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E x p e r i e n c e  H a s s l e - f r e e  H o m e  B u y i n g  a n d  S e l l i n g

B u y i n g  o r  s e l l i n g  a  h o m e  c a n  b e  s t r e s s f u l ,  b u t  i t  d o e s n ’ t  h a v e  t o  b e .  A t
G T A  P r o p e r t y  G e e k s ,  w e  b e l i e v e  i n  m a k i n g  t h e  p r o c e s s  a s  e a s y  a n d
c o n v e n i e n t  a s  p o s s i b l e .  W i t h  n o  c o n t r a c t  a n d  u n l i m i t e d  s h o w i n g s ,  y o u
h a v e  t h e  f r e e d o m  t o  e x p l o r e  y o u r  o p t i o n s  w i t h o u t  a n y  c o m m i t m e n t s .  O u r
t e a m  o f  k n o w l e d g e a b l e  p r o f e s s i o n a l s  w i l l  g u i d e  y o u  i n  e v e r y  s t e p  o f  t h e
w a y .

D i s c o v e r  t h e  A l l - I n c l u s i v e  R e a l  E s t a t e  S o l u t i o n  w i t h  G T A  P r o p e r t y  G e e k s
W e  u n d e r s t a n d  t h a t  b u y i n g  o r  s e l l i n g  a  h o m e  c a n  b e  o v e r w h e l m i n g .  T h a t ’ s
w h y  w e  o f f e r  a  c o m p r e h e n s i v e  s e t  o f  s e r v i c e s  t o  m a k e  t h e  p r o c e s s  a s
s m o o t h  a s  p o s s i b l e .  F r o m  f r e e  s t a g i n g  a n d  p a i n t  t o u c h - u p  t o  p r o f e s s i o n a l
c l e a n i n g ,  s o c i a l  m e d i a  m a r k e t i n g ,  v i d e o  m a r k e t i n g ,  a n d  e v e n  d r o n e  s h o t s ,
w e  t a k e  c a r e  o f  e v e r y  d e t a i l  s o  y o u  c a n  f o c u s  o n  w h a t  m a t t e r s  t h e  m o s t  –
f i n d i n g  y o u r  d r e a m  h o m e  a n d  g e t t i n g  t h e  b e s t  p r i c e .

S u p p o r t  a  G o o d  C a u s e  w h i l e  F i n d i n g  y o u r  D r e a m  H o m e !
W h e n  y o u  w o r k  w i t h  o u r  t e a m ,  1 0 %  o f  t h e  c o m m i s s i o n  i s  d o n a t e d  t o o  y o u r
f a v o r i t e  c h a r i t y .  I t ’ s  a  w i n - w i n  s i t u a t i o n  –  y o u  g e t  e x p e r t  s e r v i c e  a n d
s u p p o r t  a  c a u s e  c l o s e  t o  y o u r  h e a r t .  L e t ’ s  m a k e  a n  i m p a c t  t o g e t h e r !

G a r r y ’ s  ( F o u n d e r  o f  G t a  p r o p e r t y  G e e k s )  t r a c k  r e c o r d  s p e a k s  f o r  i t s e l f  –
h e  w a s  c r o w n e d  t h e  # 1  S a l e s p e r s o n  o u t  o f  1 7 0  a g e n t s  i n  b o t h  2 0 2 1  a n d
2 0 2 2  i n  h i s  b r o k e r a g e .  T h i s  a c h i e v e m e n t  i s  a  t e s t a m e n t  t o  h i s  u n r i v a l e d
n e t w o r k i n g  a n d  m a r k e t i n g  s k i l l s ,  a s  w e l l  a s  h i s  a b i l i t y  t o  n e g o t i a t e  t h e
b e s t  d e a l s  f o r  h i s  c l i e n t s .

GARRY BASSAN

REAL ESTATE AGENT

a little about me...



My Track Record...

92.4% BOUGHT
  ASKING  
OR LESS  

23 AVERAGE

DAYS
TO SUCCESSFUL PURCHASE

6 YEARS
IN REAL ESTATE

82%    OF  MY CLIENTS

ARE REPEAT    CUSTOMERS

DOZENS OF 
CONDOS & HOMES

OR REFERRED CUSTOMERS

of my client

GARRY BASSAN

REAL ESTATE AGENT
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F I N A N C I A L S

M e e t  w i t h  a  l e n d e r ,  T h e y  a s s e s s  y o u r
f i n a n c i a l  p o s i t i o n  a n d  p r o v i d e  a  p r e -
a p p r o v a l  f o r  b u d g e t .   K n o w i n g  w h a t

y o u  c a n  a f f o r d  a n d  h a v i n g  d e p o s i t
f u n d s  a v a i l a b l e  i s  c r i t i c a l .

L E G A L  A D V I C E
T h e r e  w i l l  b e  c l o s i n g  c o s t s

i n c l u d i n g  l a w y e r s  f e e s .   S p e a k i n g
t o  a  l a w y e r  i n  a d v a n c e  w i l l  e n s u r e

y o u  a r e  w e l l  p r e p a r e d .

RoadmapHOME BUYER'S
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 C O N S U L T A T I O N

O F F E RR E S E A R C H

S c h e d u l e  a  c o n s u l t a t i o n  a n d  d i s c u s s
t h e  p r o c e s s  o f  b u y i n g  a  h o m e ,  T h e

B u y e r  R e p r e s e n t a t i o n  a g r e e m e n t  a n d
m o s t  i m p o r t a n t l y ,  y o u r  n e e d s .

E x t e n s i v e  r e s e a r c h  o n  c o m p a r a b l e
p r o p e r t i e s  a n d  c u r r e n t  m a r k e t

c o n d i t i o n s  i n c l u d i n g  t h e  l i k e l i h o o d
o f  a  c o n d i t i o n a l  o f f e r  b e i n g

a c c e p t e d .   Y o u  m a y  n e e d  t o  a r r a n g e
f o r  a  p r e - o f f e r  h o m e  i n s p e c t i o n .

W e  w i l l  b e  w o r k i n g  t o g e t h e r  t o
e n s u r e  t h a t  h a v i n g  c a r e f u l l y

r e v i e w e d  t h e  r e s e a r c h  w e  w i l l  p u t
t o g e t h e r  a n  o f f e r  y o u  a r e  1 0 0 %

c o m f o r t a b l e  w i t h .   T h e  d e p o s i t  w i l l
n e e d  t o  b e  r e a d y  w i t h i n  2 4  h r s .

T O U R I N G  H O M E S

T h i s  i s  w h e r e  i t  g e t s  r e a l .  
 F o l l o w i n g  t h e  c o n s u l t a t i o n  a n d

p r e a p p r o v a l  w e  w i l l  b e g i n  t o  v i e w
a n d  t o u r  h o m e s

C O N D I T I O N A L
I n  s o m e  i n s t a n c e s  y o u r  o f f e r  m a y

h a v e  b e e n  a c c e p t e d  c o n d i t i o n a l  o n
s o m e  s o r t  o f  d u e  d i l i g e n c e .   I t  i s

d u r i n g  t h e  c o n d i t i o n a l  p e r i o d  t h i s
d i l i g e n c e  i s  c o m p l e t e d ,  f o l l o w i n g

w h i c h  n o t i c e  i s  p r o v i d e d  t o  t h e  s e l l e r
a n d  t h e  d e a l  b e c o m e s  " f i r m "

A P P R A I S A L

Y o u r  l e n d e r  w i l l  a r r a n g e  f o r  a n
a p p r a i s a l  o f  t h e  p r o p e r t y  t o  e n s u r e

t h e  l o a n  t o  v a l u e  r a t i o  i s  i n  l i n e .  
 Y o u  w i l l  t h e n  r e c e i v e  y o u r  f i n a l
a p p r o v a l  l e t t e r  f r o m  t h e  l e n d e r

U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  b u y i n g  p r o c e s s .  A s  a  h o m e
b u y e r ,  t h e  s e l l e r  o f  t h e  h o m e  t y p i c a l l y  p a y s  a  c o m m i s s i o n  t o  t h e  l i s t i n g
a g e n t  w h i c h  i s  s h a r e d  w i t h  t h e  c o - o p e r a t i n g  o r  ' b u y e r ' s  a g e n t ' .   W e  d o  n o t
t r a n s f e r  a n y  s h o r t f a l l s  t o  y o u ,  w e  w i l l  n e g o t i a t e  a n y  c o m m i s s i o n  o w e d  w i t h
t h e  l i s t i n g  a g e n t .
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P R E P A R E  F O R  C L O S I N G

9

A v o i d  p u r c h a s i n g  b i g  t i c k e t  i t e m s ,
l i k e  a  n e w  c a r .   T h i s  c a n  c a u s e

i s s u e s  w i t h  y o u r  l e n d e r  a t  c l o s i n g .  
 W e  w i l l  p r o v i d e  y o u  w i t h  a  p r e -
c l o s i n g  c h e c k  l i s t  t o  h e l p  e n s u r e

y o u r  m o v e  i s  a  s m o o t h  o n e !

C L O S I N G  D A Y
Y o u r  l a w y e r  w i l l  t r a n s f e r  f u n d s  a n d

o w n e r s h i p  a n d  f a c i l i t a t e  c l o s i n g .  
 T h e r e  i s  n o  t e l l i n g  w h a t  t i m e  o f  d a y

t h a t  w i l l  b e .   S o m e  t i m e s  t h e r e  a r e
d e l a y s  s o  b e  p r e p a r e d .
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REAL ESTATE Terms

OFFER

OFFER DATE

An agreement between a buyer and a
seller  to purchase a piece of  real
estate.  

The Seller  has provided written
direction to their  representative that
they wil l  not to entertain any offers
unti l  a  certain date.

CLOSING COST
The fees that are paid at  the end of
the purchase by either the buyer,
seller  or  both.  These can include
taxes,  mortgage insurance and lender
expenses.

PRE-EMPTIVE OFFER
In some instances while the seller  has
set an offer  date they have indicated
they are prepared to review an offer  in
advance.   To faci l itate a change in
published offer  date that there are
several  rules that must be followed.

HOME INSPECTION
An inspection is  a professional
examination of  the property's
condition.  We can recommend a
qualif ied home inspector for  you.

TITLE SEARCH

APPRAISAL

DISCLOSURES

CLOSING

PRE-APPROVAL
A tit le search proves that the property
is,  in fact,  owned by the seller.  You
can also purchase t it le  insurance to
make that no issues that arise later.

The appraisal  is  the value given to a
property based on comparable
properties that have recently sold.
This is  typically  required by the lender
in order to decide i f  the requested
loan amount is  in al ignment with the
value of  the property.

In some instances disclosures are
required to be made such as special
knowledge,  i f  a  sel ler  or  buyer holds a
real  estate l icence.

This is  the f inal  step of  your real  estate
transaction.  At  closing the funds from
the buyer are provided to the seller  and
the buyer receives the keys.  This  can
happen at  any t ime during the day.

A pre-approval  is  a  prel iminary
evaluation conducted by the lender to
show that the buyer has the funds to
purchase up to a certain amount.  This
is  extremely helpful  when you f ind a
home you're ready to put an offer  on.



PURCHASING Budget

Balance of  down payment.
Credit  report  fees
Mortgage loan administration costs.
Mortgage appraisal  fees.  
Cost to transfer  or  discharge any existing mortgages
Mortgage lender fees – charged by Mortgage Broker or  lending institution.
Appraisal  fees
Mortgage insurance premiums, i f  applicable (CMHC).
Home inspector fees.
Survey costs i f  applicable.
Land transfer  tax (provincial  and municipal  of  applicable)
Pro-rated amounts for  your share of  any pre-paid costs such as maintenance
fees and property taxes
Legal  fees,  including related disbursements (couriers,  copies etc)
Home Insurance costs
Moving costs,  including packing materials.
Minor home repairs,  or  paint
Renovation costs i f  applicable

When you have clearly established your maximum mortgage and available cash
reserves we strongly advise that you prepare a simple budget establishing your
total  costs of  purchasing the property.  Both experienced and f irst-t ime home
buyers frequently underestimate the cost  of  buying a property by fai l ing to
consider various costs such as:

CLOSING  COSTS



A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o  y o u  a s  y o u  y o u  g o  t h r o u g h  t h e

h o m e - b u y i n g  p r o c e s s .  T h i s  i s  o n e  o f  t h e  b i g g e s t  d e c i s i o n s  o f  y o u r  l i f e

a n d  y o u  n e e d  a  s k i l l e d  p r o f e s s i o n a l  g u i d i n g  y o u  t h r o u g h  t h e  p r o c e s s .  

Y o u r  a g e n t  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t  i n t e r e s t s  i n  m i n d  a n d  c a n

h e l p  g u i d e  y o u  t h r o u g h  a l l  t h e  s t a g e s  o f  h o m e  b u y i n g .   

I t  i s  n o t  o n l y  d i f f i c u l t  t o  n e g o t i a t e ,  b u t  i t  c a n  f e e l  u n c o m f o r t a b l e

e s p e c i a l l y  w h e n  y o u  a r e  e m o t i o n a l l y  i n v o l v e d .  I f  y o u  w a n t  s o m e o n e  t o

n e g o t i a t e  f e a r l e s s l y  o n  y o u r  b e h a l f ,  y o u  n e e d  a n  a g e n t .

YOU WITH THE PERFECT HOME

OF NEIGHBORHOOD

TO DETAIL

NEGOTIATOR

GUIDE

Agents often have access to information about homes going on the market before the public.
They can also arrange open houses and tours of homes that match your criteria. 

Agents wil l  be able to offer insightful detai ls about the neighborhoods you are considering. 

The process of buying a home requires a good deal of paperwork. Your real estate agent wil l
help you fi l l  out al l  documents and get them submitted properly.

Agents deal with any diff icult conversations that need to happen. They wil l  also help you submit 
a strong offer and negotiate with the sel ler on your behalf.

Realtors are there to help you with any questions you have along the way. They offer an
objective opinion when you're analyzing the features you're looking for. 

FINDING A GREAT

Connect

Knowledge

Attention

Professional

Expert

Agent



W e  a t  G t a  P r o p e r t y  G e e k s  o f f e r  a  s t a t e  o f  t h e  a r t  r e a l  e s t a t e
a p p  t o  e m p o w e r  o u r  b u y e r s .  W e  s t r o n g l y  b e l i e v e  i n  p a i r i n g
c u t t i n g  e d g e  t e c h n o l o g y  a l o n g  w i t h  t h e  p e r s o n a l i z e d  o n e - o n -
o n e  s e r v i c e  o f  y o u r  d e v o t e d  r e a l  e s t a t e  a g e n t .  

W e  w i l l  g u i d e  y o u  t h r o u g h  t h i s  j o u r n e y  t o  h e l p  y o u  a t t a i n  y o u r
r e a l  e s t a t e  g o a l s .

about us...

HOUSESIGMA INC. BROKERAGE

we have a way with buyers...
D a t a  s o u r c e d  f r o m  t h e  T o r o n t o  R e g i o n a l  R e a l  E s t a t e  B o a r d  ( i n c l u d i n g  s a l e s
t h r o u g h o u t  O n t a r i o )  s h o w  t h a t  w h e n  r e p r e s e n t i n g  b u y e r s  w e  c o n s i s t e n c l y
( m o d e )  a c h e i v e  a  p u r c h a s e  p r i c e  o f  9 9 %  o f  l i s t i n g  p r i c e .   I n  a  m a r k e t  p l a c e  o f
m u l t i p l e  o f f e r s  a n d  s o a r i n g  " a b o v e  a s k i n g "  l i s t i n g  a g e n t  b r a g s . . .  w e  f e e l  p r e t t y
g o o d  a b o u t  t h a t !



C h o o s i n g  t h e  B e s t  A g e n t  f o r  t h e  J o b
B e f o r e  y o u  c a n  d e c i d e  w h o  i s  t h e  b e s t
R e a l t o r ®  t o  r e p r e s e n t  y o u r  i n t e r e s t s ,  i t ’ s
i m p o r t a n t  t o  u n d e r s t a n d  a g e n c y
r e l a t i o n s h i p s .

L i s t i n g  A g e n t s :
T h e  R e a l t o r ®  w h o  i s  s e l l i n g  a  p r o p e r t y  h a s
s i g n e d  a  c o n t r a c t  w i t h  t h e  S e l l e r s  w h e r e
t h e y  h a v e  a g r e e d  t o  s e l l  t h e i r  p r o p e r t y  f o r
t h e  b e s t  p o s s i b l e  p r i c e .  T h e  s e l l e r  i s  t h e
L i s t i n g  A g e n t ’ s  c l i e n t  a n d  t h e y  h a v e  l e g a l
o b l i g a t i o n s  t o  r e p r e s e n t  t h e i r  i n t e r e s t s .

B e n e f i t s  o f  H a v i n g  y o u r  o w n  R e a l t o r ® :
W h e n  y o u  s i g n  a  B u y e r  R e p r e s e n t a t i o n
A g r e e m e n t  w i t h  y o u r  o w n  p e r s o n a l  a g e n t ,
y o u  i m m e d i a t e l y  r e c e i v e  t h e  b e n e f i t s  o f  t h e
c l i e n t / a g e n c y  r e l a t i o n s h i p .

T o  g i v e  y o u  s o m e  3 r d  p a r t y  p e r s p e c t i v e  o n
f i n d i n g  t h e  b e s t  a g e n t  f o r  y o u . . .  w e  h a v e
i n c l u d e d  a n  e x c e r p t  f r o m  a  F o r b e s
M a g a z i n e  a r t i c l e  a s  w r i t t e n  b y  t h e i r  e x p e r t
r e a l  e s t a t e  c o u n s e l

Finding the best
AGENT FOR THE JOB



B u y i n g  o r  s e l l i n g  a  h o m e  i s  a n  e x c i t i n g  e x p e r i e n c e  f o r  a n y o n e .  T h e r e  i s  t h e  t h r i l l  o f
t h e  h u n t  a n d  t h e  e x c i t e m e n t  o f  t h e  d e a l .  T h e  w h o l e  p r o c e s s  i s  e n h a n c e d  b y  a  g o o d
r e a l  e s t a t e  a g e n t  w h o  k n o w s  t h e  i n s  a n d  o u t s  o f  t h e  m a r k e t .  B u t  w i t h  s o  m a n y
b r o k e r a g e s  a n d  a g e n t s  o u t  t h e r e  t o  c h o o s e  f r o m ,  f i n d i n g  a  p e r f e c t  f i t  m a y  b e  m o r e
o f  a  c h a l l e n g e  t h a n  y o u  e x p e c t e d .   

F i n d  A n  A g e n t  Y o u  C a n  T r u s t
A s  t h e  c l i e n t ,  y o u  b e g i n  t h e  d i a l o g u e  —  b u t  p a y  c l o s e
a t t e n t i o n  t o  t h e  a g e n t  o r  b r o k e r  a n d  h o w  h e / s h e
l i s t e n s  a n d  a s k s  Y O U  q u e s t i o n s .  A  s u c c e s s f u l  a g e n t
h a s  a c c e s s  t o  t h e  t e c h n o l o g y  i t  t a k e s  t o  m a k e  y o u r
p r o p e r t y  s e e n  o r  t o  f i n d  o p t i o n s  f o r  p u r c h a s e ,  b u t  i t
t a k e s  a  h u m a n  b e i n g  t o  u n d e r s t a n d  a n d  w o r k  t o
a c h i e v e  y o u r  s p e c i f i c  g o a l s .  T a k e  t i m e  t o  f i n d  a
h u m a n  y o u  r e s p e c t  a n d  t r u s t .

C h o o s e  T h e  P e r s o n ,  N o t  T h e  E x p e r i e n c e
I  a m  a  f i r m  b e l i e v e r  i n  c h o o s i n g  a n  a g e n t  w h o  w o r k s
f o r  y o u  a n d  w i t h  y o u .  D o n ' t  c h o o s e  a n  a g e n t  b a s e d
s o l e l y  o n  e x p e r i e n c e .  A l t h o u g h  i t ’ s  g o o d  t o  h a v e ,  i t ' s
n o t  e v e r y t h i n g .  Y o u  w i l l  b e  s p e n d i n g  a  l o t  o f  t i m e
w i t h  t h a t  a g e n t  a n d  y o u  n e e d  t o  m e s h .  C h o o s e
s o m e o n e  r e l a t a b l e  a n d  r e a l .  C h o o s e  f o r  y o u ,  n o t  f o r
t h e  h o u s e .  C h o o s e  s o m e o n e  g o o d  a t  t a l k i n g  a n d
n e g o t i a t i n g .

reproduced in part
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The Forbes Real Estate Council

L o o k  F o r  P a s s i o n ,  C o n v i c t i o n  A n d  H o n e s t y
L o o k  a t  t h e  a g e n t ’ s  w o r k .  T h e  e a s i e s t  a n d  m o s t  v a l u a b l e  w a y  i s  t o  r e v i e w  h o w
t h e y ' r e  m a r k e t i n g  o t h e r  p r o p e r t i e s .  L o o k  a t  t h e i r  l i s t i n g  m a t e r i a l s ,  w e b s i t e ,
b r o c h u r e s  a n d  s i g n a g e .  P a y  a t t e n t i o n  t o  t h e i r  p e r s o n a l  a p p e a r a n c e .  L o o k  f o r
p a s s i o n ,  c o n v i c t i o n  a n d  h o n e s t y .  Y o u  w a n t  y o u r  a g e n t  t o  t e l l  y o u  w h a t  i t ' s  g o i n g
t o  t a k e  t o  g e t  y o u r  h o m e  t o  s e l l  f a s t e r  a n d  f o r  t h e  b e s t  p r i c e .

S e e k  C l e a r  L i n e s  o f  C o m m u n i c a t i o n
F i r s t  a n d  f o r e m o s t ,  y o u  n e e d  t o  f e e l  c o m p l e t e l y  c o m f o r t a b l e  t a l k i n g  a n d
c o m m u n i c a t i n g  w i t h  t h e  r e a l  e s t a t e  a g e n t .  I f  i t  f e e l s  a w k w a r d  o r  i f  t h e r e  i s
u n d u e  p r e s s u r e  p l a c e d  o n  y o u  b y  a  r e a l  e s t a t e  a g e n t ,  t h i s  i s  n o t  t h e  r i g h t  f i t .



FORBES ARTICLE CONT'D

L o o k  F o r  S t r o n g  C o r e  V a l u e s
W h e t h e r  i t ' s  b u s i n e s s  o r  p l e a s u r e ,  f i n d i n g  a
g o o d  p e r s o n  a l l  c o m e s  d o w n  t o  c o r e  v a l u e s .
C o r e  v a l u e s  a r e  i m p o r t a n t  b e c a u s e  y o u
w a n t  t o  w o r k  w i t h  s o m e o n e  t h a t  p l a y s  b y
t h e  s a m e  r u l e s  y o u  d o .  F o r  e x a m p l e ,  i f  y o u
a r e  a n  h o n e s t  p e r s o n  w h o  t e l l s  t h e  t r u t h ,
w o u l d  y o u  n o t  w a n t  s o m e o n e  t o  t e l l  y o u  t h e
t r u t h ?

C h e c k  I f  T h e y  M i t i g a t e  R i s k
F i n d  a  r e a l  e s t a t e  a g e n t  w h o  i s  h o n e s t  a b o u t  t h e  r i s k s
o f  b u y i n g  o r  s e l l i n g .  T h r o w  o u t  t h e  f l a t t e r y  a n d  f l u f f y
a g e n t s .  Y o u  w a n t  s o m e o n e  w h o  i s  r e a l i s t i c  a n d  c a n
p r o a c t i v e l y  m i t i g a t e  r i s k .  W h e n  i n t e r v i e w i n g  a g e n t s ,
p a y  a t t e n t i o n  t o  t h o s e  u s i n g  r e a l  d a t a  i n  t h e i r  a n s w e r s
w h e n  i t  c o m e s  t o  i n v e s t m e n t  a n a l y s i s ,  n e i g h b o r h o o d
l e v e l  m a r k e t  p e r f o r m a n c e ,  a n d  l o n g - t e r m  i m p a c t  o f
y o u r  d e c i s i o n  t o  b u y  o r  s e l l .

M a k e  S u r e  T h e y  O f f e r  A d e q u a t e  S u p p o r t
B e  s u r e  t o  d o  y o u r  r e s e a r c h  f i r s t .  A r e  t h e y  s u p p o r t e d ?
A n  a g e n t  w h o  h a s  s u p p o r t  i s  a b l e  t o  o f f e r  a  h i g h  l e v e l
o f  c u s t o m e r  s e r v i c e  t o  e v e r y  c u s t o m e r .  M o s t  a g e n t s
w o r k  w i t h  s e v e r a l  c l i e n t s  a t  a  t i m e .  T h e  l o g i s t i c s  o f
b u y i n g / s e l l i n g  a  h o m e  a r e  c o m p l i c a t e d ,  a n d  i t ' s  e a s y
t o  m i s s  s o m e t h i n g  o r  f a l l  s h o r t  w i t h o u t  a  s u p p o r t .

https://www.forbes.com/sites/forbesrealestatecouncil/2018/03/22/14-tips-for-choosing-
the-right-real-estate-agent-for-your-property-search-or-sale/?sh=7d231a7f54a1



C l i e n t  v s  C u s t o m e r :  
W h a t  i s  t h e  d i f f e r e n c e  a n d  w h y  d o e s  i t  m a t t e r  w h e n  y o u ’ r e  b u y i n g  a  h o m e ?
 
B u y e r s  a n d  s e l l e r s  m a y  e n t e r  i n t o  o n e  o f  t w o  t y p e s  o f  a g r e e m e n t s  w i t h  a  b r o k e r a g e :  a
r e p r e s e n t a t i o n  a g r e e m e n t  o r  a  c u s t o m e r  s e r v i c e  a g r e e m e n t .  B o t h  a r e  c o n s i d e r e d  l e g a l l y
b i n d i n g  a g r e e m e n t s .
 
I f  y o u  e n t e r  i n t o  a  r e p r e s e n t a t i o n  a g r e e m e n t ,  y o u  a r e  c o n s i d e r e d  a  c l i e n t  o f  t h e  b r o k e r a g e ;  i f
y o u  e n t e r  i n t o  a  c u s t o m e r  s e r v i c e  a g r e e m e n t ,  y o u  a r e  c o n s i d e r e d  a  c u s t o m e r .    T h e r e  a r e  t w o
b i g  d i f f e r e n c e s  b e t w e e n  t h e  b r o k e r a g e ’ s  o b l i g a t i o n s  t o  a  c l i e n t  v e r s u s  a  c u s t o m e r .
 
F i r s t ,  i f  y o u  a r e  a  c l i e n t ,  t h e  b r o k e r a g e  h a s  a n  i m p o r t a n t  o b l i g a t i o n  t o  y o u ,  c a l l e d  f i d u c i a r y
d u t y ,  a n d  m u s t  p r o m o t e  a n d  p r o t e c t  y o u r  b e s t  i n t e r e s t s  i n  t h e  r e a l  e s t a t e  t r a n s a c t i o n .  

I f  y o u  a r e  a  c u s t o m e r ,  t h e  b r o k e r a g e  d o e s  n o t  h a v e  t h a t  o b l i g a t i o n ,  b u t  i s  o b l i g a t e d  t o  t r e a t
y o u  w i t h  f a i r n e s s ,  h o n e s t y  a n d  i n t e g r i t y ,  a n d  t o  p r o v i d e  y o u  w i t h  c o n s c i e n t i o u s  a n d  c o m p e t e n t
s e r v i c e .  

S e c o n d ,  i f  y o u  a r e  a  c l i e n t  l o o k i n g  t o  p u r c h a s e  a  p r o p e r t y ,  u n d e r  a  l e g i s l a t e d  C o d e  o f  E t h i c s ,
t h e  s a l e s p e r s o n  m u s t  t a k e  r e a s o n a b l e  s t e p s  t o  d e t e r m i n e ,  a n d  t h e n  d i s c l o s e  t o  y o u ,  a l l
m a t e r i a l  f a c t s  a b o u t  t h e  p r o p e r t y .  

I f  y o u  a r e  a  c u s t o m e r ,  h o w e v e r ,  t h e  s a l e s p e r s o n  o n l y  h a s  t o  d i s c l o s e  t o  y o u  t h e  m a t e r i a l  f a c t s
t h a t  h e  o r  s h e  a l r e a d y  k n o w s  o r  o u g h t  t o  k n o w ,  a n d  t h e y  a r e  n o t  r e q u i r e d  t o  t a k e  a n y  f u r t h e r
s t e p s .
 
T h e r e  a r e  a  c o u p l e  o f  o t h e r  p o i n t s  t o  c o n s i d e r  w h e n  d e c i d i n g  w h e t h e r  y o u  w a n t  i n d i v i d u a l
r e p r e s e n t a t i o n  u n d e r  a g e n c y  o r  w a n t  t o  g o  i t  a l o n e  a p p r o a c h i n g  t h e  l i s t i n g  a g e n t  d i r e c t l y .   I f  a
r e g i s t r a n t  r e p r e s e n t s  m o r e  t h a n  o n e  c l i e n t  i n  a  t r a n s a c t i o n ,  a l l  c l i e n t s  m u s t  r e c e i v e  d e t a i l e d
d i s c l o s u r e  a s  d e s c r i b e d  i n  S e c t i o n  1 6  o f  t h e  C o d e  o f  E t h i c s ,  i n c l u d i n g  w h a t  w i l l  a n d  w i l l  n o t  b e
s h a r e d  w i t h  o t h e r  c l i e n t s  i n  t h e  s a m e  t r a n s a c t i o n .  

T y p i c a l l y ,  i f  a n y  i n f o r m a t i o n  i s  g i v e n  t o  t h e  r e g i s t r a n t  b y  a  c u s t o m e r ,  i t  m a y  b e  d i s c l o s e d  t o
a n y  c l i e n t  t o  t h e  s a m e  t r a n s a c t i o n .  A l t e r n a t i v e l y ,  a  c l i e n t ’ s  i n f o r m a t i o n  w i l l  n o t  b e  s h a r e d  w i t h
a  c u s t o m e r ,  w i t h o u t  t h e  c o n s e n t  o f  t h e  c l i e n t .  T h a t  s a i d ,  r e g i s t r a n t s  m u s t  s t i l l  d i s c l o s e  k n o w n
f a c t s  a b o u t  a  p r o p e r t y  o r  t r a n s a c t i o n  t h a t  c o u l d  a f f e c t  t h e  c u s t o m e r ’ s  d e c i s i o n  t o  b u y  o r  s e l l .  

 
B e  i n f o r m e d .  D e t e r m i n e  w h a t  y o u  w a n t  a n d  w h a t  y o u  n e e d .  U n d e r s t a n d  y o u r  r i g h t s  a n d
o b l i g a t i o n s  u n d e r  y o u r  r e l a t i o n s h i p  w i t h  t h e  s a l e s  r e p r e s e n t a t i v e .  I f  y o u  p r e p a r e  w e l l  i n
a d v a n c e ,  t h i s  w i l l  h e l p  e n s u r e  t h e r e  a r e  n o  s u r p r i s e s  d u r i n g  t h e  b u y i n g  o r  s e l l i n g  p r o c e s s .  

Understanding
AGENCY RELATIONSHIPS

source:  The Real Estate Counsel of Ontario. www.reco.on.ca



H E A L T H  D E C L A R A T I O N  
I  c o n f i r m  t h e  f o l l o w i n g
s t a t e m e n t s  t o  b e  t r u e :  
N e i t h e r  m y s e l f  n o t  a  m e m b e r
o f  m y  h o u s e h o l d  h a s  
t r a v e l l e d  a n y w h e r e  o u t s i d e
o f  C a n a d a ,  o r  b e e n  i n
c o n t a c t  w i t h  a n y o n e  w h o
h a s  t r a v e l l e d  o u t s i d e  o f
C a n a d a ,  i n  t h e  l a s t  1 4  d a y s .  
 e x p e r i e n c e d  a n y  o f  t h e
f o l l o w i n g  s y m p t o m s  i n  t h e
l a s t  1 4  d a y s :  f e v e r ,  d r y
c o u g h ,  s h o r t n e s s  o f  b r e a t h ,
o r  d i f f i c u l t y  b r e a t h i n g .  
 k n o w i n g l y  c o m e  i n t o
c o n t a c t  w i t h  a n y o n e
e x p e r i e n c i n g  a n y  o f  t h e
f o l l o w i n g  s y m p t o m s  i n  t h e
l a s t  1 4  d a y s :  f e v e r ,  d r y
c o u g h ,  s h o r t n e s s  o f  b r e a t h ,
o r  d i f f i c u l t y  b r e a t h i n g .  
 k n o w i n g l y  c o m e  i n t o
c o n t a c t  w i t h  a n y o n e  w i t h  a
p r e s u m p t i v e  o r  c o n f i r m e d
C O V I D - 1 9  d i a g n o s i s  i n  t h e
l a s t  1 4  d a y s .

C O V I D  1 9

 
T h e  O n t a r i o  G o v e r n m e n t  h a s  d e e m e d  R e a l  E s t a t e  a n

e s s e n t i a l  s e r v i c e  w h i c h  m e a n s  w e  a r e  s t i l l  a b l e  t o  a s s i s t
y o u  w i t h  y o u r  p u r c h a s e  a n d  f a c i l i t a t e  v i e w i n g s  o f

p r o p e r t i e s .   H o w e v e r  i t  i s  n o t  " b u s i n e s s  a s  u s u a l "  

www.reco.on.ca/covid-19/

V I E W I N G  P R O P E R T Y

Y o u r  S a f e t y ,  
M y  S a f e t y  
a n d  t h e  S e l l e r ' s  S a f e t y

L e t ' s  P r o t e c t  E a c h  O t h e r

When your HouseSigma realtor books an appointment on a listing
they will either be asked to attest to the fact they have asked you a
series of Safety Questions OR You May be Required to Sign a
Health Declaration.
 
 Listings may require you to limit the number of family members in
attendance and time spent at the property You will be expected to
adhere to safety protocols such as wearing personal protective
equipment. Please ensure you are equipped. 

While every reasonable effort is being made by the industry as a
whole HouseSigma CANNOT guarantee your safety and you are
viewing properties at your own risk. 

COVID 19 AND VIEWINGS



Rob & Angela Mil ler

Andrew Wilson

Testimonials

"Garry simplif ied al l  necessary steps for me to buy my dream home. He’s an expert,
hardworking and very knowledgeable in housing industry. He also walked me through

mortgage process and other things l ike closing costs before I  pick my dream home. He
negotiation ski l ls also helped me to keep some extra money in my pocket. Thanks again for

your dedication and the great experience I  had with you during this journey." - Juie

Amanda Jones

CLIENT

"He was very kind and so helpful for us" - Stephanie

GARRY BASSAN
6 4 7 - 2 8 5 - 5 7 9 0

g a r r y@ho u s e s i gm a . c om
HOUSESIGMA INC.

BROKERAGE

VERIFIED REVIEWS BY HOUSESIGMA

"Friendly,  responsive, helpful." - Greg



MEET THE GTA PROPERTY GEEKS TEAM
PROVIDING RESIDENTIAL REAL ESTATE SERVICES ACROSS THE GREATER TORONTO AREA.  GTA

PROPERTY GEEKS NOT ONLY WORKS WHERE WE INVEST;  WE LIVE HERE TOO. IF YOU'RE LOOKING FOR
PROFESSIONAL ADVICE AND EXPERTISE WE'RE HAPPY TO SERVE.  OUR CLIENT FIRST PHILOSOPHY
MEANS THAT WE'RE SERIOUS ABOUT CREATING EXCEPTIONAL EXPERIENCES. OUR NETWORK OF

PARTNERS MAKE OUR COMPANY A GREAT ASSET AND FIT.  WHEN IT COMES TO YOUR REAL ESTATE
NEEDS, WE'VE GOT YOU COVERED. WE SPECIALIZE IN THE GREATER TORONTO AREA RESIDENTIAL REAL

ESTATE.

OUR MISSION IS TO BUILD TRUST AND VALUE THROUGH GENUINE AND MEANINGFUL CONNECTIONS.
OUR COMFORTABLE APPROACH TO REAL ESTATE MAKES WORKING WITH US A GREAT EXPERIENCE. WE
GIVE 10% OF OUR PROFITS TO DONATIONS AND CHARITIES,  OUR GOAL THIS YEAR IS TO RAISE $100K.

OUR BUSINESS IS BUILT ONE MEANINGFUL CONNECTION AT A TIME.  YOUR FUTURE MATTERS. THANKS
TO THE UNIVERSE.

#1 AGENT IN 2021/2022 OUT OF 170 AGENTS -  LEGACY AWARD WINNER

GARRY BASSAN

REAL ESTATE AGENT

Award
Winner
2021






CLIENT

G a r y  W o n g  B . A . ,  L L . B .
p h :  ( 4 1 6 )  3 8 0 - 7 5 7 1

g w o n g @ c o h e n l a w . c a
w w w . c o h e n l a w . c a  

4 1  W y n f o r d  D r i v e , T o r o n t o ,
O N  M 3 C  1 K 1




Resources

Z a h r a  M a r a n i  B A ,  L L B ,  L L M
6 4 7 . 3 5 1 . 7 7 9 5

i n f o @ m a r a n i l a w . c o m
w w w . m a r a n i l a w . c o m

3 0  S t .  P a t r i c k  S t r e e t  4 t h  F l o o r
T o r o n t o  M 5 T  3 A 3






S i m o n  L e F a v e  |  M o r t g a g e  A g e n t
4 1 6 - 9 8 6 - 7 3 6 4

s i m o n . l e f a v e @ y m y w . c a
4 7  H a r b o u r  S q u a r e ,  T o r o n t o ,

O n t a r i o  M 5 J  2 G 4





C h e  C h a i t a n  |  M o b i l e  M o r t g a g e
A d v i s o r

4 1 6 - 7 0 8 - 5 1 8 8
c h e . c h a i t a n @ c i b c . c o m

5 5  Y o n g e  S t  7 t h  f l o o r ,  T o r o n t o ,
O N  M 5 E  1 G 4




A n t h o n y  V e l t r i  
9 0 5 . 2 5 2 . 9 1 5 2

a . v e l t r i @ c a n a d i a n r e s i d e n t i a l . c o m







M i c h a e l  S c h m i d t
4 1 6 - M A S T E R 1  ( 4 1 6 - 6 2 7 - 8 3 7 1 )

b o o k i n g s @ h o u s e m a s t e r t o r o n t o . c o m
w w w . h o u s e m a s t e r t o r o n t o . c o m






Get Cash Back when you use our Mortgage Broker*

http://www.google.com/url?q=http%3A%2F%2Fwww.maranilaw.com&sa=D&sntz=1&usg=AFQjCNEm0hZxcczyRbvZ2QnjIl9ynFP6SA


10% commission goes to your favority charity
WHEN YOU BUY OR SELL



Andrew WilsonGARRY BASSAN
6 4 7 - 2 8 5 - 5 7 9 0

g t a p r o p e r t y g e e k s@gma i l . c om
HOUSESIGMA INC.

BROKERAGE


