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Your Trusted Broker

            

W e l c o m e !  I ’ m  A n d r e a ,  a n d  I  p r � d e  m y s e l f  o n
b e � n g  m o r e  t h a n  j u s t  a  r e a l  e s t a t e  b r o k e r  –  I
a m  a  d e d � c a t e d  g u � d e  f o r  m y  c l � e n t s  t h r o u g h
t h e  j o u r n e y  o f  b u y � n g  o r  s e l l � n g  t h e � r  h o m e s .
W � t h  o v e r  1 5 0  h o m e s  s o l d  j u s t  � n  t h e  p a s t  5 ,  � n
t h e  M e t r o  A t l a n t a  r e a l  e s t a t e  m a r k e t ,  I  b r � n g  a
w e a l t h  o f  k n o w l e d g e ,  s t r o n g  n e g o t � a t � o n  s k � l l s ,
a n d  a  t � r e l e s s  c o m m � t m e n t  t o  a c h � e v � n g  y o u r
r e a l  e s t a t e  g o a l s .
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A N D R E A  M .  S M I T H



Let's Build Wealth
PHASE 1

“Select�ng the r�ght agent �s truly the

most essent�al step.”



GET YOUR FINANCES IN ORDER

FIND THE RIGHT MORTGAGE FOR YOU

PREAPPROVED FOR MORTGAGE
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Andrea M. Sm�th

Before making any moves, consult  with your agent on which
route of purchasing/investing is best.  Agents provide

invaluable information on market trends, programs and
strategizes on navigating your journey. 

SPEAK WITH YOUR AGENT

With your agent and lender,  perform a rough analysis on your
f inancial  status. Understand how increasing credit  scores and

decreasing debts can affect interest rates and monthly
mortgage payments.

Be ready for your CASH-TO-CLOSE amount.  Understand that
this f igure is a combination of down payment, closing costs,

minus any incentives and deposits.  This amount may differ with
various loan products.

SAVE!

With your agent and lender,  decide on the best type of loan for
property and pockets!

The majority of mortgages in the U.S. are conventional,  FHA,
USDA and VA loans. Evaluate and understand the differences. 

Having a f irm grip on your f inances, obtain an off icial  pre-
approval and begin the home shopping process.
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the starth o m e  b u y e r  r o a d - m a p

Your Trusted Broker

404.447.1935

andrea@amspr�merealty.com

www.AMSPr�meRealty.com

https://www.rocketmortgage.com/learn/fha-loans
https://www.rocketmortgage.com/learn/fha-loans


Let's Build Wealth
PHASE 2

Pr�ce & Locat�on



T h e  M a r k e t  P u l s e

The most p�votal  step of bu�ld�ng wealth �s dec�d�ng
what type of property to purchase and the locat�on.

BuyDec�d�ng what & where to

W h y  D o  Y o u  W a n t  t o  B u y ?

E a c h  j o u r n e y  b e g � n s  w � t h  t h e  " w h y . "  I s  � t  b e c a u s e  y o u ' r e  t � r e d
o f  p a y � n g  r e n t  t o  a  l a n d l o r d  e v e r y  m o n t h ?  P e r h a p s  y o u ' r e
s e e k � n g  a  m o r e  p e r m a n e n t  p l a c e  t o  h a n g  y o u r  h a t ?  

F o r  m a n y ,  � t ’ s  t h e  p r o s p e c t  o f  v � e w � n g  a  h o m e  a s  a n
� n v e s t m e n t ,  a  p l a c e  t h a t ,  w � t h  t � m e ,  g r o w s  � n  v a l u e .  
A l l o w  y o u r  w h y  t o  d � r e c t  y o u r  p a t h .

A f f o r d a b � l � t y  � s  K e y !

M a n y  t � m e s ,  t h e  p u r c h a s e  p r � c e  w � l l  f u n n e l  p r o p e r t y  t y p e s
a n d  l o c a t � o n s .  G e n e r a l l y ,  � t s  d e s � r e d  t o  o b t a � n  a n  a f f o r d a b l e
h o m e  � n  a  g r o w � n g / p r o g r e s s � n g  a r e a .

T h � s  � s  t h e  s e c r e t  s a u c e  o f
N E W  C O N S T R U C T I O N .  I n  m o s t  
c a s e s ,  n e w  h o m e s  c r e a t e  n e w  
t h r � v � n g  c o m m u n � t � e s .  T h e  
p e r f e c t  r e c � p e  f o r  b u � l d � n g
e q u � t y  a n d  l o n g  t e r m  w e a l t h .

A r e  h o m e s  s e l l � n g  r a p � d l y ,  
o r  � s  � t  m o r e  o f  a  s l o w  d a n c e ?  
K n o w � n g  t h e  m a r k e t  d y n a m � c s  y o u ' r e  
s t e p p � n g  � n t o  c a n  � n f o r m  y o u r  n e g o t � a t � o n  s t r a t e g � e s  a n d  s e t
e x p e c t a t � o n s  f o r  p r � c � n g  a n d  e q u � t y  g r o w t h .
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Let's Build Wealth
PHASE 3

Clos�ng the deal!



neighborhoodC h o o s � n g  a

B e y o n d  t h e  p u r c h a s e  p r � c e ,  m a r k e t  p u l s e
a n d  t h r � v � n g  n e w  s u b d � v � s � o n s ,  b u y e r s
s h o u l d  c o n s � d e r  a d d � t � o n a l  f a c t o r s .

T h e  q u a l � t y  o f  l o c a l  s c h o o l s  c a n  � m p a c t
h o m e  v a l u e s ,  e v e n  f o r  t h o s e  w � t h o u t
c h � l d r e n ,  m a k � n g  � t  a  s � g n � f � c a n t  f a c t o r
t o  c o n s � d e r .

S C H O O L  D I S C T R I C T

I n v e s t � g a t e  l o c a l  c r � m e  r a t e s  a n d  s a f e t y
r e c o r d s .  T h � s  d a t a  � s  u s u a l l y  a c c e s s � b l e
o n l � n e  o r  t h r o u g h  l o c a l  l a w  e n f o r c e m e n t
a g e n c � e s .

S A F E T Y  A N D  C R I M E  R A T E S

E x p l o r e  t h e  l o c a l  a m e n � t � e s  a v a � l a b l e ,
� n c l u d � n g  p a r k s ,  c o m m u n � t y  c e n t e r s ,
l � b r a r � e s ,  a n d  f � t n e s s  c e n t e r s .

A M E N I T I E S

C o n s � d e r  t h e  p r o x � m � t y  t o  w o r k ,  s c h o o l s ,
s h o p p � n g ,  d � n � n g ,  m e d � c a l  f a c � l � t � e s ,  a n d
a n y  o t h e r  p l a c e s  y o u  f r e q u e n t l y  v � s � t .  F o r
� n v e s t m e n t  p u r p o s e s ,  c o n s � d e r  d � s t a n c e
t o  m a j o r  c � t � e s  f o r  c o m m u t � n g .

C h o o s � n g  a  N e � g h b o r h o o d

C o n t a c t  t h e  l o c a l  c � t y  p l a n n � n g  o f f � c e  t o  � n q u � r e  a b o u t  a n y  u p c o m � n g
d e v e l o p m e n t s  t h a t  c o u l d  � n f l u e n c e  f u t u r e  p r o p e r t y  v a l u e s .

F U T U R E  D E V E L O P M E N T S

I m m e r s e  y o u r s e l f  � n  t h e  n e � g h b o r h o o d  a t  v a r � o u s  t � m e s  a n d  d a y s  t o
t r u l y  g a u g e  t h e  c o m m u n � t y ' s  a t m o s p h e r e .  E n g a g � n g  � n  c o n v e r s a t � o n s
w � t h  l o c a l  r e s � d e n t s  c a n  o f f e r  v a l u a b l e  � n s � g h t s .

N E I G H B O R H O O D  C U L T U R E
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Builder...A s k  y o u r  

W h a t  a r e  y o u r  b u y e r  � n c e n t � v e s ?  R a t e s ,  c l o s � n g  c o s t s ?

W h a t s  t h e  e s t � m a t e d  t � m e l � n e  f o r  c o m p l e t � o n ?

H o w  m u c h  � s  t h e  d e p o s � t ?  W h a t  a r e  t h e  t e r m s ?

H o w  o f t e n  w � l l  y o u  c o m m u n � c a t e  t h e  p r o g r e s s ?

W h e n  c a n  I  h a v e  a n  � n d e p e n d e n t  � n s p e c t � o n ?

W h a t  s e p a r a t e s  y o u  f r o m  o t h e r  b u � l d e r s ?

W h a t  � s  y o u r  w a r r a n t y  p o l � c y ?

W h a t  c u s t o m � z a t � o n s  c a n  I  m a k e ?

Research�ng the bu�lder for your new home �s a cruc�al step �n
ensur�ng the success of your �nvestment. Beg�n by seek�ng
recommendat�ons from your agent, fr�ends, fam�ly, or
colleagues who have recently bu�lt homes. Onl�ne rev�ews and
test�mon�als can also prov�de valuable �ns�ghts �nto the
reputat�on and rel�ab�l�ty of potent�al bu�lders. 

Ver�fy the bu�lder's credent�als, �nclud�ng l�censes and
cert�f�cat�ons, to ensure they meet �ndustry standards. V�s�t
prev�ous subd�v�s�ons, assess the�r craftsmansh�p and style
compat�b�l�ty w�th your v�s�on.



T � m � n g  � s  c r u c � a l ,  h o w e v e r ,  w e a l t h  c a n  b e  a c h � e v e d  y e a r - r o u n d .
O p t  f o r  v a l u e - a d d � n g  u p g r a d e s  a n d  c u s t o m � z a t � o n s  t h a t  e n h a n c e
t h e  p r o p e r t y ' s  a p p e a l .  V � e w  t h e  h o m e  a s  a  l o n g - t e r m  � n v e s t m e n t ,
h o w e v e r ,  u n d e r s t a n d  c e r t a � n  a r e a s  c a n  s e e  r a p � d  e q u � t y  g r o w t h
o v e r  s h o r t e r  a m o u n t s  o f  t � m e

T y p � c a l l y ,  a s  t h e  d e m a n d  f o r  h o m e s
w � t h � n  t h e  s u b d � v � s � o n  � n c r e a s e ,  s o  d o e s
t h e  p r � c e s .  T h � s ,  a l o n g  w � t h  o t h e r
f a c t o r s ,  c r e a t e s  e q u � t y  f o r  t h e  e a r l y
b � r d s .  

I n  f a v o r a b l e  m a r k e t  c o n d � t � o n s ,  s o m e  o f
o u r  c l � e n t s  h a v e  e a r n e d  o v e r  $ 1 0 0 k  � n
e q u � t y  w � t h � n  o n e  t o  t w o  y e a r s .  A g a � n ,
g r o w t h  d e p e n d s  o n  t h e  d e m a n d  a n d
m a r k e t  c o n d � t � o n s .

Build Wealth
U n d e r s t a n d � n g
h o w  t o

C o m m u n � t y  P h a s e

I t ’ s  � d e a l  t o  p u r c h a s e  a  h o m e  w � t h � n
t h e   s u b d � v � s � o n ’ s  f � r s t  r e l e a s e / p h a s e
o f  c o n s t r u c t � o n .  I t ’ s  o f t e n  a  s c a r y
p r o c e s s ,  a s  t h e  n e � g h b o r h o o d  h a s n ’ t
q u � t e  s h a p e d  o u t  y e t ,  b u t  t h e  e a r l y
b � r d  a l w a y s  g e t s  t h e  w o r m !

S e l l  &  R e p e a t

T h e  e q u � t y  � s  c o n v e r t e d  � n t o
d o l l a r s  o n c e  t h e  h o m e  � s  s o l d .
S t � c k � n g  c l o s e  w � t h  y o u r  a g e n t ,
m o n � t o r � n g  m a r k e t  c o n d � t � o n s  w � l l
e n s u r e  y o u  l � s t  a n d  s e l l  y o u r  h o m e
f o r  m a x  p r o f � t .  A n d  t h e  c y c l e
c o n t � n u e s . . .

P r � c e  I n c r e a s e s



N O T E S



A N D R E A  M .  S M I T H
Y O U R  T R U S T E D  B R O K E R
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