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Dea´ h§±efÁl h§me§Ë¢e´÷
You�re taking the first step towards a huge life
milestone: purchasing a home � Congratulations! This
guide is your resource for each phase of home buying,
including questions to ask yourself, worksheets, and
checklists that will make this process as seamless as
possible. Let�s get started, shall we?!



DR \RX haYe a VWable jRb aQd iQcRPe? AUe \RX
VWa\iQg iQ WhiV liQe Rf ZRUk? WhaW aUe \RXU
e[SeQVeV, VaYiQgV, aQd debWV?

JOB ĵ INCOME

A cUediW VcRUe Rf 620 iV W\Sicall\ UeTXiUed fRU
cRQYeQWiRQal lRaQV, Zhile FHA lRaQV haYe PRUe
fle[ibiliW\ deSeQdiQg RQ dRZQ Sa\PeQW.

CREDIU SCORE

DeSeQdiQg RQ lRaQ W\Se, \RXU dRZQ Sa\PeQW caQ
UaQge fURP 0%-20% Rf Whe SXUchaVe SUice. 

DOcN PAiMENU

ClRViQg cRVWV UaQge fURP 2-6% Rf Whe lRaQ aPRXQW.
OWheU feeV iQclXde iQVSecWiRQ aQd aSSUaiVal cRVWV.

CLOSING COSUS 

DR \RX SlaQ WR VWa\ iQ WhiV lRcaWiRQ? DR \RX
fRUeVee PajRU life chaQgeV? CRQVideU hRZ \RXU
caUeeU, faPil\, aQd lifeVW\le PighW eYRlYe RYeU WiPe.

LONG UERM PLANNING

AV a hRPeRZQeU, \RXU bXdgeW VhRXld facWRU iQ \RXU
PRQWhl\ PRUWgage Sa\PeQWV, SURSeUW\ Wa[eV,
hRPeRZQeU�V iQVXUaQce, & PaiQWeQaQce cRVWV
(URXghl\ 1%-2% Rf SXUchaVe SUice SeU \eaU).

ONGOING COSUS

C§¢¸ide´a¾i§¢¸ f§´ BÁÑe´¸
OUEH ONE



ChooVing a Ueal eVWaWe agenW WhaW \oX�ll ZoUk alongVide Wo bX\ \oXU home iV a big deciVion! YoXU
agenW VhoXld haYe a deeS XndeUVWanding of \oXU goalV, \oXU maUkeW, and a WUack UecoUd foU ZoUking
diligenWl\ on behalf of WheiU clienWV. UVe Whe agenW inWeUYieZ TXeVWionV on Whe ne[W Sage Wo find Whe

UighW agenW Wo UeSUeVenW \oX. TheVe aUe a feZ benefiWV \oX can e[SecW fUom a gUeaW agenW�

THE VALUE OF A BUYERėS AGENT

E[clXViYe UeSUeVenWaWion

NeWZoUk of WUXVWZoUWh\ lendeUV

AdYice on maUkeW condiWionV

ManagemenW of WUanVacWion deadlineV

AcceVV Wo off-maUkeW liVWingV

TeUmV negoWiaWed in \oXU faYoU

IdenWif\ing SUoSeUW\ SoWenWial and Ued
flagV

Recommended VeUYice SUoYideUV

PUoWecWion fUom oYeUSa\ing

Decoding legal jaUgon

Managing offeU VXbmiVVion 

EnVXUing VmooWh cloVing SUoceVV

Ch§§¸i¢g Y§Á´ Age¢¾
OUEP UcO



cHAU IO iOYK EhPEKIENCE HELPING CLIENUO LIKE MEý

Agen¾ QÁe¸¾i§nnai´e

NAMEø COMPANiø

PHONEø EMAILø

cHAU OEUO iOY APAKU FKOM OUHEK AGENUOý

DO iOY OPECIALInE IN ANi PAKUICYLAK NEIGHBOKHOODO OK PKOPEKUi UiPEOý

HOc DO iOY HELP BYiEKO COMPEUE IN UHIO MAKKEUý

cHAU IO iOYK KOLE IN UHE NEGOUIAUION PKOCEOOý

cHAU IO iOYK FEE OUKYCUYKE OK COMPENOAUION KEJYIKEMENUOý

cHAU IO iOYK PKEFEKKED COMMYNICAUION OUiLEý

IO UHEKE ANiUHING ELOE I  OHOYLD KNOcý



Deb¾ ¾§ I¢c§¡e Ra¾�§
OUEP UHKEE

RENU 

CREDIU CARD 

CAR Ħ INOYRANCE

PHONE Ħ INUERNEU

YUILIUIEO

OUYDENU LOANO

OYBOCRIPUIONO

FIUNEOO

OUHER

UOUAL EhPENOEO

ĩ GROOO INCOME

DEBUČUOČINCOME İ

PIP
A DTI XQdeU 36% iV gUeaW, keeS iW XS!
A DTI beWZeeQ 37%-43% haV URRm
fRU imSURYemeQW. A DTI abRYe 45%
ma\ SRVe VRme challeQgeV. SSeak

WR a leQdeU fRU adYice RQ TXalif\iQg.

YRXU debW-WR-iQcRme (DTI) UaWiR
helSV \RX aVVeVV \RXU fiQaQcial
healWh aQd \RXU abiliW\ WR Wake RQ
QeZ debWV, like a mRUWgage.

cHAU IO DUIý

YRXU DTI UaWiR helSV deWeUmiQe \RXU
eligibiliW\ fRU lRaQV aQd \RXU abiliW\
WR maQage debW.

cHi IO DUI IMPORUANUý

MRUWgage leQdeUV QRUmall\ haYe
VSecific DTI UeTXiUemeQWV ZheQ
aSSURYiQg lRaQV aQd RfWeQ SUefeU
bRUURZeUV WR haYe a DTI UaWiR belRZ
43% (iQclXdiQg Whe QeZ mRUWgage
Sa\meQW). 

cHAU RAUIO DO I  NEEDý



The ne[W sWep of Whe home bX\ing process
is Wo XndersWand hoZ mXch \oX qXalif\ for
b\ meeWing ZiWh a local lender and geWWing
a pre-approYal leWWer. 

IW's imporWanW Wo speak ZiWh a feZ lenders
Wo find Whe righW fiW! Grab m\ lender
inWerYieZ qXesWions on Whe ne[W page. PlXs,
I�Ye proYided a feZ WrXsWed lenders beloZ.

Remember WhaW a pre-approYal is onl\
Yalid for 30-90 da\s, so Zhile \oX can sWarW
reaching oXW Wo lenders, \oX�ll ZanW Wo
secXre WhaW pre-approYal leWWer closer Wo
Zhen \oX�re read\ Wo bX\.

T�e M§´¾gage P´§ce¸¸
STEP FOYR



cHAU UiPE OF LOAN DO iOY KECOMMEND FOK ME AND cHiý

Lende´ QÁe¸¾i§nnai´e

NAMEø COMPANiø

PHONEø EMAILø

DO I  JYALIFi FOK DOcN PAiMENU AOOIOUANCE PKOGKAMOý

cHAU IO UHE INUEKEOU KAUEý cHAU IO UHE APKý

cILL I  PAi MOKUGAGE INOYKANCEý

cHAU cILL Mi MONUHLi PAiMENU BEý

CAN I  LOCK IN AN INUEKEOU KAUEý FOK HOc LONGý cHAU AKE UHE FEEOý

cHAU cILL Mi CLOOING COOUO BEý

IO UHEKE ANiUHING ELOE I  OHOYLD KNOcý



Wan¾s Êsç Needs
STEP FIVE

BefRUe Ze hRS inWR Whe hRme VeaUch, I
adYiVe m\ clienWV WR cUeaWe a "NeedV" liVW
and a "WanWV" liVW. ThiV Zill helS XV WR
fRcXV Rn Whe WhingV WhaW aUe mRVW
imSRUWanW in \RXU fXWXUe hRme.

 EnRXgh bedURRmV fRU \RXU famil\ 
 FiUVW flRRU maVWeU bedURRm
 ClRVe SUR[imiW\ WR ZRUk RU VchRRl
 AWWached WZR-caU gaUage
 YaUd fRU childUen RU SeWV

8EEDO 7IGHU 2==K 2IKE

"NeedV" aUe Whe nRn-negRWiable feaWXUeV.
"WanWV" aUe Whe nice-WR-haYeV, bXW \RX
can liYe ZiWhRXW RU add dRZn Whe URad.
RemembeU \RX can'W change Whe lRW, Whe
lRcaWiRn, RU Whe SUice \RX Said.

 SSecific SainW RU e[WeUiRU cRlRU
 Fenced-in back\aUd 
 SSecific flRRUing
 KiWchen ameniWieV RU aSSlianceV 
 Walk-in VhRZeU RU dRXble YaniW\

cA8UO 7IGHU 2==K 2IKE

8EEDO cA8UO



T�e H§¡e Sea´c� P´§ce¸¸
OUEP OIh

NRZ WhaW \RX�Ye gRW \RXU �WaQWV YV. NeedV�
liVW iQ haQd, Whe fXQ Ueall\ begiQV! I Zill VeW
\RX XS RQ aQ MLS VeaUch VR \RX�ll UeceiYe aQ
email the minute a SURSeUW\ WhaW fiWV \RXU
cUiWeUia hiWV Whe maUkeW.

Use the search filters, bVt don³t go
cra[Z. E[SaQd \RXU geRgUaShic VeaUch,
aQd add $25k - $50k WR \RXU ma[ SUice.

Check Google Street VieX if \RX fiQd
VRmeWhiQg WhaW caWcheV \RXU e\e. AQd if
\RX�Ue lRcal, dUiYe b\ Whe SURSeUW\.

If a home ZoV like is ´pendingµ or
´Vnder contractµdon³t panic! PeQdiQg
cRQWUacWV fall WhURXgh RccaViRQall\ VR
keeS iW RQ \RXU liVW, eVSeciall\ if iW checkV
all \RXU bR[eV.

Jot doXn the MLS nVmber & address.
SeQd WhiV iQfRUmaWiRQ WR \RXU ageQW, Whe\
Zill call Whe liVWiQg ageQW(V) WR gaWheU
SeUWiQeQW iQfR.

FIRST THINGS FIRST

cANT TO DO SOME ONLINE
SEARCHING iOYRSELFý



WHAT AREA(S) ARE YOU INTERESTED IN?

WHAT DO YOU LIKE ABOUT THIS/THOSE AREA(S)?

HOW MANY BEDROOMS, BATHS, SQUARE FOOTAGE?

DO YOU HAVE CHILDREN? PETS? DO YOU WORK FROM HOME?

WHATĝS YOUR FAVORITE HOME STYLE?

WHAT ARE THE TOP 5 MOST IMPORTANT THINGS IN YOUR FUTURE HOME?

WHAT IS A NON-NEGOTIABLE FEATURE OR ASPECT OF YOUR FUTURE HOME?

ANYTHING ELSE I  SHOULD KEEP IN MIND DURING OUR SEARCH?

DO YOU PREFER A HOME THAT’S MOVE-IN READY OR ONE YOU CAN RENOVATE?

H§¡e Sea´ch W§´�¸hee¾



ShoËings 
OUEP OEbEN

  Read oWer ZoVr WanUT WT. NeedT
liTU. HaYing Whis fresh on \oXr mind Zill
help \oX sWa\ objecWiYe and focXsed. 

  UUili[e Google SUreeU VieX. 
This is a greaW Za\ Wo Wake a YirWXal Zalk
aroXnd Whe neighborhood.

  Take picUVreT and WideoT. This Zill
help \oX Wo jog \oXr memor\ laWer.

  ConTider Uhe loU, loU Ti[e, and
locaUion. All of Whese Whings can�W be
changed.

  Look paTU decor & TUaging.
These Whings Zill soon be gone.

  Do an afUer-dark driWe bZ.
Does Whe Yibe of Whe neighborhood
change aW nighW?

  SUrVcUVral inUegriUZ
Look for signs of sWrXcWXral inWegriW\.
WaWer damage, cracks in Zalls or
ceilings, sloping floors.

  NoiTe leWelT 
From nearb\ roads, bXsinesses, 
airporWs and railZa\s.

  Roof & XaUer damage
Check for leaks near plXmbing
soXrces, ZaWer sWains on Whe ceiling,
or damage Wo siding, ZindoZs, and
doors.

  LaZoVU and floX
Does Whe properW\'s la\oXW sXiW \oXr
lifesW\le? WoXld iW reqXire
renoYaWions? Check room si]es,
sWorage, and floZ beWZeen rooms.

KEEP AN EiE OYT FORMi BEST SHOcING TIPS



YESġŉŉŉŉŉMAYBEŉŉŉŉŉNO

INITIAL REACTION

EhTERIOR RATING

ADDRESS

PROS 

CONS
TOOK PHOTOS ĵ bIDEOS

INTERIOR RATING

YESġŉŉŉŉŉMAYBEŉŉŉŉŉNO

INITIAL REACTION

EhTERIOR RATING

ADDRESS

PROS 

CONS
TOOK PHOTOS ĵ bIDEOS

INTERIOR RATING

Sh§Ëi¢g Chec��i¸¾



W´i¾ing Ñ§Á´ Offe´
STEP EIGHT

So \oX think \oX�Ye foXnd �the
one� and \oX�re read\ to pXt in
an offer. Woohoo!

We³ll iOclVde ZPVS QSe-aQQSPWal
leUUeS. This letter shoZs that \oX�re
serioXs, qXalified, and read\ to
pXrchase.

We³ll gaUheS iOfPSmaUiPO abPVU
XhaU Uhe TelleS iT lPPkiOg fPS.
Understanding their needs and
motiYations Zill be a big part of
Zriting a great offer.

cKIUI8G A C=7HELLI8G =FFEK

We³ll QVU ZPVS beTU fPPU±aOd
QSice±fPSXaSd. In a competitiYe
market, \oX ma\ onl\ get one shot,
so Ze Zill make it coXnt! We�ll Xse
comps and trends as a gXide.

We³ll QSPQPTe UP clPTe RVicklZ. 
Offering a shorter closing timeline
Zill signal to the seller Ze haYe a
serioXs offer and Ze�re read\ to
moYe fast. 

Let's talk aboXt making an offer that
trXl\ stands oXt. BeloZ are m\ tried
and tested recommendations.



PÁ´cha¸e ±´ice
ThiV iV Whe aPRXQW \RX�Ue RffeUiQg WR Sa\ fRU Whe hRPe. IW'V RfWeQ QegRWiable, eVSeciall\ if
WheUe aUe PXlWiSle RffeUV, Whe hRPe QeedV UeSaiUV, RU if Whe hRPe haV beeQ RQ Whe PaUkeW
fRU a Zhile.

Ea´ne¸¾ moneÑ de±o¸i¾
ThiV iV a gRRd faiWh deSRViW VhRZiQg \RXU VeUiRXV iQWeQW WR bX\. IW�V W\Sicall\ 1-3% Rf Whe
SXUchaVe SUice aQd iV held iQ eVcURZ. If Whe Vale gReV WhURXgh, Whe deSRViW iV aSSlied WR
\RXU dRZQ Sa\PeQW RU clRViQg cRVWV. If \RX back RXW ZiWhRXW a Yalid cRQWiQgeQc\, \RX
PighW fRUfeiW Whe deSRViW.

In¸±ec¾ion ±e´iod 
MRVW bX\eUV iQclXde a hRPe iQVSecWiRQ cRQWiQgeQc\, allRZiQg WiPe (XVXall\ 7-10 da\V) WR
hiUe aQ iQVSecWRU WR check Whe hRPe�V cRQdiWiRQ. If PajRU iVVXeV aUe fRXQd, Ze caQ
QegRWiaWe UeSaiUV RU back RXW Rf Whe deal.

Con¾ingencie¸ 
A cRQWiQgeQc\ iV a cRQdiWiRQ WhaW PXVW be PeW befRUe a bX\eU aQd VelleU caQ fiQali]e Whe
SXUchaVe Rf a hRPe. 

A fiQaQciQg cRQWiQgeQc\ SURWecWV \RX iQ Whe caVe WhaW \RX aUe QRW able WR VecXUe a
PRUWgage. If \RXU lRaQ fallV WhURXgh, \RX caQ back RXW ZiWhRXW SeQalW\. AQ aSSUaiVal
cRQWiQgeQc\ eQVXUeV Whe hRPe aSSUaiVeV fRU aW leaVW Whe aPRXQW Rf \RXU RffeU. If iW
dReVQ�W, \RX caQ UeQegRWiaWe RU Zalk aZa\. AQ iQVSecWiRQ cRQWiQgeQc\ allRZV \RX WR
UeQegRWiaWe RU caQcel Whe RffeU if Whe hRPe iQVSecWiRQ UeYealV VigQificaQW iVVXeV.

Clo¸ing co¸¾¸
TheVe iQclXde leQdeU feeV, WiWle iQVXUaQce, Wa[eV, aQd RWheU cRVWV aVVRciaWed ZiWh fiQali]iQg
Whe Vale. ClRViQg cRVWV caQ UaQge fURP 2-5% Rf Whe SXUchaVe SUice.

Clo¸ing da¾e
ThiV iV Whe daWe \RX aQd Whe VelleU agUee WR fiQali]e Whe WUaQVacWiRQ aQd WUaQVfeU
RZQeUVhiS. ThiV iV XVXall\ 30-45 da\V fURP ZheQ Whe RffeU iV acceSWed bXW caQ YaU\ baVed
RQ fiQaQciQg RU RWheU facWRUV.

UNDERSTANDING THE TERMS OF YOUR OFFER



In¸±ec¾ion¸ č In¸Á´ance
OUEH NINE

The inVpecWion Zill XncoYer an\ iVVXeV in
Whe home WhaW ZoXld haYe oWherZiVe been
XnknoZn. YoX Zill receiYe a ZriWWen reporW
of Whe inVpecWion. I recommend WhaW \oX
are preVenW for Whe inVpecWion, Vo WhaW \oX
ma\ aVk an\ qXeVWionV.

cHATėS A HOME INSPECTIONý

T\picall\, inVpecWion periodV can laVW
an\Zhere from 7 Wo 30 da\V. DXring WhiV
Wime, Whe bX\er haV Whe righW Wo hire a
profeVVional Wo inVpecW Whe condiWion of
Whe home. 

cHAT IS THE INSPECTION PERIODý

If Whe inVpecWion reYealV an\ iVVXeV, Whe
bX\er ma\ aVk Whe Veller Wo coYer Whe coVWV
of repairV or aVk for a Veller crediW. The
bX\er haV Whe righW Wo back oXW and geW
Wheir eVcroZ depoViW back.

THE INSPECTION REbEALED ISSYESöö ö

The home ma\ appear Wo be in perfecW
Vhape, bXW Vome of Whe coVWlieVW problemV
are difficXlW Wo VpoW: leakV, WermiWe
damage, foXndaWion iVVXeV, poor
YenWilaWion, faXlW\ Ziring, and leaking
applianceV.

DO I REALLi NEED AN INSPECTIONý

SchedXle all inVpecWionV immediaWel\, Vo if
Ze need Wo negoWiaWe an\ repairV Ze can
before Whe inVpecWion period endV. 

cHEN SHOYLD I  SCHEDYLE ITý

Once \oX haYe a Vigned conWracW, VWarW
looking for inVXrance proYiderV
immediaWel\. YoXr lender Zill W\picall\
reqXire eYidence of inVXrance coYerage
before Whe\ approYe \oXr morWgage.
GaWher mXlWiple qXoWeV!

cHAT ABOYT HOME INSYRANCEý



Weą´e U¢de´ C§¢¾´ac¾ì
OUEP UEN

Provide Escrow
Deposit
This deposiW shoZs \oXr
commiWmenW Wo bX\ing Whe properW\.
IW is W\picall\ held in an escroZ
accoXnW XnWil Whe closing.

01

02 Schedule
Inspection
Depending on Whe resXlWs, \oXr
agenW ma\ negoWiaWe ZiWh Whe
seller for repairs or crediWs.
SchedXle Whis immediaWel\! 

03 FinaliÖe Loan
Application
SXbmiW \oXr formal
morWgage applicaWion.

YoXr offer has been accepWed � cXe Whe confeWWi! And Zhile iW Zill be a feZ more da\s XnWil
\oX can moYe in, \oX�re Zell on \oXr Za\ Wo closing Whe deal on \oXr neZ home. Here's a

qXick rXndoZn on ZhaW happens once \oXr neZ home is �Xnder conWracW.� 

04 Secure Insurance
YoX�ll need homeoZners
insXrance in place before
closing. YoXr lender ma\ reqXire
proof Wo finali]e Whe loan.

Order Appraisal
YoXr lender Zill iniWiaWe Whis Wo ensXre
Whe properW\'s YalXe maWches Whe sale
price. If iW comes in loZer, Ze�ll go
back Wo negoWiaWions!

05

06 Title Search
A WiWle compan\ Zill condXcW a WiWle
search Wo ensXre Where are no liens
againsW Whe properW\. YoX'll also
pXrchase WiWle insXrance Wo proWecW
againsW Xnforeseen WiWle problems.

07 Final Walkthrough
Before Whe closing daWe, \oX�ll do
a final Zalk-WhroXgh of Whe
properW\ Wo ensXre iW's in Whe
agreed-Xpon condiWion.

0ó Closing Day
Sign docXmenWs, pa\ remaining
closing cosWs and doZn pa\menW.
The WiWle is Wransferred Wo \oX and
Whe ke\s are e[changed!



EVcURZ deSRViW:

EVcURZ UeciSieQW:

SWaUW \RXU lRaQ aSSlicaWiRQ ZiWhiQ 5 da\V fURm
Whe e[ecXWed cRQWUacW daWe. 

DXUiQg WhiV Wime iW iV VERY IMPORTANT QRW WR chaQge jRbV,
make majRU SXUchaVeV, RU RSeQ QeZ cUediW caUdV.

U¢d�´ C§¢¾´ac¾ C��c���¸¾ I¡±§´¾a¢¾ D�¾a��¸

EhECYTED CONTRACT DATE

S�¢d E¸c´§Ë D�±§¸�¾

ESCROc DEPOSIT DYE

LOAN APPLICATION DYE

INSPECTION PERIOD ENDS

ESTIMATED CLOSING DAi

DaWe WR UeQegRWiaWe RU caQcel cRQWUacW
dXe WR iVVXeV UeYealed b\ iQVSecWiRQV:

Sc��dÁ�� I¢¸±�c¾�§¢¸

F�¢a��Ö� L§a¢ A±±��ca¾�§¢ 

CRQWacW iQVXUaQce cRmSaQieV fRU TXRWeV befRUe
Whe eQd Rf Whe iQVSecWiRQ SeUiRd.

Ob¾a�¢ H§¡� I¢¸Á´a¢c�

PYRCHASE PRICE

ESCROc DEPOSIT



Cl§¸i¢g Timeì
STEP ELEVEN

We�Ye compleWed all Whe pre-cloVing VWepV. High fiYe! Here'V a qXick
rXndoZn on ZhaW \oX can e[pecW from Whe cloVing proceVV and cloVing da\.

AfWer Whe appraiVal and inVpecWion, \oXr
lender Zill finali]e \oXr loan. YoX�ll hear
Whe magic ZordV �Clear Wo cloVe!�

YoX Zill receiYe a cloVing diVcloVXre
from \oXr lender aW leaVW Whree da\V
before cloVing. IW oXWlineV Whe final
WermV of \oXr loan, inclXding Whe
inWereVW raWe, loan amoXnW, and cloVing
coVWV. ReYieZ iW carefXll\ - WhiV Zill Well
\oX Whe fXndV Wo bring on cloVing da\.

L§a¢ A±±´§Êa�

ReÊ�eË C�§¸�¢�
D�¸c�§¸Á´e

ConWacW XWiliW\ proYiderV Wo VeW Xp
VerYiceV like elecWriciW\, gaV, ZaWer,
and inWerneW for Whe da\ of cloVing
or moYe-in da\.

A´´a¢�e U¾���¾�e¸
T´a¢¸fe´

YoX�ll need Wo bring cerWified fXndV
(caVhier�V check or Zire WranVfer)
for \oXr doZn pa\menW and cloVing
coVWV. YoXr cloVing agenW Zill
proYide \oX ZiWh Whe e[acW amoXnW
a feZ da\V before cloVing.

Ob¾a�¢ 
Ce´¾�f�ed FÁ¢d¸ 



D§Ë¢ PaÑme¢¾ C§¸¾¸
ThiV iV Whe aPRXQW \RX aUe cRQWUibXWiQg WRZaUd Whe SXUchaVe SUice. The e[acW aPRXQW deSeQdV RQ \RXU
ORaQ W\Se (RfWeQ beWZeeQ 3% aQd 20%).

Cl§¸i¢g C§¸¾¸
UHEOE ARE FEEO AOOOCIAUED cIUH OBUAINING iOYR MORUGAGE

LPaO OSJgJOaUJPO FeeT: ChaUged b\ Whe OeQdeU fRU SURceVViQg \RXU PRUWgage aSSOicaWiRQ -
W\SicaOO\ 0.5%-1% Rf Whe ORaQ aPRXQW.
DJTcPVOU PPJOUT: TheVe aUe RSWiRQaO feeV Said WR ORZeU \RXU iQWeUeVW UaWe.
AQQSaJTaM Fee: ThiV W\SicaOO\ cRVWV aURXQd $300-$500.
CSedJU ReQPSU Fee: The OeQdeU chaUgeV WhiV fRU checNiQg \RXU cUediW, W\SicaOO\ $25-$50.
UOdeSXSJUJOg Fee: LeQdeU chaUgeV fRU eYaOXaWiQg \RXU ORaQ, W\SicaOO\ $400-$1,000.
TJUMe SeaSch Fee: The cRVW Rf a WiWOe cRPSaQ\ UeVeaUchiQg Whe SURSeUW\'V hiVWRU\ WR eQVXUe WheUe
aUe QR OieQV RU cOaiPV - XVXaOO\ $150-$400.
TJUMe IOTVSaOce: PURWecWV \RX aQd \RXU OeQdeU agaiQVW fXWXUe cOaiPV RQ Whe SURSeUW\�V WiWOe -
XVXaOO\ 0.5%-1% Rf Whe SXUchaVe SUice.
ETcSPX/SeUUMeNeOU Fee: Paid WR Whe WiWOe cRPSaQ\ RU aWWRUQe\ haQdOiQg Whe cORViQg - XVXaOO\
$500-$1,000.

P´e±aid¸
UHEOE ARE YPFRONU PAiMENUO FOR FYUYRE EhPENOEO RELAUED UO iOYR PROPERUi

HPNePXOeS³T IOTVSaOce PSeNJVN: YRX W\SicaOO\ Sa\ Whe fiUVW \eaU�V SUePiXP XSfURQW
PSPQeSUZ TaYeT: LeQdeUV Pa\ UeTXiUe 2-3 PRQWhV Rf SURSeUW\ Wa[eV WR be SUe-Said iQWR aQ
eVcURZ accRXQW. ThiV eQVXUeV fXQdV aUe aYaiOabOe ZheQ Whe Wa[ biOO iV dXe.
PSeQaJd IOUeSeTU: IQWeUeVW WhaW accUXeV RQ \RXU ORaQ fURP Whe cORViQg daWe XQWiO Whe fiUVW
PRUWgage Sa\PeQW, baVed RQ Whe cORViQg daWe aQd ORaQ WeUPV.
PSJWaUe MPSUgage IOTVSaOce (PMI): If \RXU dRZQ Sa\PeQW iV OeVV WhaQ 20%, \RX Pa\ Qeed WR
Sa\ XSfURQW PRUWgage iQVXUaQce SUePiXPV.

CAOH UO CLOOE

T§¾al EÐ±ec¾ed Ca¸h ¾§ B´i¢g
OQ aYeUage, cORViQg cRVWV UaQge fURP 2%-5% Pf Uhe QVSchaTe QSJce Pf Uhe hPNe. ThiV
iQcOXdeV ORaQ cRVWV, SUe-SaidV, aQd WiWOe feeV.
YRX ZiOO UeceiYe a cMPTJOg dJTcMPTVSe fURP \RXU OeQdeU aW OeaVW WhUee da\V befRUe cORViQg,
deWaiOiQg Whe e[acW aPRXQW Rf caVh \RX Qeed WR bUiQg.
UVe a ceUWified checN RU ZiUe WUaQVfeU fRU Whe fXQdV, aV SeUVRQaO checNV aUe W\SicaOO\ QRW
acceSWed aW cORViQg.



I'P aOZa\V RQe VWeS
ahead, aQWiciSaWiQg

SRWeQWiaO URadbORckV aQd
fiQdiQg cUeaWiYe VROXWiRQV

WR RYeUcRPe WheP.

I'm Curious I'm Committed I'm Proactive I'm Personal

I beOieYe iQ bXiOdiQg
UeOaWiRQVhiSV RQ PXWXaO

UeVSecW (aQd VRPe hXPRU!).
I�Ye fRXQd WhiV iV ZhaW OeadV

WR Whe beVW RXWcRPeV!

I ZaQW WR haYe a cOeaU
XQdeUVWaQdiQg Rf \RXU
gRaOV, ZhR \RX aUe,
aQd ZhaW \RXU hRPe

PeaQV WR \RX.

I bUiQg P\ A-gaPe WR
eYeU\ WUaQVacWiRQ, aQd

I'P cRPPiWWed WR
achieYiQg Whe beVW

RXWcRPeV fRU P\ cOieQWV.

ABOYU ME

Wha¾ YoÁ Can EÐpec¾
Wo´king Wi¾h Me

208-807-9222
RSeQiQgeYeU\dRRU@gPaiO.cRP
ZZZ.OaUiVVaPe\eU.cRP 

REALUORĹ

Larissa MeÑer

I LOVE heOSiQg fiUVW WiPe bX\eUV QaYigaWe Whe jRXUQe\ Rf becRPiQg hRPeRZQeUV. 
IW ZRXOd be aQ hRQRU WR UeSUeVeQW \RX iQ WhiV hXge Oife PiOeVWRQe. ShRRW Pe a PeVVage

if \RX haYe aQ\ TXeVWiRQV - I�P heUe WR be a UeVRXUce WR \RX!

https://www.facebook.com/groups/1617574821718913/user/501594961/?__tn__=-UC*F
https://www.facebook.com/groups/1617574821718913/user/501594961/?__tn__=-UC*F
https://www.facebook.com/groups/1617574821718913/user/501594961/?__tn__=-UC*F
https://www.facebook.com/groups/1617574821718913/user/501594961/?__tn__=-UC*F

