Buyver’s Guide to
Homes 1n
Breckenridge
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Buyer's Agent

A buyer's agent operates exclusively on behalf of the buyer. striving to advance their interests
with unwavering good faith, loyalty, and fidelity. This agent actively negotiates and acts as a
strong advocate for the buyer. To establish this relationship. a separate written buyer agency
agreement called the Exclusive Right to Buy Listing Contract (ERB) is necessary, delineating the
duties and cbligations of both the broker and the buyer. The buyer’s agent may be compensated
by buyer or from seller’s proceeds as explained in the ERB.

Transaction Broker






You Can Expect Me To

In Exchange

* Let me know if your plans change

= Tell me if you want to look at a home listed with another agent, builder, or for sale by owner
= Tell me what you like and dislike about the homes we look at

* Work with me until we find you the right home
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This procss is 3 sampks and depends on the specific det termm



Guiding You to a
Successful Purchase

Initial Consultation




Reviewing Disclosures

One benefit of having a trusted real estate advisor is their familiarity with required disclosures,
recornmenidations for inspectors, and experience with reviewing reports.

= We will request the disclosure package, preliminary title report, and other infoermation from
the listing agent

« Discuss if you want to get any additional inspections or reports and determine the timeframe
for needed contingencies

« If the home is in an HOA, and the seller has not provided the HOA documents. we can explain
the typical timing of the process to receive and review the documents

» We will recommend a title company and service providers









Preparing to Buy

Will this be your primary residence?

Vacation/ Investrment?

Will this be purchased as a 1031 Exchange? Y N

Will you be renting the residence? ¥ M

Short-term/Long-term?

Inwhat area do you want to live?

Wauld you consider any other areas?

What i= most impertant to you in a home?

How many bedrooms dao you prefer?

How many baths do you prefer?  Full 3/4

1/2

How do you feel about HOAs?

Would you like a hot tub/pool/commeon area in return for HOA fees?

What size garage do you prefer?

How rnany parking spaces do you need?

Will you be commuting to work?

s proximity a concern?

Do you need to sell your current home before you purchase?

Have yoliseen any homes that fit your current needs?

What is the timing of your move?

How do you plan on paying for your home?

1f you are getting a loan. have you been pregualified by your lender? ¥ N

Is there anything else you would like me to know?:
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Conduct your
Home Search



LIV Suite

In an increasingly competitive housing landscape. the best opportunity to buy and sell your home
may come before it hits the market. We launch all of our coming soon properties within our
agent-exclusive LIV Suite platform. This presents exclusive previews to the best-in-class LIV
Sotheby's International Realty associates before hitting the public marketplace.






Residence
[ 1 Addresses for the DFE"u'iOUS two years (it rentir'ug. include landlord’s name and DhDI"IE I"IILJ}TIDEFJ

Existing Mortgage (All Properties Owned)
] Mortgage companies name, address, account number, approximate balance, and market value
1 HOA Bl onany properties
[ Homeowners Insurance declarations page (reflects agent contact info, prermium and coverage period)

Employment
[ Mame, address, phone nurnber of ermployers (current and previous two years)
[1 Engagement letter (for new employment situations, citing dates and terms of your employment)

Income

[ Two rmost recent pay stubs and proof of any additional income including
benefits, dividends. sacial security, retirernent, rental income, etc.

(] Lasttwo years W-2s and/or 1099
[1 i self-ernploved or commissioned, business/personal income tax returns for previous two years
{with all schiedules K-1s) and year-to-date profit/loss and balance sheet statements

Checking, Savings & Investment Accounts
1 Marmes, addresses, account numbers and approxmate account balances
[ Last three month's hank/Savings account staterments
[ Checking, savings. investment accounts, and retirement accounts

Installment & Revolving Debt
[] Marnes. addresses, account numbers, monthly minimum payment, balance (including zero balance accounts)

Legal Documents (If Applicable)
(] Leases onrental property owned (1 Bankruptoy withrelease (1) Transcripts from schoal if recent graduate
[ Settlernent statements (previously owned property, sale of business, etc.)
[ Copy of divorce decree gr separation agreemeant [ Decumentation of child support/alimony

Purchase Agreement
[ Copy of fully executed contract including counter proposals, addendums (signed by both the seller & buyer)
[ Copy of earnest money check

VA Loan Eligibility

[ Certificate of eligibility if applying for VA loan: copy of DD 214
1 At time of loan application vou will generally need to pay an application tee, appraisal fee, and credit report
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Under
Contract

Seller Disclosure

Inspection

Square Footage



Insurance

Hazard Insurance

Flood Insurance






Adjustable-Rate Mortgage (ARM): A mortgage for which the interest rate and the payments change during the life of the
loan

Alternative Financing: Mortgage instruments for both new and existing homes which allow the buyer to qualify at lower than
market rate. Among these instruments are adjustable rate mortgages. graduated payment mortgages. and buydown

mortgages

Amartization: A gradual repayrnent of a mortgage by periodic installments over a ficed period of time.

Annual Percentage Rate (APR): The total cost of credit expressed as a yearly rate. It reflects all of your mortgage loan
financing costs. including interest paid up front as points and interest paid over the life of the foan.

Appraisal: An analysis done by a gualified appraiser that puts a dollar value on a property based on a number of
mﬂrﬂmmﬁﬁmﬂtwﬂdmmw si1ze of the property.

Assumable Loan: A loan that can be picked up by a subsequent buyer for a small assumption fee. It saves thousands of
dollars in closing costs and loan origination fees. Conventional loans that are assumable usually require a new application.

Closing or Settlement: The conclusion of a transaction, including delivery of a deed, financial adjustments, signing of the
note, and the disbursement of funds. which allows for transfer of ownership.

Closing Costs: Costs in addition to the price of a house, usually including mortgage origination fee, title search and insurance,
recording fees, and pre-payable payments collected in advance and held in an escrow account. Be sure your sales contract
clearly states who will pay these costs—the buyer or the seller.

Conventional Loan: Fixed-rate or adjustable-rate mortgage that is not guaranteed by a government agency. If you are
applying for a conventional loan and your down payment is less than 20 percent of the purchase price, mortgage insurance is
required. The lender will obtain mortgage insurance for you. Mortgage insurance protects lenders against default by
borrowers.

Credit Report: Lists the credit history of a borrower on current and previous credit obligations.

Deed: A written document transferring ownership of property from seller to buyer.



Down Payment: A specified perceritage of a home's value paid at closing. Private mortgage insurance Is reguired at amounts
less than 20 percent.

Earnest Money: Deposit money given to the title company to hold on behalf of the seller by the potential buyer to show that
they are serious abowt buying the house. If the deal goes through. the earnest meney is applied te the down payment. If the
deal does nat go through, il may be forfeited.

Encumbrance: 4 legal interest in 2 property that affects or imits the sale or transfer of property. Examples of encumbrances
are mortgages, leases, easements, judgments, and liens.

Equity: The homeowner's net ownership.of the home, deterrmined by subtracting the amount of the principal owed on the
mortgage loan from the home's market value.

Escrow Payments: The portion of 2 martgagor's manthly payments held by the lender in an escrow account to pay for taxes,
hazard insurance, mortgage insurance, and other monthly payments as they become due.

FHA Mortgages: Loans made by private lenders, which are insured by the Federal Housing Administrations (FHA).

Graduated Payment Mortgages (GPM): A type of flexible-payment morigage whereby the payments increase for a specitied
time and then lavel off, Used by first-time homebuyers who expect their incomes to increase over the years

Hazard Insurance: Protects hormeowrers against damage caused to a property by fire, wind, or other comman hazards, 115
required by the tender up to the amount of the mortgage to protect the lender s secunty interest in the property. Additional
coverage on the property can be purchased by the borrower, Flood insurance may be reguired if the homg 1s in a high-risk flood
ared.

Lien: A legal claim on property as security for adebt

Loan Commitment: A written promise of a lender to a borrower to make a mortgags loan, on a specikic property. under stated
terms and canditions. The terms of the commitment mest important to borrowers are the interest rate on the foan and
expiration date of the cormmitment.

Loan-To-Value Ratio (LTV): The relationship between the amount of your mortgage to the appraised value of your property. the
security. If you have a $60.000 mortgage on property valued at $30.000, your LTV is 75% (360,000 dwvided by $80.0C0 =
75%)

Lock-In: When the borrower informs the lender that hesshe wished to lock-in 2 guarantesd interest rate and ponts for a
specified time period. To keep the lock-in price, the loan must close or settle by the end of the lock-in peried. Be sure you fully
understand the terms and conditions under which YoU lock-in your guaranteed imerest rate and points.

Mortgage Insurance: An insurance, paid tor by the martgagor, which protects a lender against default |f the loan-to-value ratio
15 greater than 80% {or in sorme cases less than 80%) on conventicnal loans, lenders will require mortgage msurance 1ssued by
an independent martgage insurer. Mortgage insurance grotects the lender's security interest in 2 property if the borrower
defaults ‘on the loan. Mortgage insurance tor FHA mortgages 1s known as the Mertgage Insurance Prermum, or MIP MIP 15
reguired an all FHA mortzages régardless of the lean-to-value ratio. Mortgage nsurance should not be confused with mortgage
life insurance, which pays off a mortgage loan in the event of the borrower’s death

Mortgage Note: Defines the terms of repayment of the debl secured by the mortgage.
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Call security/alarm monitoring comparny to have the system transferred to your name as of the date of
closing

Call your cellular phone service company to have your plan{s) changed and moved to Colorado

Submit your change of address form(s) to the Post Office for mail and magazines or visit
moversguide usps.com to submit your address change online

Naotify your financial institution(s) of your move

Order new checks fram your bank

Arrange for moving assistance

Notify your employer(s) of your change of address

Natify your creditors of your change of address and phone number

If you are moving from out-of-state. get your automobile emissions test completed. Colorado requires
this test before you can get your license plates. If you are moving to a different county within Colorado.
notify the state and possibly get new license plates.

Update your driver’s license or get a new one if moving from another state

Register your automobiles with Colorado in the county where you will be residing

Transfer your auto policy or make arrangements for new auto insurance

Register to vote

Register your kids at their new schools or submit a change of address with their school

Make arrangements to have your entire family’s medical and dental files transferred to your new
doctors

Arrange for homeowner's insurance by the insurance objection deadline in the purchase contract



We Simply
Do More

8 1100

LIV Sotheby's International Realty is the #1 affiliate in the world.

$5 OB+ msmem 4504 s,









Exclusive Access

488K+

Collectars & enthusiasts

63

of Forbes' 100 World's

Richest Feople

207

frave anaverage net worth

of $20:4 million

G 200 clients primariy in Mot Armeriz 3. Eurmpo and Asia

136

of Farbes 400

TP ! |
MICHBSL AMencans

$84M

Averagenet worth



LIV Sotheby's International Realty is committed to the highest standard of professionalism,
guality, and expertise by focusing on peaple, integrity, service. and innovatian. Founded in 2008
with the mission to help people LIV the life they leve. our brokers will help you reach your real
estate goals by offering knowledge and advice tailored ta your individual needs

35.6B+

Total sales valume in
Colorade in 2023

465

Brokers in Colorade

20

Offices throughout

C slorado




Footprint
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Office Locations

78977 US Highway 40

Winter Park | 970.453.0550
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Preparing to Buy

Where are youl living now?

Da yau cwn your current home? How leng have you owned it?
Tell me alittle bit about it

When you purchased your current home, what was the process you used to find that home? How did that process work
for you?

Are you farmiliar with the current market conditions?

Is there anything else you want me to know?

Funnel Process

Our goal is to heip you find the right home and. at the same time, make sure you don’t miss anything or pay 100 much. We have
a process calied the “funnel process” that will help accomplish those goals, Would you like to see how it works?

First. did you bring any listings with you?

To make sure you don’t miss anything we will put everything in the funnel that you rmight consider:
» Al MLS. New Listings. New Construction, Foreclosure, FSBO, Zillow/Trulia

Once we have everything in the funnel, we'll start a simple process of eliminating those properties that don't work for you.
We'll use the comfortable process of elimination rather than the often frustrating process of selectior. This way we will make
sure you don't miss anything.

We'll go from thousands to hundreds of properties in the funnel down to dozens (if there are that rmany on the market) as we
begin to eliminate those that don’t work.

What would have to happen for you to be a 10?7
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Be a Force of Calm

In the midst of media and market confusion, we'll cut through the naise. For us, transparency is
not new. We pride ourselves on accurate and timely information,



LIV | Sotheby’s

INTERMNATIOMNAL REALTY



e On September 28, 2021 an ordinance was implemented by the Town of
Breck placing limits on the number of short term rental licenses that are
allowed.

e The town was divided into 4 different Zones to determine caps on allowable
number of licenses:

o Resort Zone: These properties were intended for short term rentals, are unrestricted
and can always get a short term rental license regardless of transfer of ownership.

e Zone 1: These properties were determined to be similar to resort zone properties, minus
“hotel-like” amenities, so there is a cap of 1680 licenses. There are licenses available in
this Zone.

e Zone 2: Just a few hundred properties on the east side of Main Street that have a
license cap of 130 licenses. There are currently no licenses available, but that will
change in the near future through resale of homes.

e Zone 3: The “Neighborhood Zone.” The license cap has been set to well below the
active number of licenses and there will likely be no licenses available for many years to
come.

For more information on how to apply and more
rules/regs please visit: townofbreckenridge.com




Map of Breckenridge STR Zones
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LEGEND FOR LICENSE ZONES

Resort Zone - Unlimited licenses

Zone 1- 1283 existing STR licenses. 1680
total allowed licenses (licenses available)
Zone 2 - 142 existing STR licenses. 130
total allowed

Zone 3 - 1223 existing STR licenses. 390
total allowed.

All ordinances are implemented by the town of Breckenridge and are subject to
change at any time. These numbers are accurate as of the time of writing this,
but are likely to change through resale of the current real estate inventory.
Please call Anthony for up to date numbers
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Town of Frisco Short Term

Rental Rules and Regulations

On October 11,2022, Town Council adopted Ordinance 22-10, limiting the maximum
allowable number of STR licenses that may be issued within Town boundaries to
25% of the residential housing stock. There are 3,600 residential housing units in
Frisco, therefore a maximum of 900 STR licenses may be issued. The Ordinance is
effective as of October 17, 2022.

Once 900 STR licenses are issued, all subsequent STR applicants must fill out a
form and pay a $25 fee to get on the waitlist. (There currently is a waitlist)

Each short-term rental unit or property is required to have a short-term rental
license, and taxes must be remitted and paid to the Town of Frisco.

The STR license application fee is $250 per year. All STR licenses expire April
30th. The Town does NOT prorate the STR license fee.

An STR license holder must designate an emergency contact (responsible
agent) who is available 24 hours per day, seven days per week to respond to
and resolve complaints.

There is a maximum occupancy of two (2) individuals per bedroom plus four

(4) additional occupants. For example - if you
have a 2-bedroom unit, your maximum occupancy is eight (8).

For more information on how to apply
and more rules/regs please visit:
Friscogov.com




Town of Silverthorne Short Term
Rental Rules and Regulations
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Town of Dillon Short Term
Rental Rules and Regulations

Unrestricted

*Please note that this does not include
Dillon Valley or Summit Cove

Town of Keystone Short Term
Rental Rules and Regulations

Unrestricted

Town of Blue River Short Term
Rental Rules and Regulations

Unrestricted




Unincorporated Summit
County Short Term

Rental Rules and Regulations

Unlimited STR Licenses in Copper Mountain, Keystone *, Tiger Run, and 4
O’Clock and Sawmill Subs in Breckenridge in the Resort Overlay Zone (ROZ).
Thereis a cap on STR’s in all other Neighborhood residential Overlay Zones

(NOZ) by Basin in the County. There are two types of Permits: Type | for
locals and Type Il for STR’s. Type | licenses are available. No new Type Il
Licenses are available in residential areas of unincorporated Summit
County at this time and there is not a waitlist available.

Caps on the number of Type Il licenses in the NOZ of each basin are
established as follows (current numbers will be reviewed and updated here
by January 5th of each year):

. Lower Blue Basin cap: 550 (607 Type Il licenses as of 12/2023)
. Upper Blue Basin cap: 590 (678 Type Il licenses as of 12/2023)
. Snake River Basin cap: 130 (189 Type Il licenses as of 12/2023)
. Ten Mile Basin cap: 20 (30 Type Il licenses as of 12/2023)

Basin
L.ocator

For more information
on how to apply and
more rules/regs
please visit:
Summitcountyco.gov




Presented by Anthony Sole

845.637.7337
Anthony.Sole@livsothebysrealty.com

Scan the code to set
up a time to talk.
Coffee is on me!




