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Why Buyers Choose The Freund Group

Our People, Our team is wired to put our clients' best interest first. Our
agents are known for their unmatched integrity and expertise. Our
support staff members are dedicated to your success and have

earned the finest reputation in the industry.

Our Systems, From the time you sign the agreement our process and

procedures ensure an unmatched experience for our clients.

Let us show you why we are Your Friends In Real Estate.

A

Our Track Record,
Collectively our team has
thousands of happy and
satisfied clients and our
goal is to make you next.
And most importantly, our
properties sell faster and
for more money than the
average of homes for sale
in the Houston Association
of Realtors' MLS in our
area.

Connect with us

thefreundgroup

f the freund group
in the freund group
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TAMMI [E

MEET freuno B

Tammi Freund's illustrious real estate career began in 1991 when she
obtained her license and became a Realtor. Her dedication and expertise
were evident from the start, earning her the prestigious "Rookie Of The
Year" award in her first year. Over the years, Tammi has amassed a wealth
of accolades, including various awards that showcase her exceptional
skills and unwavering commitment to her clients.

Her crowning achievement is
a testament to her passion for
real estate, extensive market
knowledge, and continuous
pursuit of excellence. With
decades of experience,
Tammi Freund remains a
trusted advisor in the dynamic
world of Texas real estate.

14

We had a great experience
working with the Freund
Group! John and Tammi
Freund we’re always
available to answer any of
our questions and made
the whole buying process
SO easy...
-Jamie A. D]

- TEAM LEADER
M: 281.686.4109
tammi@freundgroup.com
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We let our clients
do the talking.

14

Roxanne Gillum helped us every step of the way to find our dream home, her experience and
knowledge in real estate helped guide us through the process of buying our first home. I'm
looking forward to working with her again and I highly recommend anyone looking for a home
to call The Freund Group...

MICHAEL A. | BUYER

We absolutely loved working with John Freund. He was very knowledgeable, always
available, and quick to respond to any questions or requests that we had. He made
the house buying process super smooth and kept us informed about each step along
the way. We felt comfortable in his hands and I would Recommend him and his team
to anyone I know.

JAMIE | BUYER

Traci is friendly, dedicated, flexible, very responsive, always available, and relentless in
the search for just the right home for you. I would her a thousand times over again

EUGENE | BUYER

I had a great home buying experience. Yessica Martinez was so professional, kind and
patient with me and a pleasure to work with. She showed me a home so fast when I saw
one I liked. When I finally found the perfect home she gave me excellent advise on how
to give the best offer so I would get the house. I got the perfect house for me and I
appreciate all her help. She’s the best!

KENDRA J. | BUYER

)
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14

This was my first time using Tammi Freund and her group. My family has used her for years and now
I see why. She makes you feel comfortable knowing she knows the ins and outs of the business. She
took majority of the stress away from buying a home. She doesn't put pressure on you or make you
feel uneasy. She made me feel good and secure about my decision and took care of everything

behind the scenes...which is no small task. I'd recommend Tammi Freund to everyone. You can't go
wrong with her many years of knowledge in this field, and she stays up to date. Her team is also on
top of their game. I was amazed at how fast they get back to you through email or phone. I will
forever use Tammi Freund and her team. Thank you!

JACLYN | BUYER

I thank God that I was assigned KATIE DVORAK as my agent! She assisted me thru the entire
process and kept me informed every step of the way. ONE day Prior to Closing, the Lender,
PennyMac, decided not to approve the loan. This meant I was going to lose over $7,000 dollars
that I had already given in earnest money. She immediately jumped in and was able to get
Gateway Mortgage o my case. They approved and closed the loan in 5 days! I also want to
thank Todd and Erica Brinkley of Gateway Mortgage for their quick action (also Military
Veterans). I highly recommend Katie Dvorak who went above and beyond her duties to assist
this old Veteran. THANK YOU KATIE!!

ABEL G. | BUYER

Dani worked with me for months. She showed me multiple properties and always was
happy and upbeat. It shows that she really loves her job and helping people. Dani
made this beautiful drawn-out process more bearable. In the end everything worked
out okay and I am happy with the property we bought.

MICHAEL M. | BUYER

b/
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https://www.har.com/search/homelookup?mlsnum=4368536&cid=FREUNDTA
https://www.har.com/search/homelookup?mlsnum=4368536&cid=FREUNDTA
https://www.har.com/search/homelookup?mlsnum=4368536&cid=FREUNDTA

Meet The Team.

-

Team Leader

|
lI'\ammi reun
REALTOR®

SRES- Senior Real Estate Specialist
ASP (RE)- Accredited Staging
Profesional

SFR- Shortsale Foreclosure
Specialist

Marketing Director

Ashlyn Jackson

Ashlyn creates a marketing
strategy for the team's listings
to ensure our clients receiving
excellent exposure. She also
executes the team's marketing
strategy and maintains the
team's social media presence.

Administrative

Assistant

Rayanne Dwyer

Operations Manager

John Freund
REALTOR®

CLHMS- Certified Luxury
Marketing Specialist

Client Care Specialist

Brianna Dwyer
Brianna is dedicated to
following up with clients and
matching them with an agent
who would be the best fit.
Brianna also checks in on our
clients to ensure they are
receiving exceptional service.

Rayanne efficiently manages
tasks and supports daily

operations.
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Meet The Team.
Agents

Yessica Martinez Roxanne Gillum
REALTOR® REALTOR®

Keith Gullo
REALTOR®

Jennifer Carpenter Sarah Canﬁeld

REALTOR® REALTOR®

A THE
TG e | @ reatty
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Meet The Team.
Agents

Katie Dvorak " Dani Lenior
REALTOR® , REALTOR®

Lupita Lesser
REALTOR®

Lauren Dehoyos Marian Jefferson
REALTOR® REALTOR®

THE
g;my @ realty
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Our Commitment to Our Clients

By implementing these strategies and leveraging our experience and
expertise, we empower our buyers to navigate the challenges of current
market with confidence and success.

o We work closely with our buyers to understand their priorities,
preferences, and non-negotiables.

e We prioritize keeping our clients informed about new listings as soon as
they hit the market.

o We Research Off-Market Inventory, tapping into exclusive listings
through an extensive network.

« We use Creative Search Strategies, utilizing innovative methods to
uncover hidden gems.

o We evaluate the property to help identify potential financing issues
upfront.

 We view properties with an unbiased perspective, assessing both their
positive attributes and potential drawbacks from an investment
standpoint.

Ensuring the best outcome for our buyers, especially in the face of
affordability challenges created by rising prices and current interest rates
is a priority for me as a seasoned realtor. Here's how I would approach this:

o We perform comprehensive analyses to determine fair market value for
properties of interest.

o We craft compelling offers with strategic pricing and terms based on
our clients needs and wants.

o We leverage our negotiation skills to advocate for the best possible
deal on behalf of our buyers.

o« We work closely with our lending partners to explore financing options
and help identify the best mortgage products available to them.

o We explore creative solutions to help our buyers work within their
budget without compromising on their housing.

o We prioritize transparency and integrity in representing our clients,
providing honest and objective advice.



Our Commitment to Our Clients

By offering proactive guidance, expert advice, and strategic negotiation
support, We help our clients navigate the home inspection process with
confidence and peace of mind. Our goal is to ensure that they are fully
informed about the condition of the property and equipped to make
sound decisions that align with their goals and priorities.

« We provide pre-inspection guidance, identifying potential problems
early on.

o We provide inspector referrals, connecting clients with reputable
inspectors that have proven themselves with other clients.

o We leverage our negotiation skills to assist our clients to reach an
agreement with the seller to address any significant issues discovered.

To prevent closing delays and ensure a smooth transaction process,
We employ a proactive approach supported by dedicated
professionals and streamlined processes:

« We have a Dedicated Transaction Coordinator overseeing all aspects of
the transaction.

o Whenever possible, we leverage partnerships with trusted mortgage
and title professionals to facilitate a smooth closing process.

« We maintain open and regular communication with the parties involved
in the transaction, including the buyer, seller’s agent, lender, and title
company.

» Ifissues or challenges do arise during the transaction process, we take
a proactive approach to problem-solving. We work diligently to find
solutions that keep the transaction on track and minimize delays.

AT THE .
TG e | @) reaty
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Your Home Search Journey

Congratulations on embarking on the exciting journey of buying a new home.
Searching for the right home is an exhilarating experience, but it can also be
overwhelming if not planned out.

Define Your Needs and Wants:

Before you start browsing listings, we will toke the time to define your needs and wants, Consider
factors like location, the number of bedrooms and bathrooms, your budget, and any specific features
or amenities you desire. This will help narrow down your search and make it more efficient.

Online vs. In-Person Search:

The modern home search often begins online, with countless listings available on websites and apps.
While online research is valuable, nothing beats visiting homes in person. As a homebuyer, you'll
encounter various sources of property listings, including FSBO, open houses, builders, MLS,
foreclosures, and online portals like Zillow. Your real estate agent is your key ally in navigating these
sources, providing expert guidance, access to exclusive listings, negotiation skills, and support to
ensure you find the right home with confidence.

Be Patient:

Finding the right home can take time. Be patient and decide what you can and cannot compromise
on. It may be difficult to find everything you want in one particular home. On the other hand, don't
worry it is too fast if you find what you want the very first day you go out looking or the very first
home you look at.

It does happen.

Stay Open-Minded:

While it's important to have a clear vision of what you want, it's also essential to stay open-minded.
Sometimes, a property may surprise you, offering features or potential that you hadn't initially
considered.

Research the Neighborhood:

Don't just focus on the property; pay attention to the neighborhood too. Research factors like
schools, safety, amenities, commute times, and future development plans. A great home in a not-so-
great neighborhood may not be the best choice.

Keep Your Emotions in Check:

It's easy to get emotionally attached to o home, but try to remain objective. If a deal falls through or
negotiations don't go your way, remember that there will be other opportunities. Don't let emotions
cloud your judgment. It is imperative that all partners are on the same page. Be sure to talk things
through before making major decisions. You may want to tell everyone that you're buying a home as
your understandably excited or stressed just know you may receive a lot of well meaning but
misguided information always reach out to your Realtor with questions.
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The Buying Process

FIND A ANALYZE YOUR

OBTAIN FINANCIAL
REALTOR NEEDS IN A
YOU TRUST sl CONSULTATION sy PRE-APPROVAL
DECIDE TO WORK FROM LENDER
@ TOGETHER l
CONTRACT OFFER TO
HOME
ACCEPTANCE i g
iy
COMPLETE

INSPECTIONS il LOAN sl APPRAISAL

REQUIREMENTS l

CLOSE & WALK OBTAIN
FUND e THROUGHS A AF’llz’ORg\\.JfAL

@ v

q RECEIVE THE
KEYS!
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B

TIG  BUYER QUESTIONNAIRE

Name(s):

Current Address:

Email:

Phone:

Email:

Phone:

Preferred Method for Contact: PHONE
How Did You Hear About Us:

Are You a First Time Home Buyer:
Currently Own or Rent:

Lease Dates:

Are You Pre-Approved:

Lender Name:

Do You Need a Lender Referral:

TEXT EMAIL

Home to Sell:

Price Range:

Down Payment:

What is the desired time frame to be in your new home:

Availability to View Homes:

Would You Like to Receive Listings Via Email:

Notes:

13



P
TG CRITERIA

Town(s) You Work in:

Commute a Factor:

Preferred Towns/Neighborhoods/Schools:

Type of Home: CONDO SINGLE INVESTMENT

Style:

Age(Less than 30 Years, New Construction, Any):

# of Bedrooms:

Preferred Square Footage: @ Move in Ready Fixer Upper Needs Work

Any Special Features Preferred, Like to have/Must Have(Master Bath, Like
to Have/Flexible on, Pool, Garage):

Notes:
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But 1st, Get Pre-Approved

Be Ready to Make an Offer

House shopping is an exciting time!

Get pre-approved for a loan first so you can be ready to make an offer when you find
a home you love.

PRE-QUALIFIED VS. PRE-APPROVED

Pre-Approved

In order to be pre-qualified, a lender may or may not check your credit score
and won't require documentation, only going off what you tell them. This will
give you an idea of what you could qualify for, but when you're serious
about buying, you'll need to get pre-approved.

VS.

Full Credit Approved

To be pre-approved, the lender will pull your credit and ask you for
documentation to verify your finances. Before making an offer on a house, it
is best to get pre-approved to show sellers your offer is serious and that a
lender has already approved you for enough money to purchase the home.

15



Mortgage Guide

Which Type of Loan is Right for You?
CONVENTIONAL LOAN

The most common type of home loan, which is offered through private lenders

FHA LOAN

Loans designed for those with high debt-to-income ratios and low credit scores,
and most commonly issued to first-time homebuyers. Offered by FHA-approved
lenders only and backed by the Federal Housing Administration.

VA LOAN

Loans designated for veterans, spouses, and reservists, offered through private
lenders and guaranteed by the U.S. Department of Veteran Affairs.

USDA LOAN
Loans for homebuyers in designated rural areas, backed by the U.S, Department
of Agriculture.
DPA GRANTS

Down payment may be available if qualified.

TYPE OF LOAN DOWN TERMS MORTGAGE MINIMUM
PAYMENT INSURANCE |[CREDIT SCORE
. 15-30 ON DOWN
CONVENTIONAL 3-20% VEARS PAYMENTS 620
UNDER 20%
15-30 OR 11 YEARS
FHA 3.5%-20% VEARS | OR LIFE OF 500
THE LOAN
15-30
NONE YEARS PMONE
15-30
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The Loan Process

Things to Expect and Avoid

10 QUESTIONS TO ASK YOUR LENDER:

1. How much can | borrow to buy a home?

2. How much money do | need to put down?

3. What's the interest rate?

4. What's the difference between a fixed-rate and an
adjustable-rate mortgage?

5. How many points does the rate include?

6. When can | lock in the interest rate?

7. What are my estimated closing costs?

8. Are there additional costs/fees that | should know
about?

9. Can you estimate when closing will be?

10. What could delay my closing?

EXPECT TO:

« Submit paystubs

« Submit bank statements (complete
with all pages)

» Keep copies of all documents
submitted to processing

» Continue to pay all your debt and
loans on time

« Call your loan officer with questions
Or CONncerns

DON'TS:

« Making large cosh deposits without
documentation

» Making large purchases on your credit cards

« Co-signing o loan for anyone

» Changing bank accounts

- Applying for new credit cards

- Gaps in employment

- Don't change Jobs

» Don't moke Major Purchases

« Don't cancel your credit cards

» Don't change Banks

- Don't schedule a vacation before the closing
or because of potential delays, shortly ofter

closings

DO'S:

+ Do keep paying your bills

« Do keep your personal documents
handy

+ Do read your disclosures

+ Do Avoid overdraft fees on bank
account

« Stay in touch with your lender!
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Loan Application Checklist

Documents Typically Required by Lenders

To determine loan eligibility, lenders typically require the following types of documents
from each applicant

INCOME DOCUMENTS

Federal tax returns: last 2 Years

W-2s: last 2 years

Pay stubs: last 2 months

Any additional income documentation: pension, retirement, child support,
Social Security/disability income award letters, etc

ASSET DOCUMENTS

| Bank statements: 2 most recent checking and savings account statements
401(k) or retirement account statement and summary
Other assets: statements and summaries of IRAs, stocks, bonds, etc.

OTHER DOCUMENTS

Copy of driver's license or ID and Social Security card

Addresses for the past 2-5 years and landlord's contact info if applicable [
Student loan statements: showing current and future payment amounts
Documents relating to any of the following if applicable: divorce, bankruptcy,
collections, judgements or pending lawsuits



Estimated
Costs

The following is an estimate of
the costs typically associated
with the purchase of a home.

(octual charges can be maore or less)

Prior to
Closing

1. Earnest Money
Typically 1% of Offer Price - Credited at
Closing

2. Option Money

Depends on Sales Price

3. Inspection

$400-$800
Differs according to the size of
the property & specialized inspections

Paid at
Closing

1% - 2% of Loan

Lender Processing &
Underwriting Fees

$500 - $1,000

Title Company Fees

Bosed on the value of the property.

Homeowners Insurance

Vaories bosad on the property.

Tax Reserve Fund

A minimum of two months of estimoted toxes ploced into
escrow if required by the lender, depending on the timing
af closing,

HOA Transfer Fee

Land Survey

$400-3500 for typical subdivision

Down Payment
3.5% minimum for FHA

5% minimum for conventional
0% wia

4. Appraisal
$500-3600
Paid to the lender

19



Mistakes To Avoid:

When Applying For A Mortgage

« Quit or change your job

+ Your name doesn’t match your |ID

« Buy any big-ticket items or co-sign for anything

« Charge credit cards up

» Take cash advances off credit cards for earnest money
or anything else

« Make cash deposits

« Forget to obtain or request a gift letter or provide info
on child support, alimony, wage garnishments or any
other payroll reduction

« Delay paperwork because you are frustrated by the
frequency and number of requests from the mortgage
company

 Find a lender on the internet that offers a .1 lower

interest rate and is 100% online

20



Home Inspection

We highly recommend that you have a professional home inspector conduct a
thorough inspection.

THE INSPECTION WILL INCLUDE THE FOLLOWING:

« Appliances » Ventilation

» Plumbing » Roof & Attic

« Electrical » Foundation

« A/C & Heating » General Structure

The inspection is not designed to criticize every minor problem or defect in the home.
It is intended to report on major damage or serious problems that require repair.
Should serious problems be indicated, the inspector will recommend that a structural
engineer or other professional inspect it as well.

Your home cannot “pass or fail" an inspection, and your inspector will not tell you
whether he/she thinks the home is worth the money you are offering, The inspector's
job is to make you aware of repairs that are recommended or necessary.

The seller may be willing to negotiate completion of repairs or a credit for completion
of repairs. or you may decide that the home will take too much work and money. A
professional inspection will help you make a clear-headed decision. In addition to the
overall inspection, you may wish to have separate tests conducted for termites, pool,
well/septic if present

In choosing a home inspector, make sure they are licensed by the Texas Real Estate
Commission. Get recommendations or check out their reviews. We recommend being

present at the inspection at least during the last 30 minutes. This is to your advantage.

You will be able to clearly understand the inspection report, and know exactly which
areas need attention. Plus, you can get answers to many questions. tips for
maintenance. and a lot of general infarmation that will help you once you move into
your new home.

Most important, you will see the home through the eyes of an objective third party.
The inspector will be able to advise you on what the major issues that should be
addressed with the seller.

21



FAQS

1. WHAT PRICE RANGE SHOULD | BE SEARCHING IN?

We recommend searching at or below your maximum budget. In order to be
competitive in multiple offer situations, you need to look comfortably below your
maximum budget in order to have the ability to offer over the list price or any seller
contributions if you need those.

2. HOW QUICKLY SHOULD | SEE A HOME | AM INTERESTED IN?
We recommend reaching out to us immediately to learn a specific home’s showing
instructions. Together we can decide on the soonest time for all parties.

3. CAN | SEND YOU HOMES | FIND ONLINE?

As one of our services to you we will be searching for homes daily and send those
that match your criteria to you not only from online sources but other sources as well.
We will be searching for properties daily and will send those to your email form a
portal. You can respond to those or send us links from any homes you may come
across also.

4, WILL YOU INFORM ME OF HOMES FROM ALL REAL ESTATE COMPANIES?

Yes, we work with all real estate companies. We will keep you informed of all homes.
We want to help you find your dream home, which means we need to stay on top of
every home that’s available on the market.

5. CAN YOU HELP ME FIND NEW CONSTRUCTION HOMES?

Yes, we can work with builders and get you the information you need to make a
decision. On your visits with the builder, we will accompany you. By using our services
with a new construction home purchase, you will receive the services we offer, as well
as those provided by the builder, at no additional cost. It is important that we
accompany you on your initial visit to the developer’s office in order for us to assist
you.
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FAQS

6. HOW DOES FOR SALE BY OWNER (FSBO) WORK?

Homeowners trying to sell their home without agent representation are usually doing
so in the hopes of saving the listing agent commission, but most understand they will
pay for buyer's agent commission. If you see a FSBO and want the advantages of our
services, let us contact the owner for you and make an appointment. Most of the time
the homeowner will work with an agent even though their home is not listed, since the
agent is introducing a potential buyer to their property. This ensures you are fairly
represented and receive all of the disclosures and documentation throughout the sale.

1. ZILLOW

Many buyers look at online sites to get pricing for homes. While we love and use sites
like Zillow and Homes.com, their analytics cannot take every factor into consideration
when pricing a home. They can't adjust for noisy, or messy neighbors, or the care of
the home. Also, if the neighborhood's market took a downturn or hit an upswing three
months ago, the six-month old sales won't be nearly as predictive of the value of the
houses. It's impeortant for you to be aware of this difference. Also- Zestimate means
NOTHING. Fun fact: the CEO of Zillow sold his home for $400,000 less than his home's
Zestimate!

8. HOW LONG IS A TYPICAL BUYING PROCESS ONCE UNDER CONTRACT?
A closing timeframe is typically 7-45 days from the date an offer is accepted,
depending upon if you are obtaining financing or paying cash. 30 days is most
common in our market.

9. WHEN SHOULD | MAKE AN OFFER?
When you find the home that is "talking to you". Usually you can feel it when you walk
through the home.

10. WHAT IS AN OPTION PERIOD?
The option period is a time usually 7 to 10 days that can be negotiated in the contract
to allow you to perform due diligence on the property.
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FAQS

11. IS THERE A COST FOR THE OPTION PERIOD?
Yes, depending on the price of the home we recommend $20 to $50 a day.

12. HOW MUCH SHOULD | OFFER?
If it is priced right and it's the right home for you, in today's market you should make
at least a full price offer if you want to be sure not to lose it.

13. WHEN SHOULD | HAVE INSPECTIONS?

We recommend budgeting $600-$800 for your standard home inspections. Inspections
should be scheduled as soon as possible after the contract is executed. It will take a
day or so to receive the report and after we may need a couple of days to negotiate
any repairs if necessary. This all needs to be done during the option period.

14. WHEN SHOULD | GET INSURANCE QUOTES?
Start getting quotes as soon as you can after the contract is executed. It is best to
have these before inspections if possible,

15. IS THERE ANYTHING | SHOUDN'T DO DURING THE HOUSE HUNTING PROCESS?
You should see our attached "Mistakes To Avoid When Shopping For A Home"

16. WHAT IF | HAVE TO SELL MY CURRENT HOME TO BUY?

We can offer to take a look at the current market value of your home and place it on
the market for you. We can facilitate a contingency offer if the seller on the new home
will entertain that or we also have some programs available that you may be able to
use that can assist in helping you buy before you sell.
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Making The Offer

FACTORS THAT CAN MAKE AN OFFER MORE ENTICING

In a competitive housing market, it's important to know where you'd like to be and
what you're willing to do to get there. We will work with you to understand what
may be needed to get your offer accepted in the current market, but it's equally

important for you to know what you're willing and not willing tc do. Below are
some elements that could get your offer accepted.

PUT IN A COMPETITIVE OFFER

> We will decide on a reasonable offer price based on:
> Current market conditions

> Comparable properties recently sold in the area

» The property value of the house

> The current condition of the house

PAY IN CASH VS. LOAN

Paying in cash versus taking out a loan offers a faster closing timeline and
less chances of issues arising, making it more appealing to sellers.

PUT DOWN A LARGER DEPOSIT

An offer that includes a larger earnest money and/or option fee deposit
presents a more serious and competitive offer.

SHORTEN INSPECTION PERIOD

Waive appraisal contingency/ Have a appraisal differential plan.

OFFER A SHORTER CLOSING TIME

An offer with a shorter timeframe for closing is generally more attractive to

sellers over one with an extended time period with a house sale contingency.
A typical closing timeframe is 30-45 days.

OFFER SELLER POSSESSION AFTER CLOSE

Also known as “seller lease back”

25



FAQS On Making The Offer

If | terminate my contract how do | get my earnest money back?

The title company will issue a refund check once all parties to the
transactions have agreed and signed an Earnest Money Release.

The option money is not refunded.

How long does the home inspection take and should | attend?
The inspector can take anywhere from 2 to 5 hours depending on
the home. It's a good idea to attend your home inspection.

What if the inspector finds things I'm concerned about?
We can ask the seller to repair these items. Keep in mind that most
sellers in this market do not perform minor repairs

What is Title Insurance?
It protects you from losses that could occur from items the title
company did not uncover when the title was researched

Is the closing date on my contract guaranteed?
No, many times the contract dates are moved back due to loan
processing delays.

Where does the closing take place?
Closing takes place at the title company that is agreed to in the
contract. Some title companies offer remote closings.

How do | pay the amount needed for closing?

Acceptable forms of payment are a wire or a cashier's check made
payable to the title company. They cannot accept cash or personal
checks.

26



Offer Accepted

WHAT'S NEXT

Once the seller has accepted your offer, both parties sign a sales agreement and you
are officially under contract.

PUT YOUR DEPOSIT INTO AN ESCROW ACCOUNT

Your earnest money deposit is due by the 3rd day by 5pm after the contract is
executed then will be put into an escrow account that is managed by a neutral third
party (typically a title company) who holds the money for the duration of the escrow
period. They will manage all the funds and documents required for closing, and your
deposit will go towards your down payment and/or closing cost which is paid at
closing.

OPTION FEE DEPOSIT TERMS

Like Earnest Money, Option Fee is due by 5:00 on the third day after the contract is
executed, to the title company.

GET INSURANCE QUOTES

You may need Hazard, Windstorm and Flood. (Best to do this prior to spending money
for inspections.

SCHEDULE A HOME INSPECTION

Home inspections are optional but highly recommended to make sure that the home
is in the condition for which it appears. Inspections are typically completed within the
first few days of your option period after signing the sales agreement.

RENEGOTIATE IF NECESSARY

The home inspection will tell you if there are any dangerous or costly defects in the
home that need to be addressed. You can then choose to either back out of the deal
completely, ask for the seller to make repairs, or negotiate a lower price and handle
the repairs yourself.

COMPLETE YOUR MORTGAGE APPLICATION

Once you've come to an agreement on the final offer, it's time to finalize your loan
application and lock in your interest rate if you haven't done so already. You may need
to provide additional documentation to your lender upon request.

LENDER WILL ORDER AN APPRAISAL

An appraisal will be required by your lender to confirm that the home is indeed worth
the loan amount. The appraisal takes into account factors such as similar property
values, the home's age, location, size and condition to determine the current value of
the property.
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Final Steps Before Closing

Underwriting

After your lender gets all your documents and the appraisal the loan package will be
submitted to the underwriter who makes sure the loan conforms to the guidelines of
the type of financing you are doing. Typically, underwriters take 48 to 72 hours. A full
approval the first time an underwriter sees the file is what we hope for but many times
the underwriter asks for explanations or additional documentation. When any
conditions are satisfactorily met and the underwriter approves the loan, we receive a
"Clear To Close”

You're Almost there!

Closing Disclosure

At least 3 days before closing, lenders are required to provide you with a Closing
Disclosure with your final loan terms and closing costs for you to review. Closing costs
for the buyer typically range from 2-5% of the purchase price, which can include
lender fees, lender's title insurance, and HOA dues if applicable.

We will go over the numbers

The title company will create your Settlement Statement and review the document
with both realtors and the lender (if not cash). Once it matches the lender instructions
and the purchase contract, | will call you to discuss.

Final Walk through

Within 36 hours of closing, we will do a final walk through of the home before signing
the final paperwork. This last step is to verify that no damage has been done to the
property since the inspection, that any agreed upon repairs have been completed,
and that nothing from the purchase agreement has been removed from the home.

Schedule Utilities- Once Clear to Close
Utilities:
Gas:

City Water:

Often takes at least a week for an appointment so order early!

Next Step: Closing!
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Closing Day

Congratulations, You Made it to Closing!

Closing is the final step of the buying process.

On the day of closing you'll be going over and signing the final paperwork, and
submitting a cashier’s check (or previously arranged wire transfer) to pay the
remaining down payment and closing costs.

When will | get the keys?

You will receive keys when the loan funds or as agreed by a temporary leaseback.
After buyers and sellers sign all closing documents and the sellers are moved out it is
typically within 48 to 72 hours. Unless otherwise agreed to by the parties.

Items to bring to closing

+ Government Issued Photo ID or valid passport
. Certified Funds or Cashier’s Check or wire

Upon funding of your loan property ownership is
officially transferred from the seller to the buyer.

Enjoy your new home!
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Customer Client

> If you are a CUSTOMER (no fiduciary If you are a CLIENT (fiduciary
relationship), an agent will: relationship), your agent will:

> Maintain loyalty to the seller's needs Pay full attention to your needs
> Tell the seller all that they know about yo Tell you all that they know about the seller

> Keep information about the seller Keep information about you confidential
confidential

Focus on choices that satisty your needs

> Focus on the seller-client's property
Provide material facts as well as

> Provide just the material facts professional advice
> Only provide price information that Provide price counseling based on
supports the seller's listing price comparable properties and their
professional insights
> Protect the seller
Protect and guide you
> Negotiate on behalf of the seller

Negotiate on your behalf
> Attempt to solve problems to the seller's

advantage and satisfaction ':j::;:- Attempt to solve problems to your
advantage and satisfaction

HIGHLY LIKELY TO RECOMMEND

We had a great experience working with the Freund Group! John and Tammi
Freund were always available to answer any of our questions and made the whole
buying process so easy. We knew we were in good hands. Will be using them for
all of our house buying/selling needs!
- Jamie A.
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The Strategy

WHY HAVE A BUYER REPRESENTATION

Buyers understand why sellers would hire an agent, so buyers need to understand that
the same logic holds true for them. Consider these facts:

“Every house you see for sale has a listing agent. Each seller has hired an agent to

represent them and their interests. That agent negotiates on the seller’s behalf, advises
them, and is required to keep their information confidential, among other duties. A
buyer’s agent does the same things for a buyer. Over 90% of buyers in our

marketplace have their own agent who they have hired to represent them.”

“The buyer and the seller have opposing interests in a real estate transaction, so it’s

important to have you own agent to make sure you’re protected. You wouldn’t use
your soon-to-be-ex spouse’s divorce attorney to negotiate for you, would you? You
would get your own attorney.”

“When you have conversations with a listing agent, everything you say or do can and

will be used against you during negotiations. That agent represents the seller, not
you.”
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How We Represent You as a Buyer

. Meet and Discuss Goals and Non - Negotiables
. Explain Agency Relationships
. Discuss Different Types of Financing Options
. Help Find a Mortgage Lender
. Obtain Pre-Approval Letter from Lender
. Provide Resources to Research crime in neighborhoods, school ratings, etc.
. Provide Overview of Current Market Conditions
. Discuss Earnest Money Deposits
. Explain Home Inspection Process
10. Educate About Local Neighborhoods
11. Discuss Foreclosures & Short Sales
12. Gather Needs & Wants of Next Home
13. Explain School Districts Effect on Home Values
14. Explain Recording Devices During Showings
15. Learn All Goals & Make A Plan
16. Create Internal File for Records
17. Send Homes Within Their Criteria
18. Start Showing Homes as Requested
19. Schedule & Organize All Showings
20. Gather Showing Instructions for Each Listing
21. Send Showing Schedule
22. Look for Possible Repair Issues While Showing
23. Gather Feedback After Each Showing
24. Update When New Homes Hit the Market
25. Share Knowledge & Insight About Homes
26. Guide Through Emotional Journey
27. Listen & Learn at Each Showing
28. Keep Records of All Showings
29. Update Listing Agents with Feedback
30. Discuss Homeowner's Associations
31. Discuss Transferable Warranties
32. Explain Property Appraisal Process
33. Discuss Multiple Ofter Situations:
34. Create Practice Offer to Help Prepare
35. Provide Updated Housing Market Data
36. Update on Any Price Drops
37. Discuss MLS Data at Showings
38. Find the Right Home
39. Determine Property Inclusions & Exclusions
40. Prepare Sales Contract When Ready
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How We Represent You as a Buyer

41.
42.
43.
51.
52.
53.
54.
55.
56.
57.
58.
59.
60.
61.
62.
63.
64.
65.
66.
67.
68.
69.
70.
71.
72.
73.
74.
75.
76.
77.
78.
79.
80.
81.
82.

Educate on Sales Contract Options

Determine Need for Lead-Based Paint Disclosure
Explain Home Warranty Options

Update Pre-Approval Letter with Each New Offer
Discuss Loan Objection Deadlines

Choose a Closing Date

Verify Listing Data Is Correct

Review Comps to Determine Value

Prepare & Submit Offer to Listing Agent
Negotiate Offer with Listing Agent

Execute A Sales Contract & Disclosures

Once Under Contract, Send to Escrow Company
Coordinate Earnest Money Wire Transfer
Deliver Copies to Mortgage Lender

Obtain Copy of Sellers Disclosures

Deliver Copies of Contract/Addendum

Obtain A Copy of HOA Bylaws

Keep Track of Copies for Office File

Coordinate Inspections

Meet Home Inspector at The Property

Review Home Inspection

Negotiate Inspection Objections

Get All Agreed Upon Repair Items in Writing
Verity any Existing Lease Agreements

Check in With Lender To Verify Loan Status
Check on the Appraisal Date

Negotiate Any Unsatisfactory Appraisals
Coordinate Closing Times & Location

Make Sure All Documents Are Fully Signed
Verify Escrow Company Has Everything Needed
Reminder to Schedule Utilities Transfer

Make Sure All Parties Are Notified of Closing Time
Solve Any Title Problems Before Closing
Receive and Review Closing Documents
Review Closing Figures

83.Confirm Repairs Have Been Made by Sellers

84.
85.
86.
87.
88.
89.
90.

Perform Final Walk-Through

Resolve Any Last-Minute Issues

Get CDA Signed by Brokerage

Pros and Cons coordinate closing

Provide Home Warranty Paperwork
Facilitate Transfer of Keys and Accessories
Close Out File

33



11212045

Information About Brokerage Services
] Texas law reguires all real eslale Ncensees lo give the following informalion about
brokerage senices lo prospeclive buyers, lenanls, sellers and landlord's.

T¥PES OF REAL ESTATE LICENSE HOLDERS:
= A BROKER is rasponsible for all biokerage aclivities, incluling acts perdormad by sales aganls spongared by he brokes
s A SALES AGENT musl be sparsoned by 8 brakear and wosks with clienls on bahall al the brakar.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party thal the broker represents):
s Pul the interasts of the client above all athers, nciuding tha brokers own inferests;

s Infeem the elient of any matesial infarmation abold Be propery of lransaclion recalved by e brakar;

L AivEwer e disnt's quE-'!‘“I'.“II\'E and presein any affer 1o of coumes-alter from the clien!; and

¥ Traal all parliea s & feal esiate rarsaclion 1!||'.'rr'|E!EIJ§r and F.E|r|!|l'.

A LICENSE HOLDER CAN REPRESENT A PARTY [N A REAL ESTATE TRANZACTHOMN:

AS AGENT FOR OWNER [SELLER/LANDLORD): The broker becomes the progery owher's ageat through an agesment wilh e owier,
usually in & witlen Esling o sel or propery managamenl agreament. An owner's agenl must parform Be broker's minimun dubes
abuve and must inform he owner of any maledal inlormation aboul the properly of Uensaciion known by the agenl inckiding
Infarmation declesed io ihe agenl or sulagent by e buyer or buyer's agent,

AS AGENT FOR BUYERITENANT: The broker becomes e buyerienanl's agenl by aghesing 0 reprasan the boyer, usually through &
writlen representation agresmenl. A buver's agen! must pedom lbe brokers minimum dulles above and mus! inform the buyer al say
rraatarial informabon aboul lhe praperly or lransachon known by the agent, inchading indeemation disclassd o the agent by e ssller or
sellars aganl

AS AGENT FOR BOTH - INTERMEDIARY: To act as an inlermediary befwesn s paries the broker must fiest abtam the wiitlen
agresmeanl of ssch parly ba Me ransaction. The wellsn agresmenl must slate who will pey e broker and, 0 conssicuous bBold o
uridarlinad prind, sel forth the broker's oliigations as an Intarmediany. A broker who aels &9 an inlemmesdiary,
s Must reat all parties to the transaction impartially and fairy;
= MEay, with ihe pasfies’ willen consenl, appainl & dfferent Lecense holder pssoialed with e braker to each pary (owner and
buyer) lo communicate with, pravide opinions and advics 1o, and cary aul the natruetions of aach party to he Iransaction
»  hust nel, unlese spacificaly suiharized nwriling o do sa by the pasty, disclsa:
o il Ihe owner Wil Bocepl @ price less than the wrtlen ssking proe
that the buyesierant will pay & price greater than the prce subrmiled it & wrilten offer; and
o any confidertisd informaion o any ofer informafion the!l & parly specffically instructs the broker i wriing ot to
digciase, wnless required to 4o so by lew

AS SUBAGENT: A license holder acls & a subagenl when aiding a buyer In & bransacton withoul &n agreement o represent ihe
biryer, & subagenl can sssial Ihe buyss bul doas nol represent lhe buyer and must placs lhe interssts of The oener rsl

TO AVOID DISPUTES. ALL AGREEMENTS BETWEEN YOU AND A BEROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

®  Tha brokers dales gnd respeagibililien o yow, ard your abligations unders he representatisn agresmant,
s Who will pay the Broker for services provided 10 you, when payment will be made aad how Ba gaymant will be calculaled,

LICENSE HOLDER CONTACT INFORMATION: This nolies 2 being previdad far mlanmalion pupoged. || gass nal create sn obligatian fod
Vol 1o use the broker's services. Please acknawiadge recalpl of this nolics belew and relain & copy for your records.

EIV REALTY CO Texas, LLG _ 2014582  _  [exssbrokerfpiivieally.com _{mmm;mm_

Licansed Broker fBraker Firm Mama ar Licangs Mo E il

Primary Agalmed Business Mams

Karen Litthe — 0161076 iesssbrolergPlivrealtycom  _ (281)380-8T08

Dwegsgnated Broker of Firm Liange M. Erreail Pl

Tamml Freund — 6757 tammi@freundgroup.com (26116864100

Licarsed Supervisor of Sales Agantl Licernss M. Emrail Phona

Agaaciabs

Tammi Freund By — Mersr  _ lammi@freundgroupcom  _ [2811686-4108

Sales AfpanliAsssciaie’'s ke Lisarngs Ma E il Phicas

BuyarTenantSallar/Landliord Inltials Diate

Regulated by the Texas Real Estate Commission Information avallable at www.irec. texas gov
1485 1-0 Date

REMAX Spum Coxier, 1007 Macies Bar Laapus Chr. TX 72578 P vn | 18 LEEEE] S goes T Hasers

Taressl Friand Py ussd with Lonis Vel Tnmamdars dopF om Edgand i 7 M Herecod B Sutts 2209, Oedaa, T 743901 wawbeclcom
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1.

A PROMULGATED BY THE TEXAS REAL ESTATE COMMIZSEI0ON (TREL )}
* ONE TO FOUR FAMILY RESIDENTIAL CONTRACT (RESALE) @

MAOTICE: Mot For Use For Condoménkem Transachons vy

=t 1
[CIE———————

PARTIES: The partess to this contract are
{Seller) and (Buyer).
Saller agreses 1o sell and conwey to Buyer and Buyer egrees fo buy from Seller the F’n:upart].l definad
Do,

PROPERTY: The land. Improvements and accessoriss ars  colectwely refermed 1o as the
Fr&pem[Prﬂpanﬂ
LAMD: Lot Block ,
Addition, Clty of . County of -
Texas. known as
(addresslzp code), or a8 described on attachead exhibit.

B. IMPROVEMENTS: The house, garsge and af other fistures and improvements atteched o *Iiu.

apove-described  real  property,  including  without  Bmitstion, the folowing pu-.mnht

Installed and bulltin  Mems, if any: all eguipment and appliances wBlENGes,  Screend,
shutiers, swnings, wal-io-wall carpeling. mimors, ceding fans, stiel fans, mall boxes, television
amennas, mouns and brackats for telewslons and speakers, heﬂ-ng ond ar-conditioning  units,
securty and fire detection squipment, wiring, plumbing and lighting ‘Hmms chandellers. water '

softener system, kitchen equipment, garages -:Ihﬂ; RENETS, dimi! aqulpr'rm‘ shinubberny,
fandscaping, outdoor cooking  egquipmant, ;;';-'I.;II.' all \other  proparty  &fached o the above
daescribed real progeny, .

€. ACCESSORIES: The folowing described redatad ai;nﬂnnesi, if Eln'f ﬁﬂm sr condiioning
uie, sbowve, I'raplml m curtaing  and Fods, Eﬂm window shedes,  drapenes and rods,
door  keys, m ke, m graund -p:ﬂ‘. swimming . pool aqlﬂpﬂ'rm and maintenancs
BOCESE0MES, ﬂﬁ:ﬂ fireplace Jogs. security | ﬂ}htems that EHI'E not fixtures, and controls for )
_garage doors, (i} en gtem, and (i} ofher hpmm and Emaa-amlug_ "Conirals” includes
‘Baller's trencfarable :;mi o s (II[!| softwere  and Wﬁt used o Becess and control

__'”_m-nanl::a ﬂ' w and (il mﬂﬁmﬁ ‘Used MH}' o comtrl Emprovements  or

o; B{ﬂl}ﬁﬂb«lﬂ Tha followsng Improvements, and accessories 'n1II be retained by Seller and
must be removed prar to delivery of passassion:

E Eﬁﬁﬁﬂhs Any reservabon fior ol ges. or other minerals. water. timber. or other
n':eraﬂn—iﬁmada in agcordance with an attached addendum.

SALES Pﬂlﬁﬁ-
.-'-'-.. mﬁpﬂun of Sales Price peyable by Buyar &t €losing ..o -
The term “Cash portion of the Sales Prce' doss nol include procesds from bormowwng of any
Hir:l -nnrgahrng othar real property except &s disciosed In this contracs,
B Sum of all financing describad in ma attached: [ | Third Party Financing Addsndum,
DLﬂEI‘I Assumphon Addendum, ;|_|BE|IIE|r Financing Addandum ..........occooeieeeeeenes 3
G Bales Prica (Sumal Aand B o ool il ol e i i 3

LEASES: Except ms daciosed (n thés contract, Seller B not aware of any leases affecting the
Property. After the Effective Date, Seller may nof, without Buyer's wrtten consenf, create a8 new

mase, amend any ewstng lease. or convey any iMerest in the Property. (Check sl applicabla
boxes)

EA RESIDENTIAL LEASES: The Property |5 subject to one of more residenta! leases and Lha

Addendum Regarding Residential Lesses s altached to this contract’

EB. FIXTURE LEASES: Fistures on the Property afe subject 10 one or mars fidure leaszes (for

sxampls, S0far panels, propens lanks, wetesr softensr, eacurily system} and the Addendum
Regarding Fixture Leases 8 attachad to this contrast

[]& WNATURAL RESOURCE LEASES: “Natursl Resource Lease® means an edsting ol and gas,

minaral, water, wind, or other nefural resource lease sffecting the Property to which Seller = a

party.

(1) Sefer has delivered to Buyer & copy of &ll theé Metural Resourcs Leasas,

[2) Sallar has nod delivered to Buyer 8 copy of all the Matwal Resource Lesses. Seller shall
provide to Buwer a copy of all the Maturel Resource Lesgss within 3 days after the Effective
Dgte. Buyer may lemingte the contract  within days @&fier the date the Buyer
racelwes all the MNatural Resource Lessss and the eamest money shall be refunded to
Buyer.

EL]

TER-1a0 intialed for identification by Buyer amd Saller TREC Wd. 20-17

WEMAN Space Crater, W00 Meris Bay Tosgue Cliy, TS 72570 Pnong; %1860 i Fand 100 5w, kel

Fraiinl F il

Produmas] with Long Wl Trensslons CipF o Edikand T17 M Hensgod T Sone 2200, Dulsy, T TEH0Y s ol oom

Raseis
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Contract Canteming Pags 2ol 11 19.07-2002
yAddresz of Prapery}
5. EARMEST MONEY AND TERMINATION OPFTION:

A DELNWERY OF EARMEST MGHEY AND OPFTIGN FEE: Within 3 daye after the Effective Date, Buyar

miigl daliver ta (Escrow  Agent) at
[eddress). ¥ g5 earnest money and 3

g3 the Dpbon Fes, The samest monsy and Oplon Fee shall be made payabe fo Escrow Agent

and ray e pald separatety or combinad i a single payment.

{1} Buysr shall deliver sdddional samest money of § to Escrow Agent within

days after the Effective Date of this contract.

20 0 e last day to deliver the samest monsy, Option Fes, or the addifionsl earmest money
falle on a Seturday, Sunday, or legal holiday, the time fo deliver the eameast money, Opbon
Fes, or the additonsl esrnest money. as appllicatée, |5 aextendsd wunlll the end of the nest dey
that s not & Saturdey, Sunday, or legal holiday.

{3} The amounis}] Edcrow Agent recelves under this paragraph shell be appbed first o0 thae
Option Fee, than to the eamest money, and than to the addilional sarmest money.

(4} Buwer suthosrizes Escrow Agent to relesse end deliver the Option Fee to Seller at amy urm
withoul furthar notice to or coneent from Buyer, and relesses Escrow Agent from i }
gelvary of the Opboa Fee fo Seller, The Option Fee will be credited I:-: 1h|a. ﬁa&u T H,
closing, '

B. TERMIMNATION OFTION: For nominal conaideration, the receipt ofs m Eﬂ]ﬂ!ﬁ* acknowladges,
avd Buyers sgreemeni o pay the Opton Fea within the tme rag ar granis Buyer the:
wwesticted  right 1o terminete s conirect by giving nobca Inﬂum to Sefier within

_ deys gfter the Efective Data of m.ﬁ..npntmut (Optize | ] Motices  under  thig
st e given 500 pm. |l where fhe the  deta
ﬂﬁ:ﬁh If Buyer gﬁm.ﬂ. n:uyr::e of tﬂmlngﬁrﬁﬁm time p:wmﬁaﬂ ) the H'#' Fea wil

not be refunded and Escrow Agent shall relgsse any Oplion Fes mm'i!{n[m ‘with Escrow Agent 1o

Sallar; and (i} any aa.njqu’ﬂ'lﬂ'ﬁy rllhamfun-:laﬁlﬂﬂuyaﬁ. L -
€. FAILURE TOTIMELY tl-Eu.@; EARNEST MONEY: I Eup: falls tn deliver the eamest money

within the fime reguirec, Sallar may terminata this nmim;.ivm EVETE r's remedies under

Paragragh 15, of bath, roviding niotice to Bu ﬁﬁra&qﬁ: the earnest money.
o. E,a.ngHE TO "Tmﬁr.ﬁwng_m CPTION Fl'ﬂ:';!?i no. dollar ataiaﬁfm Elpﬂ]nn Fas or if
~ Buyer, fallz to deliver the" mﬁlnn Fag ‘tha time I'm Buyer shall not hewve the
'mﬁ!ﬂmlad right to tarminate. b under {hmgraphﬁ .
E '["Iﬂﬁ Time Is ﬂ":ﬂﬂ ﬁ this pd_‘mph and strict compliance with the time for

6. TITLE Ptﬂ.mr.n.nas
A TITLE POUCY: Seller -Ia’hEII fumigh wmr al | |seSers [ |Buyers expense an owner polcy of
iitla |r3m::=a (Titla  lasued by (Title Company)
n E‘Hrﬁl'lﬁiﬂll of the Price, dated &t or after closing, Inswrmg Buyer apainet loss under the
p-r-pndh# af the Tifle Policy, subject to the promulgsted exciusions fincluding axisting building
*mtmuilihg ordinances] and the following exceplions:
) Restrictive covenants common to the platiad subdivigion in which the Property Ia located.
42} The standard printed exception for standby fees, taxes and assasaments.
{3} Lsenscreated ae part of the financing described in Paragragh 3.
{4} Lhlity eassments created by the dedication desd or plat of the subdivision in which tha
Froparty is located,
{&) Reservatons of excepiions othersise pemmitted by this contract or as may be spproved by
Buyer in writing.
{8} The standard printed exception as ta maritsl rights.
{*) The swandard printed exceplion as 1o waters, tdelends, besches, sireams, and  relatad
makters.
{84) The standard printsd escepbon as o discrepancéss, conflicts, shortages in &Brea or bourdary
ines, encroachrmeanis or profrusions, or overapping improvements;
(1) weill nat ba smandead or dalated from the title polley: ar
(1) will ba Bmendad to resd, "shomages inarea” at the axpenss of D Buyer |:| Salier.
{E-'I; The e=ception or exclusion regarding minerals epproved by the Texas Department  of
Insuranca.

8 COMMITMENT. \Within 20 days efter the Tile Compeny recaives B copy of this contract Saller
shall fumish le Buyer & commitment for ffle maurance (Comemitment) amd, at Buyera expense,
fagible coples of resticlive covenanis and deocuments evidencing  exceptions i the Cormenitment
{Excaption Documanisd other than the standard printed exceplions. Sellar authorizes the Tibds
Company o deliver the Commitment and Exception Documanis to Buyer at Buyer's address
shown & Peragraph 21, If the Commitment snd Excepbion Docements are ned daliversd o
Buyer within the specified fims, the time for delivery will be sulomatcelly exendsd wp B 15
daye or 3 days before the Ciosing Date, whichewsr I8 earber. if the Commitment and Exception
Docwments are not. delivesed within the tlime reguired, Buyer may terminats this conract and

the earneast monsy will bs refunded o Buyar,

THR-1601 Initialed for identification by Buyer and Seller TREC NO.20-17

AL SR
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Conbact Carderming Page 3ol 11 13000002
{fuddress af Propsry )
C. SURVEY: The surdey must be mads by a ragistered professéional land sweveyor accepiable to the
Title Company and Buyer's inde|s). (Check one baos oniy)
L] (1) Within ____ days afier the Effectve Date of this contract, Seller ghall fumnish 1o Buyer and
Tile Company Seliers ezisting survey of the Propery and A Resdendlal Real
Atfidavit promulgatad by the Texas Deparment of Iinsurance (T-47 Afidavi). i Seller falls 1o
furmnlsh the ewsting survey or affldavit within the tme prescribed, Buyer shall
obtaln a8 mew survey at Seller's expense no later than 3 days prior te Closing Date,
if the essbng survey of affidavit = not ac gble to Tie Company o Bayer's |lenders),
Buyer shall obtzn & new survey &t Dﬁmra Buyers expense no later than 3 days prior
o Cloaing Dates.

{2) \Wilhin days after the Effectve Date of this contrect, Buyer ehell obtan & new sarvey
at Buyer's ezpense. Buyer = deemed 10 recswe the survey on tha date of actusl recelpt of
the date specfied in this paragraph. whichever i earlier

1 3 Within days aftar the Effective Date of this contract Seller, &t Seller's esxpense shall

furnish & new survay o Buyer. )

D, DBJECTIOMS: Suyar mey obect in weiting to defects, exceplions, o encumbrences o le
dmciomed on the survey other than  items  GA(1) through (7)) abowve, disclosed” in the
Commitment gther then -items 6A41) through {3 above; or whech prohlbit theofollowing uss or
Bctvity: e
ﬂi.lya?musl objeci the earlier af (i} the Chosing Dete ar (i) 3 m’ﬁﬂ_ Blysr receives tha
Cormamitmrent, Excepbon Docisments, and the saervey. Buyer's fﬂﬂ,,n h object within the fima|
aiowed will constitute & waiver of Buyer's right o cbject; extapl thal the requiremants In
Scheduls C of the Commitmant sre not waided by Buyer. Provided Sallar = noleobligated to
incur any expense, Seller shall cure any fmely tons of Buyer of anyoihid party lendes

witin 15 days sfer Sséer mosves the objeclions (Cute Period) and e Closing Diie wil be
exta 85 necessany ot eblectons are not cured within the I:uww Buyer may, by

defivering notica 49 Seller within 5 days after the end of the Cure Perlad: () termenate this
contract and the eamest money wil be refunded to Buyer. or (i) ‘walve the objsctions. If
Buyer does mot lerminate within the tme required, Hu;ﬁ:ﬂﬂ be desmed o have walved (he
objections. f the  Commiment or survey (B mevised or any new Exteplion Docasment(s) s
dévered, Buyer may object e any new mater revealad in e revised | Gommitment o survey
‘o new Exception ' Docwment(s) within the same fime sialed in this parsgraph to make
m‘a beginning when the sevised Commitment, survey, o Exception Documentis) s
B to Buyer, -
E TITLENOTICES: -
1) ABSTRACT OR TITLE POLICY. Broker adwses Buyer 1o have an absiract of tife covening the
roperty cxamined By an atiomey o Buyers selaction, or Buyer should be furnished with or
piein & Tite  Poligy. I a Tile Policy |8 furnished, the Commément should be prompihy

%«1 by &n atlomey of Buyers chosce due to the tme Bmitstions on Buyer's nght o
i

ul ERSHIF 1N PROFERTY OWHERS ASSOCIATIONSL The Properhy ! !i:a [ iz nat subject
o mandatory membership In 8 property owners assoclation{s). If the ¥ & subject 1o
manda membarehe in a8 propery  owners  asscclatonds), Seller notfies Buyer under
£5.012, Tewss Property Code, that es & purchaser of proparfy in the residental community
dentified in Paragreph  2A B which the Propedty ks located, you - are obligated to be a3
mermber of the property owners associston(s). Festnctve covenants governing the use and
cocupanty of e Property and &l dedscatory  instruments  gowerning  the  estabishmeant,
mainkenance, or oparation of s residential community have Deen or owill be  recorded In
the Rea! Progerty Records of the county in which the Property g8 lecated. Coples of the
restriclive  covanarmts  and  dedicatony  instruments may be obtained from the coumly e

Saction 207003, Property Code, enlitles an owner bo recelve coples -of any document that
govarng  the  establishment, maintenance, o oparstion of B subdivieson, inchedng, but not
imiled  to, restrctons, bytews, rules and regulations, and & resale  cerificete from a
propedy  ownars' assoclabion. A resale certificale contains Information  including, but  not
imited o, eistemants specdying the emount and frequency of regular essessments and the
style and csuss nomber of lewsuits b which the property cwnars' essoclation 8 & party,
cthar than |lewsuits refating W@ unpald &d valorem tExes of an ndividual mambar of tha
ssspclaton. These docements must be made avafable o you by the properly owners'
saecciation  or the assoclabon’s agend on your requesl If Buyer s concerned aboul
these matters, the TREC promulgeted Addendum  for Subject o
Mandatory Membership In a Proparty nwnEm Agspclation(s) should be mﬂm

{1} STATUTORY TAX DISTRICTS: W the Propery s sifusted I a ullty or odher statetoriby
created  district  providing  water, sewer, drainage, of flood control facitles and services,
Chapter 49, Texss ‘Water Code, raquies Seller o deliver and Buyer to sign the stabsory
modlce relatng to the tax rate, bonded indebtegness, or standby fee of the distnct priar to
fina| expcution of this contract.

THR-1601 Inttialed for identification by Buyer and Seller TREC MO, 24-17
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{4 TIDE WATERS: if the Properly abes the tdelly influsnced waters of the stete, §33.135
Texas Matural Resources Code, raquires & notice regarding cosstal area property to ba
nniud&d n the contract An o addendurs contalning the nobee promulgated by TRES or

by thee partias must be used.

{5} AI'-INEHH M. ehe Property s localed outside the bmits of a municipafly, Seller notfies
Buyer wnder 5011, Texas Property Code, thai the Propedy may now or Bler be included in
the extratemitoriad jurisdecton of a  municipelity and may now o later ba  subject to
ennexation by the muonicipalty., Each municipality maintains. & map that depicts s
boundasies and extratermitonel jursdiction, To determine If the Property = bocated within 3
munlcipabty's extratermitonal  jurisdicton or 8 Mkely to e focated within A muni:ipalitd-:’l:
exraterritonal  ursdiction, contact all runicipalities loceled In the genesal prosimity of

far further information.

{8} PRUPERTY LOCATED IM A CERTIFICATED SERVICE AREA OF A UTILITY SERVICE PROVIDER:
Hotice reguirsd by §13.257, Waler Code: The real property, described In Pasagraph 2. that
wou are about to purchase may be located In & cerlificated water or sewer service &Bres,
which B authosz by k2w to prowide water of sewer service too the pFI:rpBI'IJHE in tha
cartificated area. i your propery & located in & certificeted area there may be apa-:auﬂ COSIE
of charges that you will be reguired fo pay before you can recsive waler or &awar

There may be 2 perod reguired io construct lings or other facilibes necessang W

waEr oF sewsr service fo your propedty. You are Bivised fo determing (F trn:
cartificated arse and contact the utiity service provider to determine b

e required to pay and the perod, I any, thet 8 required bo mw“hawar ﬂaf'ull-cﬂ-?ﬁ
your property. The undersigned H-u-ilar hereby  ackn !Eﬁﬂ of the foregaing
mofice a1 or befoss the execubcn of & binding comracl for mmwﬁﬁm of the real propery|

gescribed In Paragragh 2 or at closing of purchass af the real pmp&rly; L
{7) PUBLIC IMPROVEMENT DMSTRICTS: If thél P e n & n:-vemaﬂr. adigtrict. Sallar
rrrua.! give  Buyer writlen notice a3 55 04, F' Coda, - An  addendum

6y TRAMSFER FE uslmdumﬂfp o wransfer faa ﬁﬁ'l]ﬂau §5.2085,
a3 roparty = L Ha ra ol

Sagar : The prliﬂn‘ !Irsnafar fas obiligation
{8} PROPA

Euda. .
Subchapiar the 'I'El
"-I"“:E ARE ﬂ. tha %hﬂstﬂﬂ h:l pane gas Sysiem
SErAce  ErE BAribLIGo retailan éuyar writhen notice
a8 rsaum % Ij-i-ntl‘ll:l‘ 5 UWHWM%M mnralrﬂ'g the notice approvad

-ﬁﬁ%‘l‘lﬂE 'EE% L FLUCTLI I the El:ljulrrh" an impoundrment of

water, inchding cied  and  ma under  Chapiar 11, Water

B, Hhai _-,&4 rage. :ﬂ ﬂf I!!lt 5000 acre-feat at the mpoundment's normal

lar hana Buyar ‘The water level of the impoundment of watar

the \'Hrlﬂﬁﬂ reasons, mcluding as a resut of (1) an entiy

exarcfﬁ@. ngrrl bo !.H ﬁm water stored i the impoundment or (2} drought of
‘eonditices

{11;55“1.}#!& HD‘EEE‘. The following nobices have been given of are atlached to this contract
axample, MUD, WCID, PID notices):

may be

i mﬂ' CONDITION:

L ACCESS, INSPECTIONS AND UTILITIES. Seiler shall peemit Buyer and Buyer's agents access
fo the Property at regsonable bmes. Buyer mey have the Properly Inegected by inspeciors
salecied by Buyer and lcensed by TREC or othersise permilted by faw fo maks inspechons,
Any  hydreatstic  tasting must be segarstaly euthorized by  Ssfar in owriting. Selar 8t Sellar's
expengs shall immedistsly cagse existing utilies o be fumed oo and shell kssp the utties
o during the time this confract is in effecl

B ESELLERS DNISCLOSURE NOTICE PURSUANT TD §5.008, TEXAS PROPERTY CODE (Notice):

{Check ana box anly)

E {1} Buyer has recelvad tha Natica.

2] Buyer hes not recalved the Molce, \Within days after tha Effective Dets of this
contract, Seller shall deliver the HMatlca to Buyer, H Buyer does not meceve the Motice,
Buyer may ferminate thls confract &t any time prior to the clesing end the eamest money
will b refesded o Buyer. H Seiler delivers the MNotice, Buyer may lermingte this contsact
for any reason within ¥ days afler Buyer receives e Matice o prior o the closing,
whichewyer first occura, gnd the sameast manay will ke refundad to Buyer.

{3} The Saller iz not reguired to furnish the notice undar the Texss Property Code.

SELLERS DISCLOSURE OF LEAD-BASED PAINT AMD LEAD-BASED FAINT HAZARDE iz required

by Federal law for a residantial dwelling construcied pricr o 10978,

D, ACCEPTANCE OF PROPERTY COMDITION: *As 18" means the presenl condion of the Propesty
with any and all defects and without wamenty except for the wearanies of tibe and the
warantias o this confract. Buyer's agreement to accept the Property As |3 under Paragraph
1) or (2) doss nol preclude Buyer from nspecting the Propery under Paregraph TA, from
negotlating  repaire or ireatments In 2  subssquent amendment, orf from  terminating  this

]

ciontract during the Optkan Penaod. If any.

TER-1601 Initialed for idenlification by Buyer and Seller TREC MO 20-17
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Chieck ona box anly)
{1} Buyer accapls the Propery &s ls.

L) {2) Buyer sccepts the Property As |s provided Seller, al Sefsr's expense, shaf complete the
following specdic repairs snd freatments:

{Do not esert general phrases, swch as "subject 10 inspecbons® thel do not identify specific
repars gnd reaimants. )
LEMNDER REQUIRED REPAIRSE AND TREATMENTS: Unless otherwise agreed in writing, neiihar
party is oblipated 1o pay for lender required repairs, which inchedes  treatment for  wood
destroying imeects. W the parbes do mod Bgrese 1o pay foe the lendsr required repairs o
treatrments, this coatract will terminate snd the eamest money will be refunded to Buyer. If
the cost of lender regueed repairs end treatments sxceeds 5% of the Sales Prica, Buyer may
terminate this contract and the eamest money will be refunded to Buyer,
COMPLETION OF REPAIRS AND TREATMENTS: Unless otherwise agreed in writing. -Seller shall
comgéeta all agreed repairs and reésimends prior o the Closing Date and obtain any reguired
parmits. The repairs and trestments must be performed by persons who &re licansed 1o
provide such repairs of ftrestments of, if mo Bcense s reguired by law, ara

commercially
engaged In the bade of providing such repeirs or (reatments.. Seler shalligfi) par-mdﬂq Hu!.mr_
wilth copies of docurnemtation from the repair personia)  shaowing M tnufh: of and
paymani for the work completed; and {6} =t Sallers expense, arra ﬁr it iranafar of  Emy

transfereble warrantles with respect to the repeirs and treatmenis o r at closing. | Saliar
fails to  complete any agresd repsirs and Ireatments prior to. e Closing Date, Buyer may
exercss remedies wnder Paragragh 15 or e:;mn! the Closing Date m H’ 5 days if NEcesEany far
Baller to completa the repairs and fregtments,

EMVIRDNMENTAL MATTERS: Buyer Iz advized ﬂ'ﬂ fhe presence of weallands, foxie substences,
ncluding asbestos and wastes or other emronmenial hazards, or MW of & threatanad
or endangered speced or s hebila: may affsct Buyer's Intended use of the Property. if Buyer
& concemad coabaut these ﬁ'h!nrs,, an anﬁnﬁim pmh:‘l_pﬂ:ad by TEEE or required by tha
carties showld be tsed.

RESIDENTIAL SERVICE CONTRACTS: Buyer may purchase B fesidential séivice contract from a
peovider of mu‘amr Ilmd by the Tnmw ol chenﬁ\g and Regulation. i
Buyer purchasas 8 rﬂ-aw Sarice unnn-m;"ﬁh’ ehall reimburse Buyer at closing for the

~cost of the residental . conffact in an .Hnﬁun"bm'l axceeding § Buiyer

should review any residental semvice cor foe the scope of coverage, exclusions  and
lmm The mjr.huu of @ residentisl service contract is optional. Similar coverage

hased frem varlous companies autharized 1o do business in Texas.

may
8. BROKERS SALES AGENTS:

A

B

BROKER ©OR SALES AGENT DISCLOSURE: Texas law requires & real estate broker or sales
who = @ parﬁl 0 3 fransaction or actng on behalf of a spocse, parent, child, business
enlity i which tha ' ‘broker or seles agend owna more than 10%, of 8 tust for which the

_broker or csles agent acts 88 & trusiee or of which the broker or sales sgent or the broker or

-l.gﬂm apent's Epoume, perent or chid B & beneficary, to notify the other pany In writing
Befors entaring inta & contract of sale. Disclose if applicsble:

HBROKERS' FEES: All obigations ol the parbes for peyment of brokess' fess are contained |r-1
saparate wiitlen agreemeanis.

8. CLOSING:

A

The closkeg of the sate will be on or belors . arwithin ¥ days

after objections mada under Persgraph 60 have bDeen cwed or wall.red thl:hB'l.rElr' dele s lstar

(Closing Date). Il seither party feils 1o close the sale by the Closing Date, the ron-defauling

party may exercise the remedies contalned In Peregraph 15

Af closkg:

{1) Seller shall execute and deliver a3 general wamanly deed conveying e to the Propery 1o
Buyer and showing no addibonsl exceptions to thoss permétted in Faragraph € and  furnish
tex siataments or cartificates showing no dalinguant texes an the Property.

12y Buyer shall pay the Sales Price in good funds stceptable to the Escrow Agent

{3) Sellar and Buyer shall sxecwte and deiwer any nobces, sistements, certificates,  affidavits,
rafeases, loan documents,  transfer of any warranties, &nd other documents  reasonably
raquerad for the closing of the sale and the issuance of the Tite Pallcy.

) There will b= no Bens, Gssesaments, oF securly Interests agadinst the Property which el
not be satisfied out of the sales procesds unbese securing the payment of any loans
sasumed by Buyer and assumed loans wil not be in defauli,

{5} Privals transfer fess (&8 delined by Chapter 5, Subchapter G of the Texas Proparty Code)
will be the obbgation of Seler wunless prowided ofhenwse I this contract Transfer fees
gagessed by a property owners' association ere govemned by the Addendum for Propesty
Subject to Mandatory Membership in a Property Owners Assoclation,

TER-1601
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10. POSSESSION:

A BUYER'S POSSESSION. Seller shall deliver to Buyer possession of the Propedy In its pressnt or
required condition, ordinary wear &nd tesr exceptad: | Jupon closing and funding [ ]eccording
i & lemporary residential leass form promiilgated by TREC or other written leasa regquired by
the parties. Any possession by Buyer prior to closing or by Seller sfier ciosing which s not
authorzed by a wrlten bease will establish a tenancy at sufferance relationship bebseen |ha
partiss. Consult your |lnswrance agent prior o change of ownership and possession
because Inswrance coverage may be lmited or terminated. The absence of a written
lease or appropriate insurance coversge may exposs the partles to economic loss.

8 EBMART DEVICES: "Smarl Dewice” means B desice thal connecis o the intermel to enable
ramote wse, monitenng, and menegemant of: (i) the Properly; () Rems identfied in amy Man-
Rialy Iterms Addendum: or (&) lteme in & Fidure Lesse sssigned o Buyer. Af the Gme Seller
debvars possesaion of the Proparty ta Buyer, Sallar shall
i gslver te Buyer wrbien infermetion comiainlng  all eccess codes, uUsemames, passwords,

and  applications  Buyer will nheed to Bccess, operates. manage, and conthed  tha Emart

Dewices; and

{2} wrminate and remowe Bl eccess and connections to the ImprovementsT@nd BCCEESOMES

from any of Seller's personal devices meluding bad not Emited Lo phnnas. Eﬂﬂ-‘ﬁim‘l,

11. BPECIAL PROVISIONS: (This paragraph ls Intended fo be wsed u‘@l for additional  infarmational
Eems. An informational item B & slatement that completes & blank(in & contract form, discloses
fectual Infermation, oF provides nstectons. Raal amm brokers  and ﬂﬂ Bgenis &g prohibited
from practicing law and shall not add o, delsls, of madify any provislen of ihiE" conlract unless
drafted by a party io this contract or & party's attomey.}

12. SETTLEMENT AND OTHER EXPENSES:

A The follcwing qpmas must I:repﬂd.alnr pricr urqﬂrrgh

{1y Empanaeammﬂawﬂ-&iw r‘sE:p-anm;l-

(8} Releases of axisting including pﬁpﬂmnt penalies  and recondng faes; release of
Seller's loan  liability Jut \stptements of cerificates; preparation of deed; one-haff of

 escrow fee; and ather em p-aval:-l&bjbﬂnnat undar this contrect,

[hj &ﬂerﬂﬂ:ﬁipaynanwﬂrﬂt—na:ﬁaﬂ'i to be applied in the
following onder: Buyers Expengés which Buyer |8 prohibited from paying by FHAL WA,
Texas ".I'-E-lﬁgnm- Land Bossd or other governmental loen programs. and then o other
Buyer's Etpﬂm._.amwad by the lendar,

{2) £xpenees paysble by Buyer (Buyer's Expensesy Appraisal fees; loan applicaton fess;
- pngination charges, credit reports; preparation of loen documents; terest on the notes
from date of disbursement to one month prior to dates of first monthly  peyments;
ragording  fees: copies of aasements and  restrictions; loan tike  policy  with  endomemsns
requisad Dy lendar  loan-related  mspection  fees;  photes; amortzabon  schedules.  one-half
of escrow  fee; all prepald items, Incledemg reguired premiums  for flood and  hazard
maurance, reserss deposds for  insurance. ad  vakwem faxes snd  special  govemmental
gagsssmeants;  final compliance mapeciion; courer fee; repalr  inspection,  undarwriting  fee;
wire tansfer fes; expeness  ncident be any  loan;  Private Morigepe  Insurance  Pramiom
(P}, VA Lean Funding Fes, or FHA Morgage Insurance Premeem (MIP) as - reguired by tha
lander; and other sapenacs payabla by Buysr under this contract

8 Il any expense excesdds an amount expressly siated in his comtract for such exzpense to ba
pad by a party, that party may terminate this contract unless the other pasrly sgrees to pay
such excess. Buyer may not pay charges and fees expressly prohibited by FHA, WA, Tesss

“aterene Lend Board or ofher govemmentsl loan program regulatcns.

13, PRORATIONS: Taxes for the curent year, interest, rends, and reqular perodic  mainienance
fepe, assesoments, and dues  (including prepad tems) will be perorated through the Closing Cate.
The tax provation mey e calculsted takeng Into conskisrslien any change in exemptions that will affect the
current year's taxes. H taxes far the current yvear vary from the emount prorsted at closing, the parties shall
adusl the prosations when tax statements for the cument yeer are avallable. If taxes are not pald at or prics ta
closing, Buyer shall pay taxes for the current yaar.

4. CASUALTY LOSS: If any part of the Fropery 5 damagsd or destroyed by fira or obher casusly
after the Effective Date of this confreci, SeBsr ghall restore the Propsry fo itz previous conditon
a3 Boon &S reasonably possids, bub in any event by the Closing Data. If - Seler fails to do 8o dus
io factors bBeyond Selsr's controd, Buyer may (&) terminate this contraci amd the earmest money

TER-1601 Initialad for idenlification by Buyer and Sellar THEL Ho 20-17
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will be refunded o Buyer (b) extend the fime for performance up to 15 devs and the Cloaing Date
will be extended &3 necessary of (2] ectept the Propery B fs - dameged conditlon with an
aashgnment of Insurance procesds, § perrnilted by Seiler's . maurance  carrier, and  recalve  credit
from  Seller 8t clossg In tha emount of the deductible wnder the msurance policy. Selar's
oobgations under this  parsgeagh are  Independent of any other obligabens  of Seller under this
cantrack

DEFAULT: I Buyer fails to comply with this cortract, Buyer will be n defaull, and Seller may (a)
enforce specdic performance, ese such other rellef ss. may be prowvded by lew, or both, ar (b
terminate  thés contract and receive the eamest money as lguidetsd damages, theraby releasing
pBath parties from this contract § Seller fails to compli wilh this contract, Selfler will be = default
and Buyer may (a) enforce specific performance, seek such other rellsfl 8 may be proveded by
law, or bath, or (b)) terrninats this contract end receive the esameast money, thereby releasing both
parties from this cantract,

MEDRATION: It s the polcy of the Stele of Texas fo encourage resoclution of dsputes. through
shernative dispute resolution  peocedures  such  as  mediation.” Any dispute between  Seler and
Buyer relstad to this contract which & not  resolved through  Informal  discussion oW be
submétted to & mulually acceptable. medalion service or provider. The parties dothe m

shall bear the medistion costs equally,. This paragraph does oot preciede 8 pary frome seeking
equitable rekef from & court of competent jurisdiction,

ATTORMEY'S FEES: A Buyer, Sallar. Listing Broker, Other Broker, -m' EFuw F'.gant wha prevalis
in any legsl perocesding related %o this confract is entdled o recowes measoneble atiormey's fees
amnd all costs of such proceeding.

ESCROW:

A ESCROW: The Escrow Agent 8 nol [IJaqu!ylmﬂt_,cmntmct and dosa not have Bapbty for the
parformance o nonparforménce of any pamy fo ghis sontract, (i} | Eable for interest on the
samesl monsy andoflll] Bable or the |IJ-E|'H- ﬂm' aarr]dﬂ'. money caused by the fallure of any

financial Inm‘ﬂfﬂn: in which the eamas hes  been deposited wndess the financial
institulion i9_aclng a5 Escrow Ag&nl ! mqf TeLUire nn\} disberzemeant mads in
connection  with this contract ln be Mﬂd '_ an Eﬂmw ﬁ;&nt‘e -Mﬂ of good funds
; hlamEn;pr,ganl

B SES: AL dhe eammest money, must be appled first B0 any cash down payment,
Hﬂlh 1o Buyers, Eﬂl&?ﬁ?a' ‘and any excess refunded 1o Buyss. If ne efssing occurs, Escrow Agent

| requing &  written rtgnn' & of lia of the Escrow Agent from all parties  befara
rﬂ"wil;ﬂt;-g Hnlz' EAMNESE money, ‘I!ﬁ: iy rﬂqﬁ*wmm'r af ~unpaid gaxpansea incasmed  on behalf
of & pamy. Escrow ::!#I! may ﬁzﬂl:-t “auth axpenass from the eamest money peayable bo a
party. “Authorized Maa MEAns. ﬂp!hs&a incurred by Escrow Agent on behelf of the pary
eaiitad ta the sarmestr that were authorized by this contract or thet party.

-E:.{JEI'.'IAH}'I_Ipunm n of this ‘contract, edhar party or the Escrow Ageml may send &
ralease of eamest rﬁnrray.r to each party end the parfies shall execute counterparts of the
m and deliver same to the Escrow Agent. M elther party fads 1o esecute the relesss, either
‘pany may make a writlen demand fo the Escrow Agenl for the eamest money. I only one
“party makss wrblen demeand for the earmest money, Escrow Agent shall prompltly  provide a
copy of the demand to the other pery. § Escrow Agent does not recewve written objection ta
the demand fram the other pamy within 15 days, Escrow  Agent maey disburse the samest
money [ the pasy making demand reduced by the amound of unpald expenses meurred on
penalf of the pary recelving the eamest money and Escrow Agenl may pay the same o the
créditors. 1 Escrow Agent. complies  with the provisions of this peregraph, each pary hereby
rafeasas Escrow Agent from all adverse claims related to the disbursal of the earnest money.

0, DAMMGES: Any party who wronglully fails or refuses fo sign B relesss acceptabde to the Escrow
Agant within ¥ days of receipl of the reguest will be llable to the other party for (i) demages;
(i} the eamest money; (I} regsonable atiorney’'s fees; and (w) all costs of suit.

E MNOTICES: Escraw Agent's notices will be  sffective when senl In complianoe with Paragrapgn 21
Mobce of objection 1o the demand will be deemed affective upon recalp? by Escrow Agent.

REPRESENTATIONS: All covenanis, representations and  wamanties In this  confract  surdive

closng. I any representation of Seller in this confract b5 unbree on the CGleaing Date, Ssller will be

in dafsalt Undess  axpressly  prohibited by wedten  agreament, Sallar may  conbews to show  the

Propany and recelve, negodiste and accepd back up offers.

FEDERAL TAX REQUIREMEMNTS: If Seller s a “forsign person® as defined by Internal Revenus

Code and iz regulations, or If Sefer fails to detver an  affidavit or & cedificate of non-forsign

status to Buyer that Sedler i onot & “forelgn person” then Buyer shall withhobd from the eales

procesds  an emount  sefficient 19 comply with appScable fex law and defver the same o lhe

Imamal  Revenue Service ftogether wilth  appropriste  fax  forms.  Intemal  Revenue  Service

reguiations require filing writlen reports i currency i excess of specified amounts is received in

the trensaction.

TXR-1601 Initialed for identification by Buyer and Seller TREC MO. 20-17
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' (Addre=s af Propady)

21, NOTICES: Af nolices from ona party 1o the other must be In witing and are effective when
malled ko, hand-gelivared ab or transmitled by fax or elecironic ransmission &s follows:

To Buyer at: To Seller at!

Phone: F'Hl:in_a'.

E-migiliF anc E-madFax:

E-mailFax: E-rmaidFan:

‘With 8 copy ta Buyer's agent at; With & copy 1o Seler's agent at;

22 AGREEMENT OF PARTIES: This contrect contane ‘the  estire
and cannol be changed except by their wrilten agreemsni Adde
contact are {Check all epplicable boxes):

Third Party Financing Addandum

Fedaral

Addendum for Property in a Propane Gas
System Service Area

[] Addendwem Regarding Ressdential Leases
I:l Addendum Regarding Fleure Lesses
[1 Addendum contaning Notice of Obligation
Io Pay improvement District Azsasament
ale nmmmwﬂf:pprmm ] Oeher sty

D Environmental Assessment. Threstanad
or Endangered Species and Wetiands
Addendum

23, CONSULT AN ATTORNEY BEFORE SIGNING: TREC ndss prohibit real estate brokers and sales
agents from giving legal advice, READ THIS CONTRACT CAREFULLY.

Buyer's Seller's
Aftomey ls: Altomeay is:
Phone: Fivome:
Fanc Fai:
E-mail E-mail:
TER-1601 Initialad for idenlification by Buyer and Saller TREC NO_20-17
Pt b Lo Bl Trgtanciayis (opPeorm Estae 1T M Hersozd S5 Sk 1I:I:I!.Eﬂhl..TH. Fal0b g il oen Huyars
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Coniract Boncaming Page et 11 1107
{Addrass. of Froperty)

EXECUTED the day of
{BROKER: FILL IN THE DATE OF FINAL Al':-I:EI‘TAHI'.:E]

Tha form of i conract has baen approwad by Me Texas Resf Estala Commission. TREC foms &re

k3 intnded. for use onty by baeed real icenng hoklers. Ne repeesardation 5 made as G e legel

wﬂdh]rﬂrndlqmnfwmmmh ppeciic  trangactions. M 5 nod iendsd for complex

transeclione. Tewas Rea’ Estale Gmmﬂauhn. PO Box 13188, Bastin,d T TETT1-2488. (542} 9353000
___"_(uwmwmmmmemu 20:17 This form mplaces TREG N0 20016

ﬁ

TER-1601 TREC WO 2017
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Conlract Concaming Paga 10 0f 11 1ia7-mn
{Addres=s.of Propany)

BROKER INFORMATION
{Print nama(s) only. Da not sign}

FIY Realty Co Yexas. LLC 8014582

Oxher Broker Firm Licerss Mo.  Listing Broker Firm Licanse Na.

rapraaants Dﬂuyﬂrmﬂ!aaﬂuy&:‘a:agant- reprasents Dmmﬂwmmm
[ 8sller as Listing Brokar's subagent [ [ 5elier only as Seller's agent

Tammi Freund by D416TST

Associaba's Mame License No.  Listing Associate’'s Mame

Team Narme

Efreundgroup. com

Azsaciata's Emad Addrass Phona

Licensed Supervisor of

Team Mams

Selling Associate’s Email Addrass Phane

Licansed Supenvisor of Selling Associates  Licenss Mo,

Selling Assoclate’s Ofiice Address

B
Gy Siale Zp

Disclosurs: Pursuant to &8 previous, ssparate agreement (such as 8 MLS offer of compansation or other
agreament between brokers), Listing Broker has agreed o pay Other Broker & fea |
b This dischogurs is for informational purposes and does nol change
ihe previous agreement between brokers io pay or share & commission.

TXR-1601 TREC NO. 2017
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Conlract Concaming Paga 11 of 11 {iotmn

{Addres=s.of Propany)

OPTION FEE RECEIPT
Recaipt of § (Option Fee) in me form of
s acknowledged, '
Sy o

EARNEST MONEY RECEIPT

Recsipt of § Eamest Mansy In the form of
= acknowledged,

Recsived by Email Address

ADDITIONAL EARNEST MONEY RECEIFT

additional Eamest Money in the foem of

Esciow Agart Received by Ewail Address Diate Time
Mddress Fhone
Gty Slata fip Fax

TXR-1601 TREC NO. 20-47
Proctarial wits Lone Wo¥ Tiamsetions (scPair Bl 117 M Harsood 51 Su 2300 Dales T6 PL00 oy el ooin [P
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11072002
m PROMULGATED 8Y THE TEXAS REAL ESTATE COMMISSION (TREC)
TREC THIRD PARTY FINANCING ADDENDUM @

e
TR R N S

TO CONTRACT CONCERMNING THE PROPERTY AT

iStreat Address and Clty)

1. TYPE OF FINANCING AND DUTY TO APPLY AND OBTAIN APPROVAL: Buyer shall apply
pramptly for all financing described below and maks every reasonable effort to oblain approval
for the financing, Including but not Hmited to furnishing all information and  documents
required by Buyer's lendear. {Check appicable boxes):

D A CONVENTIOMAL FINANGING:

[T (1) A first mertgage loan in the principal amaunt of § [&}Lduﬂlng my
financed PMI premium), due in full in year(s}, with interast not to axceed
per annum for the first year(s] of the lean with Grigination Chargés as shown ui'!
Buyer's Loan Estimate for the lean not o axcesd ﬁnﬂhﬂhﬂn
(2} A second morlgage lean in the printipal amount of & fexcluding any
financed PMI premium), due in full in yearis), wilh interest nol to excesd

b par annum for the first _year(s) of the loan with Origination Charges as
shown on Buyar's Loan Estimate for H'lelhmj'iﬂtu excend % of the hﬂn

[18. TEXAS VETERANS LOAN: A loan(s) fom fha Texas ‘.Fn'tmm Land Board of
L3 for @ pafiod in the total amount of yaars at the interast rate
astablishad by mguwms Land Board.

c. FHa msuFtEn mecms' Aé‘iﬁmn “FHA insured loan of not less than
_,$ (axcluding any financed ﬁ amorlizable m'rihly far rol less

rs, willl interest not to Bxcesd % per anaum for the first
yaar(éﬂ of the loan with D-ngmahm Charges as shown on Buyar's Loan Estimate far
'Lhehl!‘ln-:ntluamii %utmulpm,

b wva ﬂl..[ﬁRANTEE[I FINANCING: A WA gl.:l{aﬂhad loan of not less than §
(exchuding ary fi financed Funding Fl-l-j, amortizable monthly for not less than YEErs,
with inlerest not 1o excead e par annum fof the first veans) of the oan with
Origination Ghargﬂ a8 shown on Buyer's Loan Estimate for the loan nol lo exceed

"% af the |San.

]:[ E.USDA GUARANTEED FINANCING: A USDA-guaranteed Ican of not loss than
{excluding any financed Funding Fas), amortizable manthly for not less than YEArs,
with interast not 1o excesd %% per annum for the first yaar(s) of the ioan with
Origination Charges as shown on Buyer's Loan Estimate for the loan not to exceed B
af the logn.

|:|, F. REVERSE MORTGAGE FINAMCING: A reverse morgage loan (also known ags a Homes Eguily
Corversion Morlgage lgan) in the original principal amount of § (axctuding
ary financad PME pramium ar olher cosis), wilh inferes! nof lo sxcesd % par anrum
far the first vears) ol the loan with Origination Charges as shown on Buyer's Loan
Estimate for tha loan not to exceed %, of tha loan. The raverse mortgage foan [ | will
[ Iwill not be an FHA insured loan.

16, OTHER FINANCING: A loan nol of a typa described above from
(name of lendar) in the principal amount of § dug in year{s}, with
interest nol fo exceed % per annum for the first year{s} of the kan with
Originalion Chargss nol to excead % of the loan. Buyer | |ﬂBHE idoes nolt waive all

rights 1o lerminate the contracl under Paragraph 28 of Lhis addendum for the loan
described in this paragraph.

2. APPROVAL OF FINANCING: Approval for the financing descrbed above will be deamed (o
have been oblained when Buyer Approval and FProperty Approval are oblained. Time is of the
essence for this paragraph and sirict compliance with the time for performance is
required.

TER-1201 Initialad for identification by Buyer and Sallar TREC NO. 40-10
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10120232

Ther Prety Financng Addandum Gonceming Page £ ol &

t.'hhd Endorsamant Landar

{Address of Propetiy)

A BUYER APPROVAL (Check one box only):
|| This contract is subject to Buysr oblaining Buyer Approval, If Buyer cannot oblain Buyer

Approval, Buver may give wiillen notice to Seller within days aller the affectiva

date of this conbract and this confract will terminate and the eamest money will be

refunded o Buyar. If Buyer doss nfol terminate the confracl under this provision, he
contract shall ro longer b subject lo the Buyer obfaining Buyer Approval. Buyer

Approvad will be desmed lo have been obtained when (i) the lams of the loanis)

described above are available and (i) lendar delarmines that Buyer has satisfied ail of

lender's requirements related to Buyer's assels, income and cradil history,
Eg! This confract is not subject to Buyar oblaining Buyer Approval.

OPERTY APPRONAL: If Buynar:rs lender delermines thal the Propery does nol satisty
lander's underwriling requirements for the loan (ncluding bul not limited to appraisaly
insurability, and lender required repairs]) Buyaer, nol later than 3 days before Hhee
Date, may termimala this contracl by gring Seller: (i) nolice of lermination and ﬂ] ﬁﬁl
of a writlen stalament from the lander saliing forth the reason{s) for lender's detesmination,
If Buyar larminates under this paragraph, the earmest money wil ba ﬂﬁ.m&m:l o Biyer. W
Buyer doss nol terminate under this paragraph, Property Fq:lplmi!nl h deemed to have been
oblained.

SECURITY: Il required by Buyaer's lender, each npta for the I]nﬂnjﬂ]'q} -da:.-l::rlbad ﬁ:u::'.'ﬂ friLest
be secured by vendor's and dead of trust lfens, |

FHAWA REQUIRED PROVISION: If the findneing deserbed above invelves FHA insured or
VA financing, it is e Bgreed that, notwithstanding any other provision of this confract,
the purchaser (Buger) shall nol be cbiigaled to complele the porchase of the Property
described hersin or io iricur A penaity by tﬂqﬂum of earnest munaj_t'-’d'_pmslts ar otherwise;
{i} untess the Buyer bas besn m;.-m in accordance with HUDIFHA or WA ameants a writlan
statement issued by the Fmsmqu Housing Commissitner, Depariment of Vetarans Affairs, or a
ng forth the appraisad value of the Proparty of nat lsss than
vErl" Jr lhEl contracl purchase price of cost exceads the reasonabie
'l.l'-!|l.JE ol tha Proparty ‘established the Department of Veterans Affairs. The 3-day notice of

termination requirements in 2.8. doss not apply 1o this Paragraph 4.
A The' Eﬂjlr shall have the Fﬂ"iﬁﬂ% ﬁdﬁ-‘%n of proceeding with consummation of ke

contraet withoul | to lhe ari‘i:l.rlt of the appraised valuation or the reasonable value
astablished by the ent of Velerars Affairs’
B. Il FHA m:-n:mg |5_h|'n'«ph-a:t the appraised valuation is armved al o determine the maximum
ofigage the Department of Housing and Urban Development will insure. HUD doss nol
%ﬂﬂl thae value or the condition of the Properly. The Buyer should satisly himseifiherself
the prica and tha condition of tha Property are acceptables.

E‘u."rf V& financing s invedved and if Buyer slecls to compleles the purchase al an amount in

excess of the reasonable value established by the VA, Buyer shall pay such excess amount in
cash from a source which Buyer agrees lo disciose to the VA and which Buyer represents will
nol be from borrowed funds except as approved by VAL If WA reasonable valus of the
Property Is less than the Sales Prices, Seller may reduce the Sales Price to an amount. equal
o the WA reasonable wvalue and lhe sale will be closed al the lower Sales Price  with
praporfionate adustmeants o the down paymenl and the loan amounl,

AUTHORIZATION TO RELEASE INFORMATION:

A Buyer authorizes. Buyer's lender to fumish lo Seller or Buyer of their represaniatives
infermation relating to the status of the approval for the financing.

B.  Seller and Buver aulhorize Buver's lender, litle company, and Escrow Agent to discloss and
fumish a copy of the closing dischosurss and settlement sialemeanls Lo the parlies’ respascliva
brokers and sales agenis provided under Broker Informatian.

Buyer Salkar

Buyer Saller

m Tris form has Deen. approved Oy M Toias Red Exate Commismen for use with simiany spproved of prommulpases

condart fares. Boch aoprowal rolatas to fis o only. TREC forms org imended for uge only by fraingd mol eotote
liconse hokders. Moo reccosentaton (B made G b0 Bw lego welidly o odequacy of ary provson Wy spociic
marsathora. b s not ebendod’ Ior coeglex Torsachons. Texas Feal Eslole Commission, PO, Box 12108, Ausiice TX

e el TET11-2980, {517 B35-3000 (Wepcewiw. nes Lo s gov ) THEC Mo, #3-F0. This Som mpkces TREC No. £0-9.

rrmme e ey
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PROMULGATED BY THE TEXAS REAL ESTATE COMMISSION (TREC) 11-15-18
A ADDENDUM CONCERNING RIGHT TO TERMINATE @

. I ' C DUE TO LENDER'S APPRAISAL
Use anly if the Third Party Financing Addendum s altached (o the coniract and i
FHEARAEAL ESTANE IR the trensaetion does nof invehe FHA insured or VA guaranteed financing

CONCERNING THE PROPERTY AT:

{Street Address and City)

The financing described in the Third Party Financing Addendum attached to the contract for the sale of ihe
above-referanced Property does not invalve FHA or VA financing. (Check one box anly)

[ | (1) WAIVER. Buyer waives Buyer's right to terminate the contract underParagraph 2B of the
Third Party Financing Addendum If Property Approval is not obtained betause the opinion of value in
the appraisal does not satisfy lender’s underwriting requiremeants .

If the lender reduces the amount of the loan due-to the opinion of value, the cash portion of Sales
Price is increased by the amount the loan is reduced due to the appraisal.

[ | (2) PARTIAL WAIVER. Buyermwaives Buyer's right to terminate the eontract under Paragraph 2B
of the Third Party Financing Addendum if:

(i) Property Approval is not obtained because the opinion of value in the appraisal does
not satisfy lender's underwriting requiremenis; and

(ify the apinion of value is $ or more.

If the lender reduces the amount of the loan due to the opinion of value, the cash portion of Sales
Price is incraased by the amount the loan is reduced due to appraisal.

| | (3) ADDITIONAL RIGHT TO TERMINATE. In additon to Buyer's right to terminate under
Paragraph /2B of the Third Party Financing Addendum, Buyer may terminate the contract within
days after the Effective Date if:

(I) the appraised value, according to the appraisal obtained by Buyer's lender, is less
than $ ; and

{ii) Buyer delivers a copy of the appraisal to the Seller.

If Buyer terminates under this paragraph, the earnest money will be refunded toc Buyer.

Buyer Seller

Buyer Seller

The form of this addendum has been approved by the Texas Real Estate Commission for use only with similary
A approved or promulgated forms of conlracts. Such approval relates to this contraclt form only. TREC forms are
T C intended for use only by trained real estate license holders. Mo representation Is made as to the legal validity or

adequacy of any provision in any specific transactions. It is not intended for complex transactions. Texas Real Estate
sk e snsesniion - COmmission, P.O. Box 12188, Auslin, TX 78711-2188, (512) 936-3000 (www.trec texas.gov) TREC Mo, 49-1,

TREC NO. 49-1
TXR 1948

Compass RE Teoas, [ L, 420 Westhaimer Rd STE 100 Haustaon TX 77027 Phane: 2816864110 Fee: 2805567260 samphe forms
Tammi Freunad Produced with Long Woll Trargactons (ZipFonm Edillon) 231 Shedson [} Cambyidoes, Onlarey, Cangds MI1T 105w Il corm
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Tat TEXAS REALTORS

RESIDENTIAL BUYER/TENANT REPRESENTATION
AGREEMENT

URE OF THE PO BY PERSCHE WD ARE HOT MEMEERS OF THE TEKAS LESOCTATICHH OF FEAL TORSE, (O & ROT AUTHOREED
ETgups Apsaciataon of SEALTORRE, Ing. J0ET

1. PARTIES: The parties to this agreement ara:

Client:

Address:

City, State, Zip:
Phonea!
EmaillFax: EmaiiFax:

Broker: FIV Realty Co Texas, LLC
Address: 260 Park Ave
City, State, Zip: Leagu

Phione;

EmuifFa:;_

0. “Propery” means any interast in real estate including but not limited to properties listed in a multiple
listing service or other listing services, properties for sale by owners. and properties for sale by builders.

4. TERM: Thiz agreament commeances on and ends at 11:59 p.m.
an

5. BROKER'S OBLIGATIONS: Broker will: {a) use Broker's best efforts to assist Client in acquiring property
in the market area; (b} assist Client in n-a-gﬂﬂaﬂng the acquisition of property in the market area; and (c)
comply with other provisions of this agreament,

6. CLIENT'S OBLIGATIONS: Client will: {a) work exclusively through Broker In acquiring property in the
market area and negotiate the acquisition of property in the market area only through Broker; (b) inform
other brokers, salespersons, sellers, and landlords with whom Client may have contact that Broker
exclusively represents Client for the purpose of acquiring property in the market area and rafer all such
persons to Broker, and (c} comply with other provisions of this agreement.

(TXR-15041) O7-08-22 Initizled for identification by BrokerAssociats and Cliant : Page 1 of 5
EEMAN Space Crales, M) Masjna Bay g CHy, TH 72978 L L TR L ] oy 0 5 T Wener's
Warmini breain F'rl:-:lll:l.!-d'ﬂ'lhLl:-l-l'ﬂl'h-l'!'rﬂ'l-l:llhllclllfﬂmEmm?lrﬂ“m&.ﬁﬂm.ﬂ-ﬂ“.ﬁ TEAN s el Lo
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BuyenTenanl Reprasentation Agragment bebaesn FIV Realty Co Texas. LLC and

7. REPRESENTATIONS:

A. Each person signing this agreement represaents that the person has the legal capacity and authority to
bind the respective party to this agreement.
Client represenis that Client is not now a party to ancther buyver or tenant representation agreement
with another broker for the acquisition of property in the market area.
Client represenis that all information relating to Client's ability to acquire property in the market area
Client gives lo Broker is true and correct.
MName any emplover, relocation company, or other entity that will provide benefits to Client when
acquinng proparty in the market area:
Broker is not authorized to execute any document in the name of or on behalf of Client n:::rncurmng lhe

Property.
B. INTERMEDIARY: {Check A or B oniy.)

m B o0 ®m

—| A, Infermediary Status: Client desires to see Broker's listings. If Client wishes tuamm one af' Brnlmr 5
listings, Client authorizes Broker to acl as an intermediary and Broker will notify Client that Erﬂkar will
service ihe parties in accordance with one of the foliowing alternatives.

(1) If the owner of the property is serviced by am @ssociate other than the associate servicing Client
under this agreement, Broker may notify Chent that Broker will: (a) appmnt!i'n assaciate then
sarvicing the owner to communicate with, ::aﬂ:,' out instructions of, and pm:.ridn apinions and advice
during negoetiations to ihé owner; and (b) appoint the associate than servicing Client to the Client
for the same pum

(2} If the owner of tha property i3 sérviced by the same associate who is sarvicing Client, Broker may
mj;rfy Client that Broker 1.|'|.'II!+ {a) appoint another associate o communicate with, cary out
instructions of, and provide dpinions and advice during negotiations to Client; and (b) appoint the
associate servicing the:owner under the fisting fo the owner for the same purpose.

{3) Brokar may notify Client that Broker will make no appoiniments as described under this Paragraph
BA and, hauch an event, the associate servicing the parties will act sclely as Broker's intermediary
r&pfes&ntahva wha may facilitate thh traruta::ﬁnn but will not render opinions or advice during
negotiations to either pany.

:—[ B: Mo Intermediary Status: Client doas not wish to be shown or acquire any of Broker's listings.

Motice:  If Broker acts as an intermediary under Paragraph 8A, Broker and Broker's associates:

+ may not disclose to Client that the seller or landlord will accepl a price less than the
asking price unless otherwise instructed in a separate writing by the seller or landlord;

+ may not disclose to the seller or landlord that Client will pay a price greater than the
price submitted in a written offer to the seller or landlord unless otherwise instructed in
a separate writing by Client;

+ may not disclose any confidential information or any information a seller or landlord or
Client specifically instructs Broker in writing not to disclose unless otherwise instructed
in.a separate writing by the respective party or required to disclose the information by
the Real Estate License Act or a court order or If the information materially relates to the
condition of the property;

+ shall treat all parties to the transaction honestly; and

+ shall comply with the Real Estate License Act.

9. COMPETING CLIENTS: Client acknowledges thal Broker may represent other prospective buyers or
tenants who may seek to acquire properiies that may be of interest to Client. Client agrees that Broker
may, during the term of this agreemant and after it ends, represent such other prospecis, show the other
prozspects the same properties that Broker shows to Client, and act as a real estate broker for such other
prospacts in negotiating the acquisition of properties that Client may seek to acquire.

{THR-1501) OF-0B-22 initialed for identification by BrokenAssociate and Client . Papge 2 of 5
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BuyenTenanl Reprasentation Agragment bebaesn FIV Realty Co Texas. LLC and

10. CONFIDENTIAL INFORMATION:

A, During the term of this agresment or after itz termination, Broker may not knowingly disclose
information obtained In confidence from Cliant except as authorized by Client or required by |law.
Broker may not disclose to Client any information obtained in confidence regarding any other
person Broker represents or may have represented axceptl as required by [aw.

B. Unless otherwise agreed or required by law, a seller or the seller's agent is not obliged o keep the
existence of an offer or its terms confidential. If a listing agent receives multiple offers, the listing
agent is obliged to treat the competing buvers fairly.

11. BROKER'S FEES:

A. Commission: The parfies agree that Broker will receive a commiSsion calculated as follows:
(1) _3.000 % of the gross sales price if Client agrees to pun:hasu n'upurty' in the markeat EH'I! ‘and
%} if Client agrees to lease property in the market area a fea nqual to (check only ocne !Jﬂ-l:}

50.000 % of one month's rent or | | N/A % of all fents to ba-paid over the term
of the lease.

B. Sourca of Commission Payment: Broker will &pulit to abtain payment af the commission specified in
Paragraph 11A first from the seller, landlord, or their agents. |f such persens refuse or fail to pay
Broker_the amount specified, Client will pay Broker the amount specified less any amounts
Broker receives from such persons.

c. Eam:l_ﬂ:d_Eﬁy_ah]_&, A person is not obligated E;l pay Broker & commission untif such time as Broker's
commission is eamed and payable. Broker's commission is earmed when: (1} Client enters info a
contract to buy or lease property in the market area; or (2) Client breaches this agreement. Broker's
commission Is payable, gither during tha term of this agreement or after it ends. upon the earfier of: (1)
the closing of the tranzaciion to acquire the property; (2) Client's breach of a contract to buy or lease a
property in 'lhu market ar&g; or (3) Client's breach of this agreemant. If Client acquires more than one
property under this agreement. Broker's commissions for each propery acquired are eamed as ¢ach
progiérty |s acquired and are payable at the closing of each acguisition.

D, Additional Compensation: If a sellar, landlord, or their agents offer compensation in excess of the
amount stated in Paragraph 114 (inciuding but not limited to marketing incentives or bonuses to
cooperafing brokers) Broker may retain the additional compensation in addition to the specified
commission. Client is not obligated to pay any such additional compensation to Broker.

E. Acquizition of Brokers Listing: Motwithstanding any provision to the confrary, if Client acquires-a
property listed by Broker, Broker will be paid in accordance with the terms of Broker's listing agreement

with the owner and Client will have no obligation to pay Broker.

F. Inaddition to the commission specified under Paragraph 11A, Broker is enfitled to the following fees.

(1) Consfruction: 1If Client uses Broker's services o procure or negofiaie the construction of
improvements to property that Client ownis or may acquire, Client ensures thal Broker will receive
from Client or the confractor{s) at the time the construction is substantially complete a fee equal to:
NiA ;

(2) Service Providers: If Broker refers Client or any party to a transacfion contemplated by this
agreement to a senvice provider (for example, mover, cable company, felecommunicatons
provider, ufility, or confractor) Broker may receive a fee from the service provider for the refarral.

{THR-1501) OF-0B-22 initialed for identification by BrokenAssociate and Client . Pape 3of 5
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BuyenTenanl Reprasentation Agragment bebaesn FIV Realty Co Texas. LLC and

(3) Other $395 Transaction Processing Fee to Compass RE Texas

. Proteclion Peficd: "Protection perod" means that time starting the day after this agreement ends and
continuingfor 80 days. Mot later than 10 days after this agreement ends, Broker may send Cliant
written nofice identifying the properties called to Client's attention during this agresmeant. If Client or a
refative of Client agrees to acquire a property identified in the notice during the protecton penod, Client
will pay Broker, upon closing, the amount Broker would have been entitled to receiva if this agreement
ware slill in effect. This Paragraph 116G survives termination of this agreement. This Paragraph 11G
will not apply if Client is, during the protection period, bound under a representation agreement with
another broker who is a member of Texas REALTORSE at the time the acquisition is negoliated and
the other broker is paid a fee for negotiating the transaction.

H. Escrow Authorization: Client authorizes, and Broker may so instrucl. any BSCrow of u::insir‘iﬁ agent
authorized to close a transaction for the acquisition of property comtémplated by this agreement to
collect and disburse to Broker all amounts payable ta'Broker.

|, County: Amounts payable to Broker are to ba pﬁ#‘h.ﬁpﬁh_in Galveston & surrounding counties o inty, Tal!_l,:!,_.

12. MEDIATION: The parties agres to negotiate in good faith in an affort to resolve any disputa that may ansa
related to this agreement or any transacticn related to or contemplated by this agreement. If the disputs
cannot be resolved by negotiation, the parties will submit the dispute to mediation before resorting to
arbitration.or litigation and will equally share the costs of amiutually acceptabla mediator.

13. DEFAULT: If either party fails to comply with this #ﬁmgnl or'makes a false representation in this
a-graemunL the non-complying party is in default. Iif Client is in default, Broker may terminate this
agreement and Client will be hbla for ﬂuﬂmwnt of compensation that Broker would have received under
this agreement if Client was not in dafmﬂt; Broker may also terminate this agreement and exercise any
other remedy at law. If Broker I8 in default, Client may exercise any remedy at law.

14, ,ﬁ‘ITDFIHE‘r'E; FEES: If Client or Broker is a prevailing party in any legal proceeding brought as a resuft of
a dispute |._|,n_d_n_f1h‘is agreement or any transaction related to this agreement, such party will be eniitled to
recover from the non-prevailing party all costs of such proceeding and reascnable attorney’s faes.

15. LIMITATION OF LIABILITY: Neither Broker nor any other broker, or their associates, Is responszible
or liable for any person’s personal injuries or for any loss or damage to any person's property that
is not caused by Broker. Cliant will hold broker, any other broker, and their associates, harmless
from any such injuries or losses. Client will indemnify Broker against any claims for injury or
damageo that Client may cause to others or their proparty.

16. ADDE]'IEA Addenda and other related documents which are pari of this agreement are:

Infarmation About Brokerage Senvices Protect Your Family from Lead in ¥ our Home
hMold Remediation Consumer Protection Information about Special Flood Hazard Areas
Infarmation Concaming Property Insurance Faor Your Protection: Get a Home Inspection
General Information and Molice o Buyers Wire Fraud YWaming

and Sellers

17. SPECIAL PROVISIONS: N/A

{TER-1501 ) Or-0B-22 Initialed for dentification by BrokenAssociale _ and Clisnt e Pege 4 of 5
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18. ADDITIONAL NOTICES:

A. Broker's fees and the sharing of fees between brokers are not fixed, controlled, recommended,

suggested, or maintained by the Association of REALTORS® or any listing service.

. In accordance with fair housing laws and tho Natiomal Association of REALTORSE Code of
Ethics, Broker's services must be provided without regard to race, color, religion, national
origin, sex, disability, familial status, sexual orientation, or gender identity. Local ordinances
may provide for additional protected classes (for example, croed, status as a student, marital
status, or age).

. Broker iz not a property inspector, pest inspector, appraiser, surveyor, angineer, environmental
assessor, or compliance inspector. Client should seek experts to render such services in any
acquisition.

. If Client purchases property, Client should have an abstract covering the property examined by
an attorney of Client's selection, or Client should be furnished with or obtain a title policy.

. Client may purchase a residential service contract. Client should review such service contract
or the scope of coverage, exclusions, and Hmlhtl-ﬂns The purchase of a residential service
contract is optional. There are several residential service companies qurlﬂ'ng in Texas.

. When viewing a property, l:lllnt might be recorded or etherwise monitored without Client's
knowledge or Eﬂﬂ!l!ﬂf Addl’liun:lly, consult an al't-nrn;jr before recording or photographing a
property without Owner's knowledge or consent.

. To reduce risk of wire fraud, Client should refrain from transmitting personal information, such
as bank account numbers or other financial information, via unsecured email or other
electronic communication. If Cliant receives any electronic communication regarding wiring
instructions, even If the communication appears to come from a legitimate source, Client
should verify its authenticity prior to the transfer of funds in person or via phone call using a
recognized phone number not found in the communication. Broker will not send Client any
electronic communication with instructions to wire funds or to provide personal information.

CﬂHEl_.ILT-AH ATTORMEY: Broker cannot give legal advice. This is a legally binding agreement. READ
IT CAREFULLY. If you do not understand the effect of this agreement, consult your attornoey BEFORE

signing.

FIV Realty Co Texas, LLC 2014582

Broker's Prinfed Name License Mo,

Client's Printed Name

ﬁ Broker's Signature Date
Brokar's Associate's Signature, as an authorized
agent of Broker

Tammi Freund By

Client's Signature

Date

Broker's Associale's Printed Mame, if applicable

{TXR-1507) OF-DE-22

EEMAN Spraer Craier, Uikl Sl Bay Lrsgue O, T 70805

Client's Printed Namea

Client's Signature

Fyna [Ri izl Faw Jai S Yiwi
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A5
‘/ﬂ ‘ THE HOUSE HUNTING CHECKLIST |
Overall Rating: 123 45

Property Address:

Price: Number of Bedrooms:
Number of Bathrooms: Total Sq. Ft:
First Impression: Dislike Like Love

THE HOME e ¢ &é

Exterior Condition @

THEFEATURES ® & &4
Kitchen Appliances @& @
Loundry Appliances @

Fireplace
Patio/Balcony

Floor Plan
Kitchen
Family Area

o
[ ]
Pool [
A/C & Heating System @
Security

Dining Area

Does this house make the short list?
MO MAYBE YES

Laundry Room

Master Bedroom Additional Notes:

Master Bathroom
Extra Bedrooms

Extra Bathrooms

n This house won't work because:
Garage Size

olelo|o|o|®|®|0|0|0| @
ole|o|eo|o|®|®|0|0|0|9|®

®
®
@
@
®
@
@
®
.
@

Lot

NOTES ABOUT THE NEIGHBORHOQOD

Appearance:
Traffic:
Safety/Security:
Mearby Schools:

Close to: WORK SCHOOLS TRANSPORTATION SUPERMARKETS RECREATIONS/PARK RESTAURANTS
54




Satisfaction Guaranteed

OUR TEAM POLICY

If you are not completely satisfied with our teams
service as promised you can cancel your agreement
with The Freund Group at anytime. We are so confident
that our real estate system will work for you, that we
guarantee you the right to cancel our agreement at any
time prior to an offer on a home, with no penalties or
obligations, if you feel our service doesn't live up to our
promise.

Choosing a Real Estate agent is the first step along the

road to home ownership, and we appreciate you taking
the time to consider Us.

We invite you to contact us with any questions you may

have about our services that will help ease the decision
making process.

We look forward to working with you.




Your Friends
In Real Estate

What We Offer: From upsizing to downsizing, waterfront properties to
investments, and cozy country homes, we possess the expertise and
resources to help you find your ideal home. We understand that every real
estate journey is unique, and we tailor our approach to meet your specific

needs.

Our Promise: When you choose The Freund Group, you're not just selecting

a real estate team; you're gaining trusted partners who are committed to
providing comprehensive support throughout your entire home buying or
selling process. Your goals become our goals, and we work tirelessly to
make them a reality.

‘ ‘ First, we want to say thank you to our clients for
choosing us and trusting us. We feel incredibly
honored to be part of your story. Second, we want
to say thank you to our team for always exceeding
expectations and going above and beyond for your
clients as well as our team.

~ THE
FREUND
GROUP
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Connect With Us!

thefreundgroup
§ thefreundgroup
in thefreundgroup

A THE
FREUND
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