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If your listing expired with a previous REALTOR®, you
might be feeling frustrated and unsure of what went wrong.
Don’t worry—you’re not alone. With the right approach, you
can turn things around and sell your home quickly. This
guide will walk you through five proven strategies to attract
buyers and close the deal.

Pricing your home correctly is one of the most critical factors in selling
quickly. Many sellers make the mistake of overpricing their property,
thinking it gives them room to negotiate. In reality, this often scares off
serious buyers.
What You Can Do:

Analyze recent sales of similar homes in your area.
Understand current market trends—are prices rising or stabilizing?
Be open to professional pricing recommendations from your
REALTOR®.

Setting the right price from day one generates immediate interest and can
even lead to multiple offers.

Staging helps buyers envision themselves living in your home. A well-
staged home feels inviting, functional, and appealing.
Quick Staging Tips:

Declutter every room—less is more.
Add fresh flowers or greenery for a welcoming touch.
Rearrange furniture to create open, walkable spaces.
Consider neutral paint colors to appeal to a broader audience.

Professional staging services can make a significant difference and are
worth considering.

First impressions matter, and in today’s digital world, most buyers will see
your home online before they visit in person. High-quality photography is
non-negotiable.
What You Need:

Bright, well-lit images that showcase your home’s best features.
Wide-angle shots to give a sense of space.
Detailed shots of unique features (like a custom kitchen backsplash or
beautiful landscaping).

Working with a professional photographer can dramatically increase
online views and buyer interest.



A “For Sale” sign isn’t enough—your home needs to be marketed
aggressively across multiple channels.
Successful Marketing Strategies:

Listing on top real estate platforms like Zillow, Realtor.com, and the
MLS.
Social media campaigns to reach a broader audience.
Virtual tours to attract out-of-town buyers.

Your REALTOR® should have a comprehensive digital marketing plan to
maximize exposure.

When you list your home can affect how quickly it sells and for how
much.
Tips for Timing:

Spring and early summer are typically the hottest seasons for home
sales.
If you’re listing in the fall or winter, adjust your strategy to emphasize
cozy, seasonal features.
Monitor local market conditions with your REALTOR®’s guidance.

The right timing, combined with smart strategies, positions your home for
success.

Declutter and deep clean every room.
Remove personal items and family photos.
Ensure all light fixtures have working bulbs.
Freshen up the landscaping and add curb appeal.
Keep pet areas clean and odor-free.

If you’re ready to take the next step and finally sell
your home, I’m here to help. Give me a call to
discuss personalized selling strategies tailored to
your property, 980.213.9766 


