them that you have the cash

availzble for your-down-payrnent and closing costs.
|y me payinsg all cash, wour proof of tunds shows

WO have e money " o

Tha fallowing documents gualify as proaf of funds:

« Original or online bank statamentsowith hank
letterhead

= Lopyofa money marset zocount balance with
bank’s logo o letterhead

» Certifed financial statements; sLICH as anincome
or cash fowe statement that's bean signed off or
By iy 2Cocountant

= Ancpen equity lime of credit

PLRCHASE AND SALE AGREEMENT {P5A)

& paarchase and salke agreement is commoply
referred 1= awntten contract BstWean the uyer and
scller, which-outlimes the terms of the partbes boesell
angd purchase real properoy.

When & home 5 "undear contract” it usualy sianifes
that the Buver and Sellar have formalizes their
cormmitrment o sell and purchasa the real property.




REAL ESTATE BROKER

A real estate broker s o real estate agent whohas
massed a state hrokar’s exam and met A minireumn
nurmber of fransactions. These brokers can work on
their-own or hire theis cwn agents.

REALTOR™

An actively loensed real sstate: agent and REALTCRE
are ofterusen interchargeably, although not every
real estate agont is a REALTOR®E, & REALTOR® = a
member af the Mational Associaticn of REALTORYE
NAR].

A REALTORE pramises 1o uphold the Code of
£thics of the association and to hold each other
aocaurtable for when seryimg e pubic, Custormars.
cherts, and 2ach atner, with a hign standara of
praclioR ang care

SELLER DISCLOSURE

& sellers desclosure 15-a-disclosure by the seller of
mfermation aoout the property, arwhnich could
affact a buyers decision to purchasa the property. all
of which to the best of the sellers snowlacge.

& seller must alsondicate tems which are nol
specilic be e property ibsell but related Lo a
RETSCN' S enjoyiment of the pranerty, such as nest
prottemns, property line disputes, knowlsdge of
Maor constracticn projects in the area. militany
baso related noises or activitics, association relabed
assessments of legal issuas, unusual odors calsed
by & nearby factory. or even recent deaths on the
nroperty as permitted by law

TITLE SEARCH

A Llle search examines public reconds for the hisiorny
of the hame, including sales, nurchases, ano 3% and
other tyvpes of liens.

Crorerally, & Uble exarmines will conducl & search
usingg title plants, and aometimes the county records,
o s whio s listed as tne record owner af the
orogerty. Such inforrmaton. along with any lans

o encumbrances tat are recorded againest the
aroperty, wil be listed in the Prelimenasey Report for
the parties Lo review price 10 the clote of escrow

TRUST SALE

A st sale rmaans thal the Bomeis being sold by
a trustee of A living trust — and nat 2 arivate party
Oiften this iz because the original homecwmer bas

passad away or has placed their assatsin a living

krust.

The trustee may not Be a5 emctionally attached 1o
_the propery as a traditicnal cwner, which could
~translate to thern accepling oless attractive oficras-

the trustes may prefer to offloag the property.
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