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Welcome! You are about to embark on the exciting journey of finding  your new home.
Whether it is your first home or tenth home, a retirement home or investment property,
we will make your home-buying journey a great experience. We can help you find the
ideal home with the least amount of hassle, and we are devoted to using the expertise
and full resources of our team to achieve these results!

	 	 	 	 	 Our goal when we founded Get Real Valley was to develop a client-focused
approach to real estate comprised of a hand-picked team of Specialists dedicated to
providing world-class service. 

Purchasing a home is a very important decision and a big undertaking in your life.  In
fact, most people only choose a few homes in their entire lifetime.

	 	 	 	 	 We are going to make sure that you are well-equipped and armed with up-
to-date information for your big decision.  We are prepared to guide you through every 
 phase of the home-buying  process . 

	 	 	 	 	 This guide gives  you helpful information for before, during, and after your
transaction.  We hope you will find its reference to be an invaluable guide during  your
home-buying  experience.
 
	 	 	 	 	 Our real estate business  has  been built around one guiding  principle: It’s
all about you.
	 	 	 	 	 Our focus  is  on your complete satisfaction.  Our unique team approach
works  to get the job done so well that you will want to tell your friends  and associates 
 about your experience with us .  That’s why so much of our business comes  from
repeat clients and their referrals : good service speaks for itself. 

We look forward to the opportunity to earn your referrals!

HOME BUYING MADE SIMPLE
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UNBEATABLE VALUE



BENEFIT OF HIRING A BUYER'S AGENT

"I have two words that describe our experience
with Julian: Persistent and respectful. 
He was persistent in communication by sending out
listings almost daily; in scheduling private house
showings; and in sending out invitations to open
houses. From the time he became our realtor to the
day we got  keys to our house, Julian never slowed
down.
He was respectful in honoring our specific list of
features we desired in a home; in how he followed
up and checked on our status without
compromising our privacy; and in his overall
dealings as a professional. 
You will not regret bringing him into your house-
hunting process."

CLAUDE & 
LISA MILLHOUSE





MORTGAGE PREAPPROVAL

WHAT TO BRING

On top of your down payment, there are closing costs. Everyone has to pay them - they are
standard escrow, title, and lender fees. If you are putting less than 10% down, you will likely
have to pay the several months of property taxes & home insurance in advance. They range
from 1.0-2.5% of the purchase price. 

You can get the seller to pay some of your closing costs. Here's how:

2 years tax returns
2 years W-2 (if appliacable)
2 recent pay stubs (if applicable)
2 months bank statements

Social security card
Driver's license
1 recent mortgage statement (if)
1 statement home insurance (if)

CLOSING COSTS

$500,000    -       $5,000      =      $495,000
Purchase

Price
Seller

Concessions
Net Offer
For Seller



SEARCHING

SHOWINGS

"12 months. Probably a thousand
texts a month, and a hundred calls
a month. We had one of the most
complicated transactions possible,
through financing, through the
home, and through falling in and
out of escrow several times. 

Julian is a master of his craft, but
more importantly, never, ever gives
up."

MILLER & SHIRLEY



MAKING AN OFFER
We have an average offer-acceptance ratio of 66%. The average agent is
around 25%. What that means for you: you can offer less money, search for
less homes, and get your dream home quicker.

WAYS TO MAKE YOUR OFFER STAND OUT



WORKING TOWARDS AN OFFER

NOTE: A copy of your earnest money check may be required at the time of the offer. This is
typically 3% of the offer price (a large deposit is  typically  considered to be part of a strong
offer). This check is made to the escrow company and will be submitted and deposited
when the offer is accepted. This amount will be applied to your down payment.



WORKING TOWARDS AN OFFER



GETTING YOUR KEYS

Finalize homeowner's insurance
Verify lender has all required docs
Final walk-through
Review closing statement
Potential deal killers
Transfer of utilities
Wire down payment
Close - usually around 12pm!




PREPARING TO CLOSE

CONGRATS!
We hope to remain your lifetime resource...


