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The Coronavirus has taken a toll on all of us. Some more than others.

Some have been furloughed or laid off and lost their income.

Some have had to close their business or adjust their services.

And some have had to suspend their plans to buy or sell a home in 
Harrisonburg.

I was one of those people.

About a month ago, my family was in the process of purchasing a 
new home in Bridgewater. Our forever home. It had the layout we 
wanted, plenty of room for the kids, a space perfect for my wife’s 
photography studio, and even a separate apartment we could rent 
out to supplement the mortgage. We submitted an offer and 
negotiations had begun.

We were getting our house ready to put on the market and 
everything was going according to plan…

And then the virus hit. And we decided to wait.

Both of us are self-employed, and with the virus creating so many 
unknowns at that moment, we just weren’t willing to enter into that 
kind of financial uncertainty.

IT’S TIME TO MOVE
BUT…

Want help?
Schedule a free 
15m chat with me 
below

BOOK A CALL

"I'm really stressed about getting the timing right between selling our 
place and finding a new home. I just can't shake the fear of us selling 
too fast and ending up with nowhere to go."

"The whole idea of fixing up our house to sell it is just so daunting. I 
know we need to do it to get a good price, but thinking about the 
chaos it's going to cause at home is really worrying me."

"Trying to find a new home that's in our budget and ticks all our 
boxes feels almost impossible right now. The market here in Central 
NJ is so tough, and I don't even know where to start."

Improperly managed home transitions will be stressful.

Many folks don't realize just how tricky it can be to sell their place 
and buy a bigger one at the same time. 

If you get the timing wrong, you could end up with a bunch of 
showings that go nowhere, or worse, stuck paying for a temporary 
spot or storage.

Plus, if you don't prep and market your house right, you might sell 
it for less than it's worth, which can really throw off your budget 
for your new home.

Tears may be shed.

People assume moving just has to be a stressful mess. 

They've bought into this idea that selling your place and buying 
another is going to turn their life upside down, be super 
overwhelming, and cost an arm and a leg. 

I mean, there was this Zillow study that even found a third of 
sellers end up crying at some point during the whole thing.

https://calendly.com/claudiadunn/15m-free-consultation-call


The Coronavirus has taken a toll on all of us. Some more than others.

Some have been furloughed or laid off and lost their income.

Some have had to close their business or adjust their services.

And some have had to suspend their plans to buy or sell a home in 
Harrisonburg.

I was one of those people.

About a month ago, my family was in the process of purchasing a 
new home in Bridgewater. Our forever home. It had the layout we 
wanted, plenty of room for the kids, a space perfect for my wife’s 
photography studio, and even a separate apartment we could rent 
out to supplement the mortgage. We submitted an offer and 
negotiations had begun.

We were getting our house ready to put on the market and 
everything was going according to plan…

And then the virus hit. And we decided to wait.

Both of us are self-employed, and with the virus creating so many 
unknowns at that moment, we just weren’t willing to enter into that 
kind of financial uncertainty.

Want help?
Schedule a free 
15m chat with me 
below

BOOK A CALL

You’ve been lied to.

If you've got a good plan and expert advice, it makes a huge 
difference. 

Most of the stress and drama, like the tears mentioned in that 
Zillow study, usually come from not being ready or trying to do it 
all on your own. 

With a solid strategy and some professional guidance, you can 
skip a lot of that trouble and actually have a smooth transition to 
your new home.

Drumroll please.

Say goodbye to the chaos typically associated with moving and 
welcome a new era of hassle-free home transitions.

We'll start by checking out your current home and goals, making 
sure everything's set up for success. 

Once we hit the market, we'll use smart marketing to bring in the 
right offers with minimum fuss. 

Alongside, we’ll find your dream home that fits your timeline. 

In the end, we'll sync up both deals to make sure you transition to 
your new place without a hitch.
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HI, MY NAME IS
CLAUDIA
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As a child, I was inspired by my grandmother, who not only lived 
in an apartment building but also owned it. 

Her savvy in optimizing wealth through real estate sparked a deep 
fascination in me. 

Now, with over a decade of experience in Central NJ’s real estate 
market, I am committed to helping families navigate their real 
estate journey. 

My approach is rooted in a comprehensive understanding of 
market trends and proven strategies, honed to ensure smooth 
and profitable transactions.

Real estate for me is more than just a profession; it's a means to 
continue a legacy of empowering others. 

It's about helping people like you build generational wealth and 
secure a future they dream of. 

Each day as a Realtor, I am driven by a mission that was ignited in 
my youth – to educate and guide my clients in making informed 
decisions that transform houses into cherished homes and pave 
the way for financial stability and growth.
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1. Consultative Planning: We will dive into understanding your 
current real estate situation and what's happening in the 
Central NJ market. We'll chat about your goals and needs, and 
then put together a plan that's just right for you, making sure 
we're all on the same page for a smooth and hassle-free selling 
and buying experience.

2. Prepping for Success: Getting your home ready for sale with a 
few touch-ups, decluttering, and staging not only shows it off 
in the best light but also attracts serious buyers, helping it 
stand out and draw better offers in a competitive market.

3. Precision Promotion: We use tailored marketing and selling 
techniques to attract qualified buyers in Central NJ, maximizing 
exposure for better offers, a smoother selling process, and 
higher chances of success.

4. Strategic Home Hunting: We go on a targeted hunt for your 
next dream home, taking into account what you like, your 
budget, and where you want to live, using our market 
know-how and connections to make sure we find the perfect 
match, saving you time and stress in the process.

5. Seamless Transition: We make sure the sale of your current 
home aligns perfectly with buying your new one, handling all 
the timelines and logistics. This way, you can move seamlessly 
without needing temporary housing, saving time, money, and 
hassle.
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THE OUTCOME
REAL RESULTS
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Take the Reno Family for example.

Kim and her family wanted to upgrade from their starter home to 
accommodate their growing kids and storage needs. 

Their goal was to buy a new home first, preferably within 20 
minutes of their current one, in a good school district, all for 
$750,000 or less. 

They wanted to time the sale of their starter home perfectly, 
avoiding storage costs and double mortgage payments.

Despite the competitive market and low inventory, we devised a 
strategy. 

We delayed showings until a grand open house, attracting over 
100 families and resulting in 26 offers, $94,000 above asking. 

We secured a beautiful spacious home in Milltown despite 
multiple offer (we weren’t the highest). 

They closed on their new home and, after just two weeks of 
moving, closed on their sale - perfect timing.

Aida is another great example.

Aida had recently purchased a home in Colonia when unforeseen 
family circumstances led to a relocation. 

Finding an affordable, move-in-ready home to accommodate her 
family was vital. 

Without the means to buy before selling, we selected the best 
offer with flexible closing terms from the multiple received.

We negotiated for her to stay in her current home for free after 
closing, providing the funds for her down payment and ensuring a 
smooth transition to her new home without the need for storage.
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WHAT SHOULD YOU
DO NEXT?

BOOK YOUR FREE 
CONSULTATION CALL

By taking the time to do the proper preparation, research, and 

planning, not only did each of these homeowners relieve a ton of 

stress, they sold their home for the most money possible in the 

shortest amount of time.

If you want to experience this yourself and explore your options, 

book a free 15 minute strategy call to discuss your situation. 

Get answers to any questions you have about preparing your 

home for market, discuss costs, timelines, goals, procedures, and 

more to see if working together is the right path forward.

- Claudia Dunn, Realtor

Guiding effortless home transitions while maximizing returns in 

Central NJ

Best Realty

Cell: 732.939.6976

Office: 732.819.8895

claudiadunnrealestate.com
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