The Home Selling Process
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Establish a Price
Your agent will provide a market analysis, which will
help you set an asking price.

9 STRATEGIC PRICING

: It's important to review the market analysis and consider your home price

objectively. We refer to this as "marketing price," not “asking price”

Prepare Your Home
View your home through the eyes of the buyer and ask
yourself what you’d expect.

Under Contract/In Escrow

Congrats! You're in escrow! At this point, you and the buyer
have agreed to all of the terms of the offer and both parties
have signed the agreements. )

Final Details )

While under contract, if your buyer is obtaining a loan
the buyer will work with their mortgage provider to
finalize the loan and perform other due diligence. )

INSPECTION
o The buyer will perform a physical inspection of the home.
They may ask you to make certain repairs. Your agent will

explain all of your options regarding the inspection.



