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I'm Tiffany Mitchell.

571-766-8323
www.homesbytiff.com
tiffany@homesbytiff.com
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FIND TEAM
Match with an agent
that you feel
comfortable with

CLOSING

Get your keys and
celebrate your

new home!

FINANCIALS SEARCH
Get your finances in Begin your search!
order, get a credit check, Look online and in
and get pre-approved for classifieds

a mortgage

SCHEDULE MOVE APPRAISAL
Schedule your Arrange for a
move date and professional appraiser

arrange for to visit the home and
movers determine a value

Note: This is only a high level overview of a buy-side process. For

more detailed steps, please refer to your real estate agent.

s ROADMAP

OFFER

Make your offer

for the home and
prepare to
negotiate

INSPECTION

Arrange for a
professional
home inspector
to vist the home

571-766-8323
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PRE-APPROVAL

A pre-approval is the first
step to obtaining a mortgage
to purchase your home. The
banker will perform an
analysis on your income,
debt, and credit-worthiness.
You will need one in order to
be ready to put an offer on a
house.

HOME INSPECTION

A home inspection is an
official review of the real
estate asset's current
condition. They will help to
determine if there is any
work needed to be done to
the property to bring it to
normal working order.
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TITLE SEARCH

A title search will confirm
that the property that is
being sold in fact belongs to
the seller.

GOOD FAITH MONEY

Good faith money is the
balance of funds that are set
aside into a trust or an
escrow account to show the
buyer is serious about the
purchase.

OFFER

An offer is a preliminary
agreement to purchase a

home, and is set between a

buyer and a seller.

APPRAISAL

An appraisal is the value
that is assigned to the real
estate asset based on an
assessment of the asset,
neighborhood, market
condition, and more.

CONTINGENCY

A contingency related to a
property is when the
preliminary offer is
accepted, pending certain
conditions set out by the
seller.

DISCLOSURES

The disclosures related to
a property will include
everything that the sellers
know about the property,
including any areas that
need repairs.

CLOSING COST

The closing cost is the
amount that is paid, in
addition to the sale price.
This can include: taxes,
insurance and lender
expenses.

CLOSING

The closing part of the real
estate sale is when the
money and keys are
exchanged.
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DETERMINE YOUR BUDGET

Before you start looking for a home,
you need to know how much you can
and want to spend. It is recommended
that you stay within a budget of 3-5
times your annual iIncome when
purchasing a new home.

When determining your mortgage,
don't forget other factors like: down
payment, legal fees, taxes, home
inspection costs, appraiser costs, and
renovation costs.

HOW MUCH SHOULD YOUR
DOWNPAYMENT BE?

A 20% down payment is the most
common, however, it is not your only
option! For example, you could be able to
get a conventional loan for as little as 3%
down. FHA loans have a minimum down
payment of 3.5%. VA loans and USDA
loans even allow eligible and qualified
borrows to put 0% down.

Have a discussion with your lender to
determine what works best for your
scenario.



CREDIT SCORE CHECK

Your lender will likely perform
a credit check prior to
approving a mortgage and
determining your interest rate.
The most ideal range will be
620 or above.

The better your score, the
lower the interest rate you will
be charged on your mortgage.




TOU

HOME SEARCHING TIPS

Your real estate agent should set you up with an
inclusive home search based on your wants and
needs. Often, new buyers will spend countless
hours searching the internet for homes. They will
fall in love online only to find out the home isn’'t
available or is already sold. The best way to stay
ahead of the competition is to have a real estate
agent that stays ahead of the competition by
keeping you informed, understanding the trends
In the market and knowing where to look for
homes that may not be a traditional avenue.

Once you find a house
you love, you can

make an official offer
to the seller.

Be sure to make a list of
your must haves, wants,
and don't cares. As you
go through the viewings,
make sure you check off
all your must haves.




When you find the right
home, your real estate
agent should guide you
through the offer process
by researching and giving
you market information
as it relates to the home
and inform you on the
steps to submitting your
offer.

NEGOTIATE
L),

Most offers require you as the buyer to offer an earnest
money deposit with your offer as good faith of purchase.
Typically, an earnest money deposit will range from $500 to
$1,000 depending on the market.

Be prepared to receive a counter-offer, and don't be afraid to
bargain for your purchase. Be sure to know what you are

buying and ensure that you feel the price is fair at the end of
the day.
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SCHEDULE

Jawr move

Often, the number one thing people forget at
closing are utilities. Some utility companies charge
you less to transfer services versus installing new
ones. If you didn't take care of requesting a

transfer of services or activation one day prior,
make sure it's one of the first items you do after
closing. Remember to change your address at the
post office, on your driver's license and other
important documents.
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